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DISABILITY UNDERWRITERS MERT 


AGENTS RECEIVE CONSIDERATION 





Detroit Conference Will Look Into the 
Question of Having Field Men’s 
Organizations 





(From a Staff Correspondent) 

Grand Pointe Hotel, Grand Pointe, 
Mich., Aug. 28.—The Detroit Conference 
convened in annual session yesterday, 
with President V. D. Cliff in the chair. 
His address was a forceful one and 
elicited favorable comment. Two new 
members were elected to the confer- 
ence—the Michigan Casualty of Saginaw 
and the New York Casualty of Buffalo. 
The Brotherhood Accident of Boston re- 
signed and the Interstate Casualty of 
New Ulm, Minn., has withdrawn tem- 
porarily pending reorganization. This 
leaves the conference forty-one members. 

Chairman L. H. Fibel of the executive 
committee reported that negotiations are 
in progress to get some of the outside 
companies in. Some of them in a few 
particulars are already exchanging in- 
formation. The officers elected are: 

New Offiers Are Chosen 

President—L. H. Fibel, Great Eastern 
Casualty. 

First Vice-President—L. O. Chatfield, 
Phoenix Preferred Accident. 

Second Vice-President—R. R. Koch, 
American Assurance. 

Secretary—W. H. Howland, Fidelity Ac- 
cident of Saginaw 

Treasurer—D. E. Stevens, Commonwealth 
Casualty. 

Executive Committee—J. B. Pitcher, 
pane States Health & Accident, chair- 
man; H. G. B. Alexander, Continental Cas- 
ualty; V. D. Cliff, Federal Casualty; W. H. 
Jones, Equitable Accident; C. H. Boyer, 
General Accident; A. E. Forrest, North 
American Accident; D. E. Thomas, Na- 
tional Casualty. 

A membership committee was appointed 
composed of National Casualty, North 
American Accident, Continental Casualty, 
United States Health & Accident and 
Equitable Accident representatives. A 
committee was appointed to attend the 
insurance commissioners’ convention, con- 
sisting of L. H. Fibel, A. E. Forrest and 
H. G. B. Alexander. 

Hereafter there will be but two meet- 
ings a year—one in February and the 
other in August. The next meeting will 
be held in Detroit. 

Wednesday Morning Session 

The morning session of Wednesday 
was largely given to the discussion of 
various queries submitted to the question 
box. The committee that is getting up 
the new rate book reported that statis- 
tics are being gathered as to the experi- 
ence on all known occupations. A com- 
mittee will be appointed to recommend 
uniform phraseology in the essential 
clauses and conditions of the policy. 

It developed during the meeting that 
the United States Health & Accident has 
withdrawn the conference standard pol- 
icy which it began to issue soon after it 
was adopted. President Pitcher says the 
claims were heavier than under the old 
policy. The company has adopted a com- 
promise, paying one-fourth benefits in- 
stead of one-fifth, as under the old policy. 

Papers by Three Presidents 

During the afternoon session of Wednes- 
day papers were read by Presidents Koch, 
of the American Assurance; Whitestone, 
of the Pittsburg Sick & Accident Union, 
and Chatfield, of the Phcenix Preferred. 
Mr. Whitestone took the ground that the 
public was not prepared for compulsory 


(Continued on Page 18.) 





AETNA INSURANCE COMPANY 


Of Hartford, Conn. 


PE ae ree $ 4,000,000.00 
EE Maceseseneses< brdawnieeees 15,050,843.64 
DP winskeneesevaniesess -» 7y484,'771.21 
Net Surplus........... socosccesee §€6 ERD 
Surplus to Policyholders ...... ....  8,466,072.43 


Losses Paid by A=tna in 88 Years, $108,748,826.97 
J. 8 ‘CA DEDEM. Gen Gen'l Agtt KEELER & GALLAGHER 


Gk Grn tee Gen’! Agents Western Branch, Cincinnati, O. 














PROTECT YOUR CUSTOMERS, 


By ~~ them CONTINENTAL Safety Fund Policies. 
Secured by a net surplus ($8,428,734) exclusively protecting 
——_ policy-holders, larger than that of any other 

ompany 

Important advantage of Inspection by experienced men. 
— attention to a ensured by its large 
rce of traveling me 
el bres millions of “Scttare ome for losses since organi- 
zation, and over fifty years of business, are guarantees 
of fair treatment. 
ae = | honest loss claimant paid one hundred cents on the 

ar. 

















THE CONTINENTAL 
FIRE INSURANCE CO. 
Capital 
$1,000 ooo. 
Assets over 
$17,000,000. 
Le O08 oe than 
$8 ,0 000. 
Policy ee surplus 

near! 
$9,500, d00. 
OF NEW YORK, 




















PROTECT YOURSELF 


By representing the CONTINENTAL. 

Does not write over the heads of Its agents. 

Steadfastly protects its loyal agents against dishonest and 
unfair practices. 

by A make a commission arrangement, sharing with you 

e profits of your agency. 

Libverany furnishes timely ‘writing ‘re matter. 

Gives you the privilege of writi ornado Insurance. 

“— a fixed policy and Is not a “fair weather” friend, that 
is, does not withdraw, as many companies do, when local 
rate wars or heavy losses occur. 




















D. W. C. SKILTON, President 
J. H. MITCHELL, Vice-President 


EDW. MILLIGAN, Vice-President THOMAS C. TEMPLE, Secretary 
Surplus to Policyholders, $3,274,792.90 Total Lesses paid Over Fifty-Nine Million Dollars 


Cash Capital, Two Million Dollars 


Reinsurance Reserve, $3,628,964.15 
Reserve for Outstanding Losses, $415,048.50 
Reserve for all other Claims, $298,457.21 
Net Surplus, $1,274,792.90 


Total Assets, $7,617,262.76 


JOHN B. KNOX, Secretary 








THE WESTERN DEPARTMENT 
Northeast Corner Fourth and Elm Streets CINCINNATI, OHIO 
LOVEJOY & SPEAR, Managers Agencies in all cities and towns. 











MEETING OF WISCONSIN AGENTS 


OVERHEAD WRITING IS CHARGED 








State Association Is Small in Num- 
bers But Ready to Do Its Full 
Share 


Milwaukee, Wis., Aug. 28.—(Special) 
—The ninth annual meeting of the Wis- 
consin Association of Local 
held in Milwaukee today in the rooms 
of the Milwaukee board. Owing to the 
unavoidable absence of W. B. Bucking- 
ham, president of the association, the 
chair was filled by Vice-President O. S 
Morse of Janesville. Owing to the late 
arrival of many of the members, adjourn- 
ment was taken until 2 o’clock, when the 
usual reports were read. The secretary- 
treasurer’s report showed a falling off in 
membership and a consequent depletion 
of the funds in the treasury. 

Complaints of Overhead Writing 

Formal papers and set speeches were 
dispensed with, but most of the members 
present had something to say and the 
time until 5:30 was fully occupied. The 
topic that aroused the most interest was 
overhead wiring, as agents from some of 
the smaller towns in the state have suf- 
fered from that evil, notably from Mil- 
waukee and Chicago agents. The result 
of the discussion was the appointment of 
a special committee of three to inestigate 
all cases of overhead writing brought to 
its attention and to take such action as 
it deems best in each case. 

Has not Lost its Nerve 

Notwithstanding the reduced member- 
ship, no hesitation was manifested in 
adopting a resolution which pledged the 
association to raise $475 toward the main- 
tenance of the National association. This 
is the amount apportioned to Wisconsin 
by the ways and means committee of the 
National association. 

Regret was expressed at the unavoid- 
able absence of several of the most ear- 
nest and enthusiastic members of the as- 
sociation who seldom miss the annual 
meeting. 

The articles of the association were 
amended to make the annual dues $3 in- 
stead of $2. 

In the evening the Milwaukee agents 
entertained the visitors at the theater, fol- 
lowed by a light lunch and social time. 

Officers for Coming Year 

The election resulted as follows: 

President—O. S. Morse, Janesville. 

Vice-Presidents—E. K. Ansorge, Green 
Bay; Jos. Koffend, Appleton; John West, 
Oskosh; Walter Hartshorn, Waukesha; Jos. 
Dietrich, Racine; Chas. B. Weil, Milwau- 
kee; E. D. Baker, Portage. 

Seeretary-Treasurer—George Y. Wilkin- 
son, Milwaukee. 

Executive Committee—J. N. Manson, 
Wausau; A. G. Dana, Fond du Lac; C. F. 
Hibbard, Milwaukee. 

Special Committee on Overhead Writing 
—Walter Hartshorn, Waukesha; Frank J. 
Meyer, Milwaukee; J. N. Mason, Wausau. 

Delegates to National Convention—J. N. 
Manson, W. H. Carpenter, C. B. Weill, 
. Hardy, O. 8. Morse, F. J. Meyer, 


. Y. Wilkinson, E. K. An- 
sorge, Theo. Zillmer. 





Agents was 





Will Enter New York 

New York, Aug. 28.— (Special) —W. W. 
Wilkinson, president of the Atlas of Des 
Moines, is here arranging to enter the 
company in this state. He is seeking to 
place some stock and is reported to have 
had a number of flattering offers made 
in that direction, 
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CONFERENCE ON CLASSIFICATION 


MINNESOTA POSTPONES ACTION 


Commissioner Hartigan Listens 
Managers and Announces He Will 
Not Promulgate Blanks Imme- 
diately 


to 


(From a Staff Correspondent) 


St. Paul, Minn., Aug. 28—A_ hearing 
was we before Insurance Commissioner 
John Hartigan at the capitol yester- 
day Ea on the proposed classifica- 
tion blanks which he contemplates is- 
suing. A large number of insurance 
men were present and the subject was 
gone over at length. Among those in 
attendance were P. D. McGregor of the 
Queen, J. W. G. Cofran of the Hart- 
ford, E. G. Halle of the Germania, W. 
J. Littlejohn of the North British & 
Mercantile, President W. M. Patton of 
the Northwestern National, J. J. Mce- 
Donald of the Connecticut, Secretary 
A. W. Perry of the St. Paul F. & M., 
and a large number of special and local 
agents. 

McGregor Points Out Dangers 

After a brief explanation of the ob- 
ject of the classification blank by Com- 
missioner Hartigan, Manager McGregor 
made a few telling points against the 
adoption of the proposed blanks, show- 
ing that while the classification blank 
and the information it proposed to bring 
out might be of value in the hands of 
a skilled and experienced underwriter, 
it would be an exceedingly dangerous 
affair in the hands of an inexperienced 
person who knew nothing about the 
subject. While the companies might not 
particularly oppose the expense it would 
entail and trouble it might cause them, 
yet if one state was allowed to establish 
such a_ precedent, others would un- 
doubtedly follow with different and im- 
proved forms which would only result 
in a chaotic state of affairs, and the re- 
sults would not justify the expense. 

Defects in Proposed Biank 

Furthermore, there were too many 
classes of risks in the list, a great many 
of which were needless, as there were 
no such risks in Minnesota and some 
were omitted that should be put in to 
make the list a complete one for the 
state. Some of the unimportant ones 
could just as well be left out entirely 
and the sprinklered risks of every kind 
be put in one class by themselves. 
Instead of 250 odd classes the list should 
not contain over forty, if it were feasi- 
ble to promulgate such a list, which 
he doubted, as the results would be 
nil, the expense great, and the whole 
classification would be rendered value- 
less by the first conflagration. He 
hoped that the commissioner would con- 
clude not to ask for these figures. 

Cofran Deals With Expense. 

Manager Cofran of the Hartford 
showed that anything that tends to in- 
crease the cost of insurance would in- 
crease the rates, and, figuring on an 
exceedingly conservative basis, the cost 
of this proposed blank to the companies 
would be between two and three hun- 
dred thousand dollars, which would have 
to be borne by the assured, by reason 
of increased rates. 

Local Agents’ View Presented 

Manager Halle of the Germania then 
made a few points against the proposed 
blanks, and he was followed by James 
P. Thomson of the Minneapolis Insur- 
ance Agency, who said the local agents 
had a hard time in getting enough 
insurance to cover large lines and that 
there would be an increased protest 
from property owners if the rates were 
increased, as they would be. He had 
doubts if they could furnish the in- 
formation to cover any number of years 
past, as it was the custom of the 
companies to destroy the daily reports 
after five years. 

President Patton of the Northwestern 
National said the points he wished to 


(Continued on Page 18.) 





Goes to the Michigan Field 


Charles J. Jahnke, assistant secretary 
of the Illinois Bankers Fire of Mount 
Vernon, Ill, will go to Michigan Sept. 
1 to take charge of that state for the 
company. He was formerly in the west- 
ern department of the Hartford Fire 
before connecting with the Illinois Bank- 
ers. 





Walla Walla’s Appointments 

The Walla Walla Fire goes into the 
general agency of the Commonwealth and 
Austin Fire at Dallas for the state of 
Texas, under a reciprocal general agency 
contract with those companies, for Wash- 
ington. Edwin Shelby & Co. of New Or- 
leans are appointed general agent for 
Louisiana; Arnold, Raines & Co., of 
Little Rock, general agents for Arkansas, 
and the Wolverton Company, Oklahoma 
City, general agents for Oklahoma and 
Indian Territory. 





May Rescind Resolution 

There is an impression among mem- 
bers of the Kentucky Association of 
Local Fire Insurance Agents that the 
resolution adopted at the last annual 
meeting in May, which it has been con- 
tended put the state association in con- 
flict with the National association, will 
be rescinded. A vote by mail, which 
is an expression of opinion, is now be- 
ing taken under instruction of the ex- 
ecutive committee. The resolution in 
question was as follows: 

That any business in the state may be 
written by any agent in the state, provided 
the business is written subject to the rules 
and rates prevailing at the place where the 
risk is located. 

The vote on rescinding the foregoing 
has not been completed and will not be 
tabulated until all are in who desire 
to express themselves. It is the belief 
of members, however, that a good ma- 
jority will favor rescinding the objec- 
tionable resolution. In that event the 
matter will not come up for discussion 
at the Richmond meeting and the whole 
question will be settled at the annual 
meeting of the Kentucky association next 
spring. 





Driggs Goes to New Company 
New York, Aug. 28.—(Special)—Ed- 
ward H. Driggs, who on Sept. 1 resigns 
as general agent of the Peoples Surety 
at the home office, will become secretary 
of a new casualty and surety company 

that is being organized in this city. 





Smith is Chairman 

William Bro Smith, of the Travelers, 
has been appointed chairman of the ex- 
ecutive committee of the International 
Association of Accident Underwriters in 
place of W. C. Faxon, of the AEtna Life, 
resigned. Mr. Faxon remains on the 
committee. 





MISCELLANEOUS NOTES 


The annual convention of the National 
Association of Mutual Fire Insurance Com- 
panies is being held this week at Denver. 

F. B. Newland, recently special agent in 
New York for the Standard Accident, has 
been appointed director of agents of the 
Pittsburg Life & Trust. 


Attorney Coogan of the Pacific board 
will report through the board office as to 
the changes required by the recently 
enacted Oregon standard policy law. 

Unless rates on preferred business in 
Pittsburg be reduced by agents before Jan. 
1, a leading New England company threat- 
= to write business at any figure it sees 

t. 


The San Francisco Chamber of Com- 
merce has requested the fire underwrit- 
ers to reduce rates on goods in ware- 
houses near the waterfront. It points out 
that streets are now comparatively open 
and the bay affords ample water supply. 
The high rates are diverting export trade 
to Seattle and other cities where rates 
are in some cases only one-third as high. 


A tabulation made of the experience on 
125 fires in sprinklered clothing factories 
shows that the sprinklers extinguished 82 
percent of the fires, held 14 percent in 
check and operated unsatisfactorily in only 
4 percent. Only one sprinkler opened in 43 
percent of the fires, and less than ten in 
S85 percent. 











The WESTERN RESERVE 
INSURANCE COMPANY 


of CLEVELAND, OHIO 


MARS E. WAGAR, President R. E. GOOCH, Secretary 


STATEMENT oe! J, 1907 

$200,000.00 
113,350.00 
137,088.00 

$430,438.00 


Ohio, West Vir; 
Michigan and 


CAPITAL 
REINSURANCE RESERVE 
NET SURPLUS - 


ASSETS : 


ial Agent, 
. Special Agent, 


A. P. ROSS, S 


and Kentucky 
A. BR. PORTE 














=: Ohio German Fire 


Insurance Company of Toledo 


Stock Company. Capital Stock $200,000 


NO LOSSES IN SAN FRANCISCO 


M. DONNELLY 
President 


F. D. PRENTICE 
Secretary and Treasurer 











The Old Reliable! An American Company Founded in 1792! 
Lowes paid since organization to January 1, 1907, $130,978,798.691 


Insurance Gompany of North America 


OF THE CITY OF PHILADELPHIA, PA. 








STATEMENT OF CONDITION, JANUARY 1, 1907 
Total Assets - - - $10,749,399-53 
Total Liabilities except Capital 6,706,405.07 
Policy-Holders’ Surplus - $4,042,994.46 
Total Income from all sources in 1906 - $8,062,185.25 
Losses Paid in San Francisco in 1906, less reinsurance $3,260,218.85 
Losses Paid in San Francisco and elsewhere in 1906 $7,204,292.25 





The “Old North America,” with a Policy-Holders’ Surplus of over $4,000,- 
000, continues to offer to the blic Indemnity against or 
Damage by Fire of cauasteaaiie oa. 


Western Department, Erie, Pa. Established in 1864 
J. F. DOWNING, Gen’l Agt., W.N. JOHNSON and B. L. WEST, Ass’t Gen’l Agts. 

















CONFLAGRATION PROOF 


Liverpool & London & Globe 


Unsurance Company 


LOSSES PAID IN THE UNITED STATES OVER 


ONE HUNDRED MILLION DOLLARS 


IN SAN FRANCISCO OVER 
FOUR MILLION FT FIVE 1 HUNDRED THOUSAND DOLLARS 


UNITED STATES NET ASSETS, $12,335,961,46 
UNITED STATES NET SURPLUS, 4,623,651.46 
New York Office, 45 William St. Northwestern Department: 
J. M. DE CAMP, General Agent 205 La Salle Street, 
Ohio, Indigne,. Kentaeky. s, Tennensen, Arkansas, 








LEROY, OHIO 
Fire, Lighining and Tornado Indemnity 


reeserre STATEMENT JANUARY 1, 1907 

f 

Beoref Reames = RABE 
or 

noe” 


Total Assets - - Pa 
JAS. C. JOHNSON, President 
M. L, BENHAM, Secretary 
ORGANIZED IM 1848 


Losses Paid More Than $13,000,000.00 
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MISSIONERS’ PROGRAM OUT BATTLE ON EARTHQUAKE CASES The companies objecting to the circula- 
aa AS VIEWED FROM CHICAGO tion of these pamphlets claim that they 
Supervising State Officials to Hold| Determined Fight to Force Companies | =e are unfair and only serve the ends of 


Their Annual Convention at Rich- 
mond, Va., in September 





The annual meeting of the National 
Convention of Insurance Commissioners 
will be held at the Jefferson hotel, Rich- 
mond, Va., Sept. 17-19. The following is 
the program: 


First Day, Tuesday, September 17. 
Morning Session, 10 o’clock. 

Called to order by the president. 

Address of welcome by Claude A. Swan- 
son, Governor of Virginia. 

Response by the vice-president, Reau E. 
Folk, Insurance Commissioner of Ten- 
nessee. 

Address by the president, Gen. George 
H. Adams, Insurance Commissioner of 
New Hampshire. 

Roll Call, 

Report of committee on credentials. 

Reading of minutes of thirty-seventh 
annual session. 

Announcement by the president of ap- 
pointments to fill vacancies on committees. 

Afternoon Session. 


Address, “‘The Future of Life Insurance,” 
Darwin P. Kingsley, president of the New 


York Life. 

Address, “Life Insurance Legislation 
Adopted in Various States Within the 
Past Two Years,’ B. F. Crouse, Insurance 
Commissioner of Maryland. 

Report of committee on laws and legis- 
lation. Discussion. 


Second Day, Wednesday, September 18. 
Morning Session. 


Address, ‘“‘“Government Regulation of In- 
surance in Germany,’ Col, Frederick L. 
Hoffman, statistician of the Prudential. 


Address, “The Function of Actuaries in 
State Supervision,’’ Miles M. Dawson of 
New York. 


Report of committee on rates of mortal- 
ity and interest. Discussion. 

Report of committee on assets of insur- 
ance companies. Discussion. 

Afternoon Session. 

Address, “Limitation of Risks to Be As- 
sumed by Surety Companies,” John R. 
Bland, president of the United States Fi- 
delity & Guaranty. 

Address, ‘‘Fidelity and Surety Reserves,”’ 
S. H. Wolfe of New York. 

Report of committee on reserves other 


than life. Discussion. 
Report of committee on blanks. Discus- 
sion. 


Third Day, Thursday, September 19. 
Morning Session. 


Address, “Deceptive Insurance Methods— 
The Cure,” E. E. Rittenhouse, Insurance 
Commissioner of Colorado. 
Address, “‘Fraternal Insurance,” 
A. Bangs of North Dakota. 
Report of committee on fraternal insur- 


George 


ance. Discussion, 

Report of committee on unauthorized in- 
surance. Discussion. 

Report of committee on miscellaneous 
matters. Discussion. 


Report of committee on place of meet- 
ing and officers. 
Election and installation of officers. 





_The American Bar Association, after a 
lively discussion, voted down the recom- 
mendation of its insurance committee in 
favor of closing the mails to wildcat in- 
surance companies, and tabled the recom- 
mendation in favor of making life com- 
panies apportion their tontine surplus on 
outstanding policies. 





to Pay Claims—American 
Precedents Cited 





The Journal of Commerce, in an ar- 
ticle on the Jamaica earthquake cases, 
says: 

A determined fight is being waged in 
the courts of Kingston over the insurance 
cases brought as a consequence of the fire 
which followed the disastrous earthquake 
of January 14. Last week Justice Vickers 
ordered certain plaintiffs to furnish full 
particulars of the origin of the conflagra- 
tion to the English insurance companies. 
Subsequently Justice Cargill refused to 
issue a similar order in other cases. Ap- 
peal has been taken against both judg- 
ments. 

There was a brilliant forensic struggle 
in the matter between Edward George 
Hemmerde, member of the British parlia- 
ment, for the insured, and Alfred Aspinall 
Tobin, K. C., for the insurance companies. 
The Supreme court dismissed the eapeee 
against the judgment of Mr. Cargill on 
the ground that the particulars rendered 
were premature, but it reserved its de- 
cision in the matter of the appeal against 
the judgment of Justice Vickers, which in- 
volves the important test point on which 
side rests the burden of proof that the 
origin of the fire was subsequent to the 
earthquake. 

Mr. Hemmerde made frequent allusion to 
American decisions on this point, but Mr. 
Tobin objected to his quoting from a text 
book on insurance law instead of from the 
official reports of cases. The court up- 
held this objection. The question raised 
is absolutely new in British law courts. 


It is thought the case will eventually 
be carried to the House of Lords. 


Get Le Nord Fire 

Le Nord Fire of Paris, which began 
business in 1840, has appointed Stark- 
weather & Shepley, of Providence, its 
attorneys and representatives for the 
United States. The company is known 
in Europe to be a conservatively man- 
aged and prosperous office. Its paid-up 
capital amounts to $300,000, and cash 
assets to $1,653,960, of which over $700,- 
000 is net surplus. 

Starkweather & Shepley will have at 
their disposal, as for their other for- 
eign offices, ample funds subject to 
check, to meet promptly any loss claims 
that may be made upon them. This 
gives the firm a fleet of eleven surplus 
line companies. The western office is 
at 159 La Salle street, Chicago. 





Smith Enters General Agency 

S. M. Smith, the new secretary of the 
German Union Fire of Baltimore, be- 
comes a member of the firm of F. L. 
Lockwood & Co. of that city, general 
agents of the company, the firm name 
now being Smith, Lockwood & Co. 
Their offices are at 417 East Baltimore 
street. They have control of the agency 
field of the German Union in all states 
except New York and _ IIlinois. Mr. 
Smith was formerly a local agent at 
Bluefield, W. Va., and purchased quite 
a block of stock in the German Union. 





Semiannual 


Companies— ets 
Pe eee $ 2,069,024 
Commercial Union .............- 7,029,041 

SOE ee ee ae 1,032,62 
Wee MOOOIMIOR, « «0 0.00506cankesins 7,592,891 
SE LS ono Sched se txex ies 845,575 
ERD i ARS 4 0 Badd nsw Boek dee 2,256,127 
German Aliiance...............6% 1,344,085 
German American, N. Y......... 13,620,3 
ce, SRE Ra pea 4,077,242 
eS Rr ee eo 11,969,109 
Te ES <2) > SO 46,072 
be re eer 2,348,306 
New _ eet 233,069 
North British & Mercantile..... 6,710,297 
oO OE op eR 7, 
SENN MRL ok ho lekoe cbs sebece 7,439,569 

a, ee ery Cpe 4,336,451 
POOR MNE TIGWIE 56556 sc0s ce cee jase 3,025,474 

MN is ni hh nasa Saai-nvh ¥ nino 1,856,170 
BO, BIR 6n 3 0h.in 34.snoesaxce cds 7,689,012 
, ere ea ten 3,226,746 
RE MMs cnvahoscectenc uel 9,058,028 

CS Ss ibs 68 esissccue’ 12,265,072 
PN Ss ck 5 ae wir eeeeeos<c saeas 3,620,794 
NG Mh ak sierh 6.0 dae kadedivds-adiead 6 1,181,074 
7 SES eeeasie sine 7,021,222 
United Firemens................. 1,965,674 
WON, MIR, assis dateoes ceacisa, 2,448,305 





Statements 


Net Surplus Income Expenditures 
pei eons $ 784,322 $ 704,238 
2,031,647 2,039,039 2,076,950 
, eee.  kaskeeese 8 | .4enmunene 
1,654,975 1,449,359 1,268,834 

78,913 4,162,537 2,731,732 
405,410 55,722 529,144 
398,123 319,531 309,208 
4,854,284 3,175,808 | 3,215,078 
56,241 1,242,761 1,206,850 
3,968,718 104,045 4,229,767 
226,319 117,517 102,890 
334,762 796,580 667,674 
1,261,996 1,095,531 950,169 
2,425,443 298,211 1,870,536 
16,081 145,220 58, 
1,347,010 3,462,482 2,649,765 
807,146 1,756,968 1,490,429 
939,481 1,209,159 1,066,384 
246,505 841,706 788,098 
1,355,069 2,493,268 2,137,967 
1,218,495 883,227 861,595 
,122,258 3,635,733 3,531,985 
3,596,332 3,912,572 3,631,844 
1,014,936 1,518,677 1,425,065 
216,038 332,682 293,595 
1,068,598 2,591,126 2,193,218 
102,720 358,711 303,851 
588,465 1,292,039 1,339,806 


*North British—Sent to home office $557,193. 
*Royal—Received from home office $100,893; sent to home office $492,981. 





PLEASED AT MILWAUKEE ACTION 

Advocates of the Dean schedule are 
very much elated over the action of the 
Milwaukee board in giving its approval to 
the schedule and ordering the new rates 
to be promulgated. Early in the game 
some of the Milwaukee agents were an- 
tagonistic to the schedule and did not 
view it with any favor. The board 
adopted a different course than other 
organizations by sending committees to 
a number of cities where the Dean rates 
were in effect to study the conditions, 
and thus members were able to get at 
facts and figures and learn the results of 
the practical use of the schedule. The 
reports given were very interesting and 
valuable and caused the members to pass 
resolutions favoring the schedule. Per- 
haps no investigation by local agents has 
been so thorough and critical. 

+4 ++ 

CONFERENCE OF UNION MANAGERS 

There was a conference of leading 
union managers at the Union League Club 
of Chicago last week to discuss condi- 
tions preliminary to the annual meeting 
to be held in September. The situation 
in some of the states has become more 
serious on account of lack of cooperation 
on part of a few companies, who evi- 
dently desire to occupy an entirely inde- 
pendent position, regardless of the ethics 
and unwritten laws of the business. It 
is stated that a number of definite cases 
are charged against these companies. It 
is the opinion of the majority of the com- 
panies that each member must live up to 
the highest principles of the business and 
regard strictly good practices or nothing 
but disaster will result. 

The new classification sheet of the Min- 
nesota department received some atten- 
tion. 

++ ++ 
USIN@ THE INSTALMENT PLAN 

A number of raters feel that it is a 
mistake to promulgate at one time the 
new rates for an entire city, especially 
when there is a material increase. It 
simply incites the newspapers to attack 
the companies and the public gets stirred 
up without knowing the causes leading up 
to the new rates. Many raters now are 
putting out new rates on the instalment 
plan and it is found much more satis- 
factory. As the Dean schedule takes 
cognizance of exposures in a block, it is 
often found advisable to promulgate all 
the new rates in one block. 

++ ++ 

COLD STORAGE WAREHOUSE LINES 

During the summer months in all the 
big cities the surplus line companies find 
a strong demand for policies on the 
cold storage warehouses. Some of the 
big concerns are not able to get all the 
insurance they want, and scour the 
country for surplus line companies that 
are acceptable. 

~~ ++ 
VAOANCIES IN THE FIELD 


The following are some of the field 
vacancies at the present time: A®tna 
in Ohio, Atlas in Illinois and Michigan, 
Commercial Union in Nebraska and 
South Dakota, Farmers & Merchants in 
Missouri, Home in Illinois (assistant), 
Union and State of Pennsylvania in the 
west (assistant), Continental in south- 
ern Illinois, R. J. O. Hunter & Co. 
general agency in Missouri, Illinois and 
Iowa, New York Underwriters in Mich- 
igan (assistant), Niagara in Minnesota, 
Western Reserve in Illinois and Indiana, 
Royal in Kansas, Scottish Union & Na- 
tional in the northwest; Phenix of 
Hartford in Michigan (assistant). 

++ ++ 
OBJECT TO THE PAMPHLETS 


Some of the companies are still calling 
attention to the action of certain com- 
petitors in sending out copies of Best’s 
Report on San Francisco settlements. 





the companies distributing them by per 
mitting invidious comparison. The com- 
panies claim that their competitors could 
secure just as good results by special ad- 
vertising and letting agents know how 
they settled losses in San Francisco with 
out attempting to detract from other 
companies which had good reasons for 
not adopting identical methods. The cir 
culation of these pamphlets has brought 
out some very bitter letters from members 
of the union to some of their associates, 
and it is stated that more will be heard 
from it at the annual meeting. 
++ +e 
TORNADO RATES ON BUILDER'S RISKS 


The action of the Home of New 
York, in establishing a rate of 1 per- 
cent for tornado liability on unfinished 
buildings, came rather as a surprise to 
many of the companies, which are now 
compelled to meet this rate, much 
against their wishes. A few years ago 
companies did not think of covering an 
incomplete structure against loss or dam- 
age by tornado. Later, some of the 
companies began to accept, under pro- 
test, at short rate of from 2 percent to 
2% percent. Some of the nonunion com- 
panies have been writing term policies 
on such risks, with permit to complete 
the building. 

++ ++ 

TOO FREE WITH GASOLINE PERMITS 

Notwithstanding the fact that com- 
panies “loosened up” a bit some time 
ago and allowed the keeping of ten 
gallons of gasoline in any building free 
of charge, there is a disposition on the 
part of some agents to throw off all 
restrictions and provide the assured more 
liberal privileges. At several points in 
Ohio there are recent complaints that 
agents are endorsing policies, “Permis- 
sion to use gasoline lamps and lighting 
systems,” omitting every safeguard em- 
bodied in the printed permits. In Indi- 
ana, too, agents are charged with at- 
taching gasoline sale permits which al- 
low the keeping of more than ten gal- 
lons without extra premium. An effort 
will be made to curb the present liberal 
tendency of these agents. 

at +4 

OBJECT TO AUTOMOBILE STORAGE 

Companies view with alarm the in- 
creasing practice of granting permits for 
the storage of automobiles in livery 
barns, when such risks are written. To 
those companies not writing automobile 
garages this custom is particularly ob- 
jectionable. No protest has been made 
in the past to a privilege for the stor- 
age of an automobile in a barn but of 
late these permits have become more 
liberal, and two or three, sometimes 
more, are embodied in the permit. It is 
thought the practice should be headed 
off, lest a further stretching of the con- 
tract be made and to such an extent 
as will cause the companies some trouble 
in determining when the livery barn 
hazard ends and the garage begins. 

++ 


++ 
SOME LOCAL EVENTS 
The Fidelity will change its Chicago 


agency on Sept. 1 from de Roode, Faulk- 
ner & Ettleson to Marsh & McLennan. 

Mrs. H. H. Glidden, wife of the mana- 
ger of the locai board, died Wednesday 
morning. A committee of nine from the 
board, and also W. W. Dudley of the West- 
ern Union will accompany the body to 
Springfield, Ill., where it will be interred. 

The committee to prepare the program 
for the next meeting of the Western Union 
has been appointed, as follows: J. W. G. 
Cofran, chairman; H. N, Kelsey, P. D. Me- 
Gregor, J. Montgomery Hare, J. H. Lene- 
han, M. F. Driscoll and G. H. Lermit. 

J. F. Edmonds of Denver, manager of 


the Commercial Union, was in Chicago 
last week, having brought his wife's 
mother’s remains to the latter city for 
interment. 

William F. Lehman, manager of the 
London & Lancashire for South Africa, 


who is on an all-round-the-world trip, was 
the guest of Manager C. E. Dox last week. 


SEND FOR OUR PRICES ON 


POLICY LABELS 


The Western Underwriter Co., Chicage 














4 


THE WESTERN 


UNDERWRITER. August 29, 1907. 








OHIO AND WEST VIRGINIA 


NEWS OF WEST VIRGINIA FIELD 


Supervisory Committee of Company 
Managers Will Not be Able to 
Meet for a Few Weeks 


The supervisory committee of the 
West Virginia Fire Underwriters As- 
sociation, consisting of company man- 
agers, will not be able to take up the 
action of the Wheeling board in de- 
ciding to make its own rates and discard 
bureau rates, for some weeks. It is 
likely that the committee of managers 
will hold a conference at the time of 
the Western Union meeting. It is the 
general opinion tiat the new rates will 
be insisted on and that the companies 
will require the use of the bureau ma- 
chinery. The local agents have heen 
opposed all along to the new rates, be- 
lieving that they were unjust. 

The Wheeling local agents have adopted 
the policy of secrecy so far as their 
rating committee is concerned, although 
it is difficult to understand the reason. 
One agent writes this paper to the effect 
that “No member of the local board is 
permitted to divulge the names of the 
rating committee.” 

Already some of the companies have 
written to their Wheeling agents to the 
effect that they will not allow any ex- 
pense to be charged up for the local board 
if the agents make the rates. They de- 
clare that the Sellers rates must be ob- 
served. 

The committee of the Wheeling Board 
of Trade which has been investigating 
the city’s water supply reports that “the 
present waterworks equipment and sup- 
ply are so inadequate as to expose the 
city of Wheeling to much more than 
the ordinary fire hazard.” It is said it 
will require $500,000 to put the water 
system in good shape. 


The committee from the West Vir- 
ginia Fire Underwriters Association and 
the Southeastern Tariff Association has 
before it the question of harmonizing 
the tannery schedules used by these 
bodies. It is found that rates in Vir- 
ginia and West Virginia vary on the 
same kinds of property, which causes 
more or less dissatisfaction on part of 
the assured. It is thought that if the 
two schedules can be more uniform the 


way will not be open for the charge 
of discrimination. 


William G. Mockett, formerly stamp 
clerk at Scranton, Pa., at present super- 
intendent of the Underwriters Associa- 
tion of the Middle Department, will on 
Sept. 1 become special agent of the 
Connecticut Fire Insurance Company for 


western Pennsylvania and West Vir- 
ginia. 


Granite State Is Union 


By an oversight the Granite State 
Fire was not marked as a union com- 
pany in the “Underwriters Hand Book 
of Ohio,” recently issued. The Granite 
State is a union company and is gen- 
erally entering only union agencies. 


Ohio Agency Appointments 
Camden—J. J. Clark, London. 
Connecticut—Douglas Witter, Sandusky; 

Cc. C. North, Madison. 
6 — CG Bateman, Washington 


Fire Ass'n.—W. H. Montz, Westerville. 
Glens Falls—W. H. Montz, Westerville; 
Cushiaan 8. Loomis, Mansfield. 
Granite State—Murphy & Quinn, Youngs- 
town; L. M. Phillips, Niles. 

London—J. M. Seymour, Ashtabula. 

Mich. Com.—lIsaac Hartzell & 
Youngstown. 

National, Pa.—William H. Frater, Toledo; 
N. C. Fox & Co., Ravenna. 

National, Ct.—I. 8. Young, Pleasantville; 
G. BE. Oldham, Lore City. 

iN. W. Nat’l—A. L. Pritchard, 
ville. 

Royal—G. A. Yuncker, Mansfield. 

Shawnee—W. E. Van Eman, Findlay; 
Seth McColloch, Piqua; Jacob Herrnstein 
Chillicothe; W. 8. Lee, Bellevue; W. 0O. 
Beebe, Wooster. 


Son, 


Nelson- 





C. Morrow, Jeffersonville. 
ibb Bros., “aaa 


. Round, Norwalk. 


% E. D. Trott, Byesville; Geo. 
C. Bottenberg, Urichsville. 

Camden—O, F. Horst, Hillsboro. 

Continental—D. Herberich & Co., Akron. 

Fidelity, N. Y.—Willis Stutson, Washing- 
ton C. H.; Leslie P. Seymour, Ravenna. 

Fire Assn.—Chas. C. Chappelear, New 
Lexington. ‘ 

Firemans Fund—I. L. Edgington & Co., 
Batavia; G. B. Brown, Payne; 7 & 
Brust, Mansfield; Kernard C. Hover, ima. 
, a Alliance—James A. Harrison, Cleve- 
and. 
Ger. Amer., N. Y.—Wm. Michael, George- 
town; Oldham & Co., Reynoldsburg; Amos 
Leist, Kingston. 

Germania—L. W. Gibbs, St. Paris. 

Granite State—J. W. Krauth, Hamilton; 
G. T. Hecklinger, Warren. 

Hartford—S. BE. Smith, Bedford. 


CINCINNATI HAS A BAD FIRE 


Queen City’s Good Record Gets a 
Severe Setback—Waterworks Saves 
a Large Area 


The new waterworks system recently 
installed in Cincinnati probably saved 
much of the east end of the city and 
in one fire of last week, in the opinion 
of experts, paid for itself. The big fire 
will put a crimp in the low loss record 
of which Cincinnati has boasted for the 
last two years. Not since the Pike 
opera house burned has there been a fire 
which endangered so large an area. 

The largest loss is probably that of 
the Kroger Company, which carries in- 
surance under general form of $144,600. 
The loss is total. Then came the Mor- 
rison, Snodgrass Company, $95,500 under 
general form, with a total loss; the 
Eagle White Lead Company with $233,500 
under general form with loss of from 
25 to 30 percent; Edna Smelting and Re- 
fining Company, general form, $38,300, 
loss estimated at about 50 percent, and 
numerous smaller risks, including some 
tenements. The total loss will probably 
be about $430,000. 

The opinion is held by some insurance 
men who witnessed the fire that the 
Kroger plant might possibly have been 
saved by the use of a water curtain, 
but the height of the building would 
have made its use exceedingly difficult. 
The fire shutters were put on this build- 
ing about eight years ago and were not 
up to the standard at the time of the 
fire. Some dropped off entirely, while 
others warped and opened. None of the 
plants was equipped with sprinkler ap- 
pliances. The Eagle White Lead Com- 
pany and the Kroger Company were 
figuring on the adoption of sprinklers. 
The plant of the Krehbiel Printing Com- 
pany was saved by the use of chemical 
extinguishers. 


Will Carry His Case Up 

It is likely that Isaac Barg, the dye 
house and dry cleaner man of Cincin- 
nati, who was convicted of having in- 
flammables in large quantities in kis 
establishment and fined, will carry his 
case up. 

In connection with this case will be 
the trial of all dye house operators and 
cleaners, which is set for a hearing in 
September. There is a movement on 
foot to consolidate the interests of all 
concerned and build a large building on 
the outskirts of Cincinnati in which to 
do all the work, which requires large 
quantities of gasoline, benzine or nzph- 
tha. This would relieve the congested 
districts of this hazard and serve ma- 
terially to reduce the rates in the section 
affected. 


OHIO NOTES 


The Ohio department has an examiner 
in Chicago checking up the tax returns of 
the western departments in their reports 
to Ohio for the last year, 


Special Agent Neunan has placed the 
Millers National with Shedd & Pembroke 
at Columbus. It takes the place of the 
Pheenix of London. 


W. H. Montz, who was formerly secretary 
and treasurer of the W. E. Koch & Co 
Real Estate and Insurance Agency at 
Huntington, Ind., hag purchased the Hood 
& Wilson agency at Westerville, Ohio, the 
oldest agency in town. He will move into 
& —_ National Bank building about 

ept. 15. 





THE SPRINGFIELD UNDERWRITERS 
MUTUAL FIRE INSURANCE _— ORGANIZED 1902 
Com PANY N. H. FAIRBANKS, pacer. 


M.L. MILLIGAN, racas. 
SPRINGFIELD, OHIO 


£. C. PRICE, auoivon « v. pnser. 
JOHN G. WETZEL, szo'tv. 
AGENTS WANTED AT ALL DESIRABLE 
CORRESPONDENCE SOLICITED 


oon 


Cincinnati Underwriters 
Fire Insurance Company 
OF DAYTON, 0. 








Composed of the 
Eureka Fire and Marine 
and Security Insurance 
Companies of Cincinnati, 0. 


Statement Jan. 1, 1907. 








Liab: 
BAVID B. CORWIN _— CHAS. VAN AUSBAL, Str Gurtinn 
ot Total Assets......... 000+ ++++ eee eeee$712,106,13 


GMAS. W. SCHENK, Secretary wosses Paid Since Organization. .@3 ,324 872.45 
HH. A. RICHARDSON, President WM. D. DBNNBY, Secretary 


The Delaware Fire Insurance Co. of Dover, Del. 


Capital, $200,000.00 


This Company had only $17,250 involved in the San Francisco confla tion, whieh has 
A iia paid in full without discount. ” 


Vedder Underwriter Co., General Agent for the United States 
61 William Street, New York 


M%. G, BUSWELL, Ceok County Manager, Chieage 


prs cela MERCHANTS AND 


NATIONAL || MANUFACTURERS 


INSURANCE COMPANY 
INSURANCE COMPANY 


CINCINNATI. 
CHARTERED 1838. PERPETUAL. 
Of Cincinnati, Ohio 


CAPITAL . . . $150.000 

SoRPLUs TOPOLICY 287-752 

HOLDERS 222,228 
G. W. POHLMAN - - President . 
E,W.BURNET - - Secretary 
G. W. POHLMAN, Jr. State Agent} 














Villiam H. Peesident 
Winfield S. Hukill, Jr., Secretary. 


404 First National Bank Bidg, 














ORGANIZED 1870 
The Concordia Fire Insurance Company 


OF MILWAUKEE, WIS. 
Cash Capital - bad baal $300,000.00 
Reserve for all other Liabilities 72,941.83 ~ 
Total - - - $ 63 
GEORGE BRUMDER, President GUSTAV WO ER, Jr., Vice-President 
FRA LER, of Agencies 


NK DAMKOEH W. C. HUGHES, Supt. 


BIERCE & SAGE, General its for Michions and Qhio 
Whitney Opera House Detroi i 


t, 
SPECIAL AGENTS—J. T. KIRKWOOD, Cleveland; FRANK M. SAGE, Detroit; GEO. B. SEDG- 
WICK, Ishpeming, Michigan - 


Samuel Gans Company 


FIRE AND 
MARINE SALVAGE 


207-209 E. Madison St. 
Telephone Main 278 CHICAGO 


SOUTHERN DEPARTMENT: 
1005 Washington Ave., ST. LOUIS 
1. F. Small, Superintendent 
Bell Telephone 3081 


Fire Insurance at Cost 


Re-insurance Reserve $722,879.65 
Net Surplus - - - 156,504.13 
,309,693 





Organized in 1867 


GERMAN FIRE 


Insurance Company 
of WHEELING, W. Va. 
Cash Capital, . . . 
Net an Set 958 


wm. A 


ts N,Viog Prov’ 

WM. GOERING, Ase’t Secretary P 
8. W. RICE, Sup’t of Agencies 
W. R. RICE, Special Agent 


Dividends on all Renewals, 20% 


THE CINCINNATI MUTUAL 


FIRE INSURANCE COMPANY 








A. B. IDESON, President. J. H. LEIDING, Secretary 


ASSETS, $83,630.25 NET SURPLUS, $70,620.44 
Agents Wanted in Ohic. Surplus Business in other States considered. 


J. H. LEIDING, General Insuran 


HOME OFFICE: 3 Masonic Temple. . . +  GOINCINNATI, OIC 
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MICHIGAN AND INDIANA 


EXPECT 





INTERESTING MEETING 





Field Men and Local Agents Will Be 
Present in Goodly Numbers 
at Flint 





All indications point to a rousing 
meeting of the Michigan Local Agents 
Association at Flint, Sept. 5-6. Almost 
all the field men have signified their 
intention of being present at the same 
time and hold a meeting of the Blue 
Goose. It will afford the special agents 
an opportunity of meeting the leading 
local agents of the state and talking 
over matters of mutual interest with 
them. Secretary Eldridge of the Michi- 
gan association has been doing some 
great work in stirring up interest in 
favor of the meeting. 

Referring to the Blue Goose meeting at 
Flint, His Quackship, W. T. Benallack, 
Most Loyal Gander, says: 


Thursday, Sept. 5, is the anniversary of 
the date that the cackling of geese saved 
Rome, and it seems fitting that all “loyal 
geezers’’ assemble in honor of their Four 
Fathers and hold a “Quackfest.’’ 2 

Salt has been sprinkled on the tails of 
a few innocent and unsuspecting goslings, 
who humbly await the plucking of their 
pin feathers. There are a few remaining 
who are eligible—you get close to the 
bird—we will furnish the salt. 

The Michigan Association of Fire In- 
surance Agents will hold its annual meet- 
ing at the same time and we can avail 
ourselves of the pleasure of a social visit 
with them, ' 

Satisfactory arrangements have been 
made so that we will not conflict with 
each other, and the banquet will be a 
joint affair, with Hon. J. V. Barry as 
toastmaster. 

The glad foot has been extended to the 
Ohio nest for a return visit with the 
Michi-Ganders, and we hope for a goodly 
flock from other nests. 

This will be our last opportunity for a 
session before the meeting of the grand 
nest at Chicago in October. 

The Dresden marsh is an excellent feed- 
ing ground, where we will not be troubled 
by pot hunters, and we can revel undis- 
turbed in the swamp juice and rest on 
the banks of the pond. Goose pimples no 
excuse for not being present. Bring your 
web feet. I have squaked. 





Luce Gets Sun in Michigan 

Howard D. Luce, special agent of the 
Pheenix of Hartford in Michigan, who 
has been assisting his father, C. H. Luce, 
the state agent, for some time, has been 
appointed state agent of the Sun of Lon- 
don, for Michigan. The Sun has had no 
field man in that state since the death of 
State Agent Margah. Mr. Luce is a 
Princeton graduate and has done excel- 
lent work in the field. His company sent 
him to San Francisco to assist in adjust- 
ing losses and-he received high en- 
comiums from the officers for his work 
there. Mr. Luce will. make his head- 
quarters at Lansing. 





Clark Returns to Indiana 

Ralph C. Clark, who was formerly sec- 
retary and rater for the Indiana League 
and who later became special agent of 
the National Union for eastern Pennsyl- 
vania, has been transferred to the Indiana 
field as state agent to succeed P. W. 
Greene of Washington, Ind., who returns 
to G. W. Pangborn’s general. agency of 
Indianapolis, as assistant general agent. 
Mr. Clark is a live proposition and has 
many friends throughout the Hoosier 
state. 


Anderson Agents Adopt Rates 

The field men have succeeded in get- 
ting the agents at Anderson, Ind., in 
line for the new Dean rates, and they 
have been approved. The agents have 
held out for some time, but it now 
looks as though everything will be 
peaceful in that city. 








Different Attitude Is Seen 
There is considerable trouble in Mich- 
igan, owing to the difference in the 
attitude of the companies on the co- 
insurance clause. Most of the compa- 
nies are not allowing the agents to have 





power of attorney fram the assured in 
signing the clause. Enough, however, 
are allowing power of attorney to be 
given so -that the agents of these com- 
panies are making capital out of it. 
Agents are writing to their companies 
calling attention to what these few com- 
panies are doing and claiming that their 
agents will be able to edge in on the 
business. 


THEY WANT A $5 BILL FOR $3 





Some Michigan Agents Demand to Be 
Shown How They Will Get Their 
Money’s Worth 





Detroit, Mich., Aug. 26.—[Special Cor- 
respondence]—In discussing the coming 
meeting of the Michigan Association of 
Fire Insurance Agents, which is to be 
held in Flint, Sept. 5-6, Secretary Eldridge 
has some queer questions asked in reply 
to his numerous requests to the agents to 
join the association. A well-known agent, 
living in one of the interior cities, asks: 
“What benefit would it be to me if I join 
the association and what do you get out 
of it?” Eldridge replied: “What I got 
out of it is a lot of work, no pay and 
some credit. Of course, we cannot 
live very well on that sort of compensa- 
tion, but there is a little pleasure in doing 
something for others.” The secretary 
says he did not tell that party what the 
benefits would be to him, as he did not 
know. 

Another says: “Your communications 
at hand. They look good, sound good. 
Where do I get my $3 worth?” Well, it 
is worth while to have it known that you 
take enough interest in the insurance 
business in joining associations like the 
Michigan and National associations. It 
is worth $3 to have an opportunity to 
meet the different agents doing business 
in the state. It is worth while to know 
that there are other agents in the state 
outside of yourself. 

This meeting at Flint has a valuable 
attachment. In going there you will 
have an opportunity to size up the spe- 
cials. It is worth something to see how 
the specials line up with the ordinary. 
Some fellows think the specials are made 
of a-better weave of cloth, When we 
get together we can make up our minds 
which are of a finer material. 

You may do somebody some good by 
attending the meeting and giving your 
experience along lines followed by 
agents in your own locality. Again, you 
will get an idea in your head that these 
organizations are not local in their effort 
for good, but extend throughout the 
United States, consequently are not 
working for you alone, but for the bet- 
terment in general of all that are in the 
business. 

Now, in view of these facts, “part with 
your $3 and have practically a receipt for 
twenty times that amount at once.” So, 
“send your money and get the habit.” 


From the number of inquiries coming 
in asking the name of the hotel that the 
agents will make their headquarters at 
Flint and asking for reservation of rooms, 
it looks as if there will be a large attend- 
ance at the Flint meeting. 

M. A. Macomber of Flint, who seems 
to be the chief push in the way of enter- 
tainment, has gotten up a fine program 
and says the Flint agents are going to 
make every man who visits the city dur- 
ing these two days perfectly “At Home.” 
At a meeting, held in New York last 
week, made up of chief stewards of all 
the leading hotels, it was decided French 
was to be cut out of the menu. I see 
Macomber in making up his menu for the 
banquet uses nothing but the old-fash- 
ioned English. 

The Great High Goose has got out his 
invitations and it looks to a fellow that 
stands on the bank and never has gotten 
into the pond pretty good. I know Benal- 
lack, who claims to be a “Big Goose,” and 
if he has his way he won’t do a thing to 
the other fellows. He says they expect 
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1 Automobile Insurance 





| COLUMBIA 
j INSURANCE COMPANY 


of Jersey City, N. J. 





INSURES AUTOMOBILES under the most liberal 


form of ay » ort ne loss or damage arising 
from FIRE, EXPLOSION, SELF-IGNITION, LIGHTNING and THEFT. Also against loss by 
COLLISION done and sustained, including legal expenses incurred thereby. 


ORR & WALL, General Agents, Chicago, III. 
AGENTS WANTED IN DESIRABLE LOCALITIES 


NATION AL NORTHWESTERN F&M. 


Tusurance Gompany Tnsurance Zompany 
OF ALLEGHENY, PA. OF MINNEAPOLIS, MINN. 
INCORPORATED 1866 INCORPORATED 1899 
CAPITAL - - - $500,000.00 CAPITAL - - ~- $300,000.00 
RESERVE - - 403,635.59 RESERVE - - 173,266.97 
SURPLUS To Policy Holders 949,044.18 SURPLUS To Policy Holders 502,415.49 
TOTAL ASSETS - 1,389,800.34 TOTAL ASSETS - 706,428.85 








GEO. H. SCOTT, General Agent 
H,. M. HUFF, Assistant General Agent 
184 La Salle Street, CHICAGO, ILL. 








Cc. K. HOLLOWAY, Pres. O. G. PARKER, Treas. Cc. P. CONAWAY, Secy. 


Live Wire Connections Wanted in Every Town and City 
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a lot of Geese from Ohio and if things go 
as they look now there will be great do- 
ings in Flint on Sept. 5. 


One of the large assured on Woodward 
avenue, carrying in the neighborhood of 
$100,000 insurance, whose rate, with 80 
percent clause attached, is 1.287, has 
notified the agents who have policies ex- 
piring that they will not renew at a higher 
rate than 1 percent. This is bringing a 
rate fight right downtown. Up to this 
time the congested district has been pretty 
free from rate-cutting. Of course, in the 
dwelling districts business has been writ- 
ten at almost any rate. When they get to 
cuting rates on Woodward avenue it is 
bringing a war into Africa. I under- 
stand that the agents that have the lines 
propose to drop rather than reduce the 
rate. The great number of new compa- 
nies coming into Detroit fighting for busi- 
ness possibly influences these reductions. 
If this thing continues it simply means 
demoralization. 


In order to lessen the burden of the 
assured and agent in applying the new 
percentage clause, it is claimed by some 
that the law could be carried out in its 
intent by having the assured sign an ap- 
plication for the attachment of the clause. 
The question has been submitted to the 
insurance department. According to the 
interpretation of the deputy commissioner 
(Commissioner Barry being away), the 
law does not require the application’s be- 
ing attached to the policy with the clause, 
but requires the application’s being in 
writing by the assured, for the attach- 
ment of the coinsurance clause in form 
and language specified in the law. If the 
assured signs one application and _ this 
application is attached to the daily re- 
port and sent to the company, why should 
the duplicates be signed and attached to 
the policy? The signing of the request 
and sending that to the company becomes 
a matter of record in the company’s office 
and it seems to carry out the full intent 
of the law. By doing this the assured 
signs only one request in place of three 
and thereby lessens the annoyance of com- 
plying with the new law. In discussing 
the new coinsurance law, I am not always 
voicing my own opinion. The matter is one 
all agents take more or less interest in, 
and when a new thought bearing on the 
question presents itself I take it up. Law 
is a queer proposition. Otp Derrorrer. 


Indiana Agency Appointments 


Aachen & Munich—W. H. Fondersmith, 
Elwood; J. M. McKinsey, Logansport; H. 
W. Wecker, Tolleston; A. R. Hardesty, 
Valparaiso; A. Robinson, Warsaw. 

American—L, O. Marshall, Veedersburg; 
G. P. Schwin, Covington. 

City of N. Y.—Walter & Games, Koko- 
mo; J. H. McConnell, Marion; Brandon & 
McMahan, Anderson; Dye & Ellis, Rich- 
mond; Elwood Trust Co., Elwood; J. W. 
Kirkpatrick, Muncie. 

Continental—W. B. Almon, Poseyville; 
Samuel Gaunt, Earl Park; Butler & Ma- 
thena, Crothersville; W. S. Rogers, New 
Haven; Zell & Brown, Cayuga. 

Delaware, Pa.—H. L. Hall, Peru; Oscar 
Jay, Goshen. 

Fidelity—W. H. Burkley, Seymour; O. 
Cc. Haas, Mt. Vernon. 

Hanover—Shockney & Williamson, Red 
Key; C. E. Fowler, Indiana Harbor. 

Hartford—Hammond Savings & 
Co., Hammond. 

Jefferson—A. T. Thompson, 
J. C. Swihart, Rochester. 

Mich. Com’'l—H. L. Hall, 
Wiley, Monterey. 

New Jersey—Thompson 
Edinburg. 

Northern, N. Y.—Citizens Trust Co., Ft. 
Wayne. 

N. W. Nat’l—Edward Hays, Sr., Law- 
renceburg. 

* Ohio German—W. A. Trigg, Carlisle. 

Phenix—W. 8. Todd, McCordsville; F. 
BE. DeHority, Elwood; H. . Brunster, 
Lebanon; Kizer & Wolverton, South Bend; 
J. B. Woods, Boone Grove; Carl Brooks, 
Cross Plains; W. H. Mansfield, Koleen; 
J. J. Parker, Merom; Othie Way, Wells- 


Phenix, Ct.—Herman Haskins, La- 
grange; D. W. Beall, Walkertown; Mourse 
& Limberger, Rockport. 

Queen ity—E,. P. Lombard, Topeka; 
Swartz & Murphy, Whiting. 
we German—A. L. Howard, Greens- 

urg. 

Royal—P. V. Sloan, Marengo; Stanley & 
Armstrong, Leesburg. 

Security—A. J. Harmon, Rensselaer; A. 


Trust 
Frankfort; 
Peru; H. A. 


& Bowman, 





L. Howard, Greensburg; H. L. Hall, Peru; 
Fisher-Murdock Co., Logansport. 
Southern, La.—J. W. Barnett, Elwood. 
Springfield F & M.—H. A. Rundell, 
Spencer. 


Michigan Agency Appointments 


Aachen & Munich—J. H. Kilbourne, Big 
Rapids; Warren, Brown & Co. and Thomas 
& McGaffey, Detroit; J. M. Smith, 
Hastings; S. D. Bishop, Hillsdale; L. W. 
Smith, Ionia; Snider-Riley Co., Mount 
Pleasant; B. V. Munneley, Mount Clemens; 
J. C. Holden, Reed City. 

Concordia—Geo. G. Roth, Clare. 

Continental—John Cassidy, Jr., 
Rouge. 

Cooper—J. A. Sullivan, Ironwood. 

Delaware, Pa.—Howes & Huyck, Battle 
Creek, 

Franklin—A. B. Miner, Ishpeming. 

Ger, Amer., N. Y.—E. C. Maxwell, Carle- 

; D. H. Eveland, Fostoria; R. C. Fur- 
ber, Hopkins. 

—: ct F. & C. M. Burtch, Grand 


pids. 

Hartford—I. T. Sayre, Flushing; F. O. 
Wickham, Frankfort. 

New Jersey—J. G. Buchanan, Bay City; 
Me C. Pettibone, Flint; S. A. Booth, Green- 
ville. 

Norwich Union—C. M. Thatcher, Esca- 
naba; A. W. Peterson, Ironwood. 

Orient—Wynne & Kinsella, Detroit. 

Reliance, Pa.—W. F. Tiefenthal, 


ns. 

Rochester German—Howes & MHuyck, 
Battle Creek; J. H. West, Corunna; S. D. 
Ketchum, Edmore; Jas. Van Wagoner, 
Pontiac. 

Royal—A, B. Tucker, Otsego. 

Security, O.—J. M. Bothwell, Cadillac. 

Spring Garden—C. M. Van Every, Sr., 
Bronson; Henry Whitely, Millersburg; L. 
& aeenee, Shelby; Henry R. Baird, St. 

lair. 

Springfield—Miss Mabel Moore, Augusta; 
Frank E. Guy, Jonesville; Horace E. 


. A, Hengstler, Ludington. 
Westchester—F. Burt, Cazpac; C. W. 
om Dowagiac; D. J. Hopkins, Nash- 
ville. 


River 


Hop- 


‘. INDIANA NOTES 

J. W. Barnett succeeds Barnett & Ens- 
minger at Elwood, Ind. 

Hess & Duffey, the new agents at 
Marion, Ind., get the Northewestern Un- 
derwriters, Northwestern F & M, Dixie 
and New Jersey. 

Ruppert & Coleman’s agency at New 
Castle, Ind., becomes nonunion by _ the 
transfer of the Commercial Union to Wil- 
liams & Morris, a new agency. 

At Peru, Ind., H. L. Hall has purchased 
the Haynes-Haney agency, except the 
farm department of the ome, which 
Haynes & Haney retain in connection with 
their real estate business. 

Agents at Rushville, Ind., are being 
asked to attach the 80 percent reduced 
rate omitted from policies issued on the 
plant of the Rushville Cooperative Tele- 
phone Company and the Automatic Elec- 
tric Company of Chicago. 


NEW ARIZONA LAWS 


The Board of Fire Underwriters of 
the Pacific has advised companies that 
the territorial secretary of Arizona has 
been requested to forward to the board 
office a sufficient number of copies of 
the insurance laws of Arizona to furnish 
managers and general agents. Mean- 
while, the amendments adopted at the 
last legislature seem to require: 


1. That companies shall not accept any 
Arizona business unless policy is counter- 
signed by a duly authorized and licensed 
Arizona agent “who shall maintain a bona 
fide duly operated business office in this 
territory.” 

2. Companies are prohibited from plac- 
ing any reinsurance on _ Arizona risks, 
unless by treaty or direct policies, in any 
company not authorized to do business in 
Arizona. 

3. Commission on an Arizona risk must 
be paid to an Arizona agent. 

4. Annual statements must contain 
statements of all reinsurance on Arizona 
business, certified to by the oath of its 
president and secretary, if an American 
company; or of its manager in the United 
States if a foreign company. 








The hearing on the receivership of the 
German of Freeport has been continued 
until Sept. 5. The F. Merges’ claim, made 
by the former New York manager of the 
German, for $95,000 commission on the re- 
insurance deal, was disallowed. The claim 
made by William Feiler, former secretary 
of the German National, for $25,000 for 
services performed at San Francisco in 
settling the losses, was compromised out 
of court for $8,000, subject to the pro 
rata payment of the receiver. Complica- 
tions arose regarding the offer to buy the 
assets in the hands of the receiver, and 
the matter went over. 





The Queen City Fire has applied for 
membership in the Western prinkled 
Risk Association. 





IN ILLINOIS AND WISCONSIN 


WANTS HARMONY IN THE STATE 





Illinois Field Club Explains Its Atti- 
tude to the Governing Com- 
mittee of the Union 


The Illinois Field Ciub recently ad- 
dressed the governing committee of the 
Western Union outlining its position as 
to cooperation. It stated that it desired 
to follow good practices and rates at 
all times and be in harmony with the 
best in the business. The suggestion 
was made that the Illinois State Board 
be empowered to deal authoritatively 
with the field club on all matters of 
mutual interest in the state. The field 
club declared that joint jurisdiction and 
the recognition of each other’s rights 
would result in peace and harmony. 

The field club stated to the governing 
committee that it would be pleased at 
any time to send its executive com- 
mittee to union headquarters to eyplain 
still further its attitude. 


Milwaukee News 


As reported last week, the Milwaukee 
board decided. to put the Dean rates 
into effect in the so-called congested 
district. This district was defined as 
follows: Jackson street on the east, the 
Menomonee and Milwaukee rivers on 
the south, Fifth street on the west and 
State and Martin streets on the north. 
The rates for this territory have been 
figured and a few large area risks out- 
side the district defined are included in 
the present application of the schedule. 
The work of surveying other territory 
is progressing and the idea seems to 
be to give the system a trial throughout 
the city. 

It is. too early to comment on the 
new rates, but the building rates are 
somewhat lower and the average of the 
stock rates higher than under the old 
system. 

W. H. Perthesius was elected to mem- 
bership as agent of the Mercantile F. & M. 
His office is in the Railway Exchange 
building. Louis A. Fons, a member of the 


firm of Fons & Wawrzyniakowski, was 
also elected. 


Sue for Return Premiums 
Several suits have been filed by farm- 
ers around Elgin, Ill., to recover return 


premiums from the American of New- 
ark. They insured first in the German 





of Freeport, were then transferred to 
the Royal and then to the American. 
Becoming indignant at so many changes, 
they insured in other companies and 
sent in their American policies for can- 
cellation at short rates. It is stated that 
the American refused to pay the return 
premiums on the ground that taking 
out other insurance without the Ameri- 
can’s consent before its policies were 
canceled rendered them void. 


Farmers Mutual Has Failed 
The Farmers Mutual Fire of Wash- 
burn county, Wisconsin, has failed, and 
Judge Vinje has appointed Andrew Ken- 
nedy receiver. 


NO POLITICS IN DEPARTMENT 


State Fire Marshal Purtell of Wiscon- 
sin Says His Appointments Are 
All Made on Merit 


State Fire Marshal Purtell of Wis- 
consin in speaking of a recent article 
in this paper concerning the alleged play 
of politics in his department, says that 
the idea conveyed therein is entirely 
erroneous. He has made his appoint- 
ments strictly according to his best judg- 
ment of the fitness of the appointees 
and has been under no political pressure. 
He and other state officers have taken 
the position that the fire marshal’s de- 
partment was a new one and should be 
organized in a way to produce the 
greatest efficiency. Naturally there have 
been some disappointments to candi- 
dates for positions, and they may have 
ascribed to politics their failure to land 
the jobs they hoped to secure. 


State Fire Marshal Purtell has ap- 
pointed William G. End a deputy in_his 
department, with headquarters in Mil- 
waukee. Mr. End has been in the state 
insurance office for the past five years, 
part of the time as chief clerk and ex- 
aminer and the remainder as deputy 
commissioner. 


Mutuals Catching the Losses 

The farmers’ mutuals doing business 
around Jefferson and Fort Atkinson, 
Wis., are having a touch of high life. 
Seven barns have burned within a short 
time, and, as the mutuals have prac- 
tically all the farm business, they un- 
doubtedly have the insurance on the 
barns. Most of the fires were caused 
by lightning, but one was from spon- 
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FIRE PROOF 
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will stand. 


6th—The automatic governing of the press’ 


CINCINNATI, OHIO, U.S. A. 





By all Leading Insurance Companies in Twenty-three States and Territories in the United States. 


‘‘F-P’’ GASOLINE GAS MACHINE. 
MODEL C 


1st.—A seamless copper tank without a screw or soldered joint. 
2nd—A seamless generator without a soldered or a screw joint. 

Bility to create a pressure in the tank of more than one-fifth of what it 
4th—The impossibility of liquid gasoline squirting from any valve under any condition. 
5th—The impossibilitves of spilling gasoline while filling the tank. 


ure. 
7th—No liquid gasoline conveyed through the building of hollow wires. 
8th—The impossibility for gas to escape in room while filling tank. 
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taneous combustion in new hay and one 
from an automobile. 

A man in Oconomowoc insured a 
new building in a mutual and during 
the first six months paid four assess- 
ments, amounting to more than the pre- 
miums for a three-year term in a stock 
company. 





Knoxville Rates Restored 
Rates have been off at Knoxville, IIl., 
for twelve years. They have been re- 
stored by the state board. 





STATE FIRE MARSHAL’S BULLETIN 





Mr. Purtell of Wisconsin Tells Some- 
thing About the New Bureau and 
What It Will Do 





State Fire Marshal Purtell of Wiscon- 
sin has issued his first bulletin as fol- 
lows: 


The most important duty of the fire 
marshal is to create a universal impres- 
sion that swift pursuit and inevitable pun- 
ishments await anyone who burns prop- 
erty for revenge or to defraud. He is also 
given power to correct conditions which 
are liable to cause fires, that are discov- 
ered by his inspectors or are reported by 
citizens. 

The fire marshal law provides that the 
“cause, origin and circumstances” of every 
fire occurring in the state in which the 
loss exceeds $25 shall be reported to the 
fire marshal. The report of a fire in a 
city having a fire department is to be 
made by its chief; if in a city or village 
by the mayor or president of the board; 
if in a rural community by the town clerk. 
The officer is required within two days to 
“especially make investigation as _ to 
whether such fire was the result of care- 
lessness, accident or design.”’ 

7 * + 


If there be circumstances which suggest 
a probability that the fire was started in- 
tentionally by someone, no matter how 
small the loss, the state fire marshal 
must be notified at once. If there are no 
suspicious circumstances the officer must 
“within one week furnish to the fire 
marshal a written statement of all the 
facts relating to the cause and origin of 
the fire and such other information as 
may be called for by the blanks furnished 
by said fire marshal.’’ 

The penalty for the failure of the clerk, 
mayor or fire chief to so report a fire is 
a fine of $25 to $200. 

For the making of each report town- 
ship clerks and municipal officers who do 
not receive a stated salary are allowed 
2 and ten cents a mile to and from the 
place of the fire. This money is paid to 
the reporters of fires at the year’s end. 

Fire chiefs and mayors receiving stated 
salaries get no fee. In a few days blanks 
and instructions will be mailed to these 
officers. Upon their active sympathetic 
aid the success of the new fire marshal 
department largely depends. 

*> ¢ «& 

The fire marshal, his assistants or depu- 
ties may take up the investigation of any 
fire at any time and exercise all the pow- 
ers of a court. They may compel the 
attendance of witnesses and the produc- 
tion of books; may administer oaths, make 
arrests, and punish for contempt by fine 
or jail sentence. They may separate wit- 
nesses and exclude attorneys during ex- 
aminations. The fire marshal must reduce 
all testimony he takes to writing, furnish 
a copy of it with all other facts of value 
to the prosecuting attorney of the county 
and follow each case until it is disposed of. 

The fire marshal or any of his assistants 
is given the right, at all times of day or 
night, to enter a building in which a fire 
has occurred, of the buildings near by for 
the purpose of examination and may “at 
all reasonable hours” enter any buildings 
or premises for the purpose of investi- 
gating fire dangers. 

The fire marshal or his assistants may 
direct that any building which is so 
dilapidated as to be a fire danger shall be 
repaired or that dangers from combust- 
ibles or explosives be remedied. The 
owner who fails to comply with the order 
of the fire marshal can be punished by a 
fine of $10 to $50 for each day’s neglect, by 
suit brought in the municipal or justice’s 
court, 

The necessity of having a state depart- 
ment for the investigation of suspicious 
fires lies in the fact that successful work 
in that line can only be done by those 
who have a special training in the pursuit 
of incendiaries; a training that officers 
charged with other duties have no time 
to acquire. 

. . om 

It is more difficult to convict one for 
burning his property to defraud the in- 
Surance company than for any common 
crime. The burning is always deliberately 
planned, requires no accomplices, may 
be so arranged that the fire will occur 
at a time at which the guilty person is 
at a distance, and the evidences of the 
crime all go up in smoke. At best the 
evidence is circumstantial and to secure 





a conviction by circumstantial evidence is 
always difficult. 

In nearly all cases of burning to de- 
fraud, an insurance agent has overinsured 
a losing business or an undesirable home. 
Many think that it is the insurance com- 
pany that pays the loss. It is not. The 
other policyholders have paid it in ad- 
vance in their premiums. The insurance 
company only distributes the loss. 


RULINGS BY ATTORNEY-GENERAL 





Wisconsin Official Gives Opinion as to 
Three Cases Placed Before Him 
for Review 





A lightning rod company which offers 
a guaranty purse of money in case of 
a building equipped with its rods being 
destroyed or damaged by lightning must 
come under the laws of Wisconsin as 
an insurance concern. Such a point has 
been passed upon by Attorney-General 
Gilbert, by request of Commissioner 
Beedle of Wisconsin, in the case of the 
Security Lightning Rod Company of 
Burlington, Wis. This company gives 
a signed warranty or guaranty and 
promises to give $500 if any building 
equipped with its lightning rods is struck 
by lightning and also guarantees its 
rods for twenty years. The attorney- 
general says he will not pass upon the 
value of such a guaranty, but holds that 
it is a form of insurance according to 
the Wisconsin statutes and the business 
is therefore subject to the jurisdiction 
of the state insurance authorities. 


Attorney-General Gilbert also rules 
that cities have no authority under the 
laws of Wisconsin to insure their prop- 
erty in mutual fire companies. He holds 
that cities have no authority other than 
expressly granted by act of the legis- 
lature. He finds no such authority con- 
ferred by the Wisconsin statute. 

Another opinion of the attorney-gen- 
eral holds unlawful a clause in a policy 
of the St. Paul Fire & Marine, ex- 
empting the company from liability for 
loss on account of electrical currents, 
“natural or otherwise,” except when fire 
results. Such a clause would relieve the 
company from lightning loss, contrary 
to the Wisconsin statutes. 





Wisconsin Agency Appointments 

National, Pa.—C. M. Van Orden, Water- 
town; J. H. Cole, Manitowoc; Wm. Al- 
brecht, Wausau; L. Davis, Waukesha; 
G. C. Morrow, Oconto. 

Nat’l Union—L. J. Fellenz, Fort Atkin- 
son; E. S. Plank, Almond; R. T. Roberts, 
Randolph. 

New Jersey—W. H. Leupold, Oshkosh; 
O. P. Buchheit, Ripon; A. W. Anderson, 
New London. 

Northern, N. Y.—W. J. Shumway, Stev- 
ens Point. 
ma Nat’l—Mrs. Mary A. Marvin, Fair- 
child. 

Norwich Union—Richard Kiel, Kiel. 


Old Colony—C. W. Simonson, Stevens 
Point; C. D. Dick, Manawa. 
Orient—Adolph Andro, Baraboo. 
Palatine—Boedecker & Bastar, Algoma. 


Pennsylvania—A. J. Schultz, Kiel; Bowes 
& Meigs, West Allis. 
Prussian Nat’l—O. W. Schaeffer, Apple- 


ton. 

Security, Ct.—H. A. Adler, Milwaukee. 

Shawnee—J. A. Phillips, Neillsville; Car- 
ter & Morse, Janesville; . McKay, 
Madison; Kline & Thoreson, Beloit; H. J. 
Bowell & Co., Merrill; McFarland & Opie, 
Antigo. 

Spring Garden—R. B. Swarthout, Fair- 
child; T. J. Thompson, Osseo. 

Sun, Eng.—Henry Otto, Prairie du Chien. 
A Paul—John A. Pratt, Menomonee 

‘ails. 

Western Reserve—J. R. Buchanan, Wau- 
kesha; James W. Good & Co., Ashland; F. 
R. Hughes & Co., Chippewa Falls; S. H. 
Wilcox, Eau Claire; . C. Holbek, La 
Crosse; C. H. Gilman, Mondovi. 

Aachen & M.—Baster & Boedecker, Al- 
goma; A. O. Paunack, Madison; R. G 
Nelson, Racine; H. Cleary, 

Cc. E. Nelson, Waukesha, 

4#tna—R. W. Kelting, Spooner. 

Amer. Cent.—Marff Reffue, Beloit; A. G. 
Johnson, Owen. 

Atlas—T, S. Suave, Marinette. 

Columbia—William C. Brawley, Wausau. 

Com’! Union—J. F. Kalisek, Shewano. 

Concordia—Norman E. Van Dyke, Kil- 


bourn. 
Merrillan; 


Spooner : 


Continental—Edwin Pierce, 
E. V. Wernick, Hillsboro; R. B. Swarthout, 
Fairchild; B. J. Stallard, Humbird; W. J. 
Guetzloe, Kiel; R. H, Huesemann and O. 
N. Schaefer, Appleton; R. Southworth, 
Mondovi; C. E. Bartlett, Cameron; D. E. 
Strong, Chetek. 

Cooper—A. A. Hauser, Hartford. 





SURPLUS LINES 


MrLeoan Stinson & Co., Limited 


(reromrTo, canava) 


825,000 


CHICAGO OFFICE, 169 LA SALLE ST. 


Capacity 


EUGENE |. WILE, Resioeny MNGR 





Whitbeck, Burwell & Chapman 


209-211 Majestic Bldg.. Detroit, Mich. 
GENERAL AGENTS FOR THE 


UEEN CITY 


Capital Stock, $200,000 


Michigan Agents in need of a live company, write us. 


Net Surplus, $200,004 
We 


can take care of your farm business. 





SURPLUS LINES 


We solicit your orders on desirable Michigan Business for the 
Globe & Rutgers and other reliable companies. 





Teutonia 


FireInsurance Company 
of Dayton, Ohto 


INCORPORATED 1865 


Cash Assets ° . . $673,153.45 
Net Surplus (over capital and all Itabilities) 477,088.00 


EDWARD PAPE, Pres. T. A. LBGLER, Vice-Pres. 
J. LINXWEILER, JR., Sec’y. 





E. J. FORNEY, Pres. J. M. COOK, Seo’y 
Incorporated 1873 


Mansfield Mutual 


Fire Insurance Company 
OF MANSFIELD, OHIO 





Insurance - 
Premium Notes 


$4,528,560 
655,771 


AN AGENCY COMPANY 


BUSINESS CONFINED TO OHIO 





CHARTERED 1851 


RICHLAND 


Mutual Insurance Company 
MANSFIELD, OHIO 


DIRECTORS: 
H. R. Smith T. R. Barnes Lewis Brucker 
A.C.Cummins E. B. Caldwell J. A. Rig 
N. 8. Reed J. W. Jenner 8. A. Jennings 


Assets, $2,071,510.55 


H. R. SMITH, Pres. R. SMITH, Sec'y 





ORGANIZED 1876 


THE OHIO MUTUAL 


FIRE INSURANCE COMPANY 


SALEM, OHIO 
Assets ° ° - $923,261.00 
Cash Surplus - - 88,151.00 
J. R. VERNON, Pres. J. AMBLER, Sec’y 


——— 
During its entire history the Com: has continu- 
ously fulfilled wey cstimaneel saving 
to the Policyholders 








The Stuyvesant Insurance Co. 


| Ohio Business Only Through Local Agencies 


ORGANIZED 1850 


Capital $200,000.00 


Assets December 31, 1906, $553,600.74 


Surplus to Policyholders, $281,670.18 





Pacific Fire Insurance Co. 


ORGANIZED 1853 


Capital $200,000.00 


Assets December 31, 1906, $637,724.68 


Surplus to Policyholders, $389,680.74 





Insurance Underwriters 


Capital $400,000.00 


Assets December 31, 1906, $2,067,333.15 


Surplus to Policyholders, $570,641.67 





Writing only Sprinklered Risks 


Manufacturers Lloyds, 
Merchants Fire Lloyds 


Applications Accepted by 


Rollins & Burdick 
Agents for Chicago and Surrounding Territory 
159 La Salle Street, Chicage 


JOSEPH S. FRELINGHUYSEN 


76 William Street 


NEW YORK 
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Bauitable—J. E. Parry, Florence. 
German, Ind.—F. A, Dundas, Ashland; 
Skinner & Skinner, Brodhead; J. W. Gunn, 


THE WEST AND NORTHWEST 





Highland; P. W. Humber, La Crosse; G. 
M. Young, Lancaster; T. ‘A. Hanson, Mil- 
waukee; J. A. Robe rts, Owen; WwW. E. 
Hudtloff, Shawano. 

Hartford—Herbert L. Moses, Lancaster; 
A, G. Johnson, Owen; Higgins & Wulfing, 
Richland Center; Arthur H. Ward, Reads- 
town; J. F. Bachner, Fairchild. 

Law Union & Crown—William Albrecht, 
Jr., Wausau. 

Lon. & Lan.—Murray 
Benton. 

Mercantile—Mark Reffue, Beloit. 


& Cottingham, 


Milw. Mech.—Edwin Pierce, Merrillan; 
I. C. Bartlett, Cascade; A. Siefert, Adell. 

Niagara—John P, Kalt, North Fond du 
Lac 

N. W. Nat’l—L. J. Cook, Packwaukee. 

Phenix—John Riggert, , Logansville; 
Daniel Smith, Montfort; F. E. Morse, 
Prentice; J. F. Enz, Denmark. 


Pheenix, Ct.—Albert J. Schultz, Kiel; 
M. Webb, Fort Atkinson; W. H, Cleary, 
Spooner; F. E. Morner, Prentice. 

Security, Ct.—A. C. Brictson, Deerfield. 

Springfield—J. A. Smith, Eau Claire; 
Clarence E. Wise, Birchwood. 

Spring Garden—Ebert Olsen, Blair; Leon 


A. 


Larson, Independence; H. L. Berg, Gran- 
ton; Myron E. Wilding, Loyal, 

United Firemens—Joseph E. Parry, Flo- 
rence, 

Western, Ont.—M. E. Williams, Fox 
Lake. 


ILLINOIS NOTES 


Fink & Co. get the Wall Walja at 
East St. Louis, Ill. 
At Paxton, IIL, the Phenix transfers 


from Henry Diers to J. W. Cole, who is 
made a surveying agent pending the set- 
tlement of rates in the town. 

At Watseka, Ill, the Phenix transfers 
from George C. Harrington, who has rep- 
resented it twenty-five years, to Edward 
Mayrand, a new man in the business. Mr. 
Mayrand has the Newark Fire also. 

J. C. Corbett of Philo, Ill, having be- 
come vice-president of the Citizens Na- 
tional Bank of Decatur, has disposed of 
his local agency to D Godfrey. The 


Py) 


4&tna, Citizens, Hartford, Home and 
Phenix transfer. 

E. S. Merrill of Belvidere, Ill, special 
agent of the National Union, who has 


formed a local agency with Frank Early 
as a partner under the firm name of 
Merrill & Early, will continue his field 
work, Mr. Early giving all his time to the 
local end. 


WISCONSIN NOTES 
James H. Cole gets the Walla Walla Fire 
at Manitowoc, Wis. 
M. E. 
Ford’s agency at Fox Lake, 





L. E. 


Williams has purchased 
wi 


8s. 








AGENTS OF ONTARIO ORGANIZED 





Now Predicted That All Canadian 
Provinces Will Have Associations 
and Form Dominion Body 





The agitation in Canada in favor of a 
local fire agents’ organization culminated 
in a meeting in Toronto, Aug. 22-23, 
when agents in the province of Ontario 
were invited to meet with Secretary Put- 
nam of the National Association of Local 
Fire Insurance Agents. Canadian agents 
have been investigating the work of the 
National association with a view to or- 
ganizing a similar association for the 
Canadian provinces where the same evils 
in regard to overhead writing, nonresi- 
dent brokers, rebating, excess commis- 
sions and multiple agents are found to 
exist, 

As the result of the two days’ session 
at Toronto it was decided to organize the 
Ontario Association of Local Fire Insur- 
ance Agents with the object of securing 
the cooperation of the companies in com- 
bating the above evils. Substantial assur- 
ances of such cooperation were received 
at the meeting from prominent Canadian 
managers and company officers. The new 
association starts with an excellent mem- 
bership of leading agents representing all 
parts of the province. 

It is proposed to secure the organization 
of similar associations for the eight re- 
maining Canadian provinces and then to 
form a national or dominion association, 
paralleling the work of the National 
association in the United States and co- 
operating with that body on matters of 
mutual concern, 





All outstanding business of the Home 
Fire & Marine, principally under reinsur- 
ance contracts, has been assumed by the 
Firemans Fund. 


How an Alleged 


a new 


Herald-Democrat—the personal organ of 


not the publication 


culation, or what is its excuse for being. 


DECLARES IT IS OUT FOR PAP 





Insurance Paper is 
Used to Swing the South Da- 
kota Advertising 





The Insurance News is the name of 
monthly publication which is 
issued from the presses of the Huron 


Governor Crawford. It is edited by 
Howard C. Shober, the insurgent lieu- 
tenant-governor. The publication is quite 
young. It is now in volume 1, No. 7. 
There is nothing to show whether or 
is entitled to the 
pound rate privilege in the mails, 
whether or not it has a bona fide cir- 


There is also nothing to show who is 
the editor, but it is known to be Mr. 
Shober, because he has tried to induce 
insurance men in the state to subscribe 
for a large number of copies to be sent 
to anybody anywhere, for the purpose 
of getting an alleged bona fide circula- 
tion. For the most part, this attempt 
has been a failure, and it would have 
been a fraud anyhow, as the postal de- 
partment does not recognize this kind 
of circulation. 

The Insurance News prints less origi- 
nal matter in the whole month than the 
Argus-Leader prints in one column of 
any issue. Still, in turning over che 
pages of this great magazine, we find 
three insurance statements. The News 
is not a legal newspaper. It has not 
been printed long enough; and it has 
no bona fide circulation; still it gets 
the insurance statements all right, which 
is a violation of the spirit, if not of 
the letter, of the law. 

Shober is tlie 


Lieutenant- Governor 
editor. The printing work is done by 
the Huron office. Mr. Basford supplies 
the insurance statements——Sioux Falls 
(S. D.) Argus-Leader. 

Mr. Shober is secretary of the Globe 
Mutual Fire of Huron, S. D., formerly 
the Publishers Mutual. : 





Special Not Yet Named 
Manager J. F. Edmonds of the Com- 
mercial Union and Palatine at Denver 
has not yet secured a field man for 
South Dakota and Nebraska. 





Minnesota Agency Appointments 


American—C. R. West, Brewster; E. F. 
Peroy, Windom; Lawrence Paulson, Glen- 
Te: Cc. WW, Gebhard, Beardsley; Elmer 
Johnson, Dundee; E. V. Trout, Avoca. 

, British America—John M. Messer, Worth- 
ngton 


Continental—J. 8S. Hopkins, Biwabik; 0O. 
W. Fagerstrom, North Branch; G. L. 
Brozich, Ely; W. R. Werring, Morgan. 

Eagle—Cook- Patton-Jones Company, Min- 
neapolis, 

Federal—Head-Schurch Agency, Minne- 
apolis; C. H. Graves Company, Duluth 

Fire Ass’n.—O. A. Haggberg, Isle; a 2, 


Grady, Lawrence. 

L. & L. & G.—R. H. Schumaker, Bemidji; 
Hartman-O’Donnell Agency, Duluth, 

Lon. Lan.—F. W. Swanson, Badg er. 

TE yp Com.—L. ‘A. Whittier, _ Farming- 
ton ; J. Miller Company, Bemid 

Nationsl, Pa.—David many it. Peter ; 
Henry J. Mann, Owatonna. 

New Hampshire—C. D. Holmes, Detroit. 

New Jersey—W. W. Davis, Mankato. 

Northern, Eng.—P. C. Koerner, Litchfield; 


E. L. Forbes, Pine River; A. O. Miller, 
Backus. 

N. B. & M.—F. E. Rieman, Dent; C. F. 
Franz, Richville. 


N. W. Nat’l—M. L. Harren, Freeport; 
Oscar Olufson, Hewitt; Elmer Owen ; Osseo ; 
Walter Oby, St. Michael ; A. F, Brachlow, 


Winona. 
Phrenix, Ct—G. L. Brozich, Ely; B. 
Kluenenberg, Bluffton; A. Engelstad, Echo; 


Thomas Little, Hanley Falls; A. S. Oman, 


Marietta; F. F. Mansfield, Arlington; A. J. 
Peterson, Dawson; Daniel Myers, Green 
Isle; A. A, Isaacson, Hazel Run; i 
Klanke, Wood Lake; 'N. A. Ronning, Boyd; 
W. Mace, Young America; C. H. Kelson, 
Tyler; G. J. Brandt, Barrett ; H. E. Kirscht, 


Hanover. 
Phenix—G. L. Brozich, Ely; H. F. Weis, 
Le Sueur. 
Prov. Wash.—R. H. Schumaker, Bemidji; 
John Costrin, Moorehead. 
Prussian Nat’l—Warren Gibson, Randall. 
Royal—R. H. Schumaker, Bemidji; 


Cc. W. 


Shawnee—F. V. Inskeep, Cloquet; 8. W. 
Vance & Co., Crookston; L. A. Brandenburg, 
Fergus Falls; John Eckhardt, Mankato; L. 
J. Rocholl, St. Cloud; Mattson-Thurston 
Agency, Virginia. 

Allemannia—N. C. Pike, Lake City: — 
Emma C. Stone, Wabasha; H. 

Chaska; John P, F. Wenk, iieneees ¥ . 
West, Hastings; P. Harrington, Hutchin- 
son. 

Camden—W. G. Weldon. Wabasso. 
County, Pa.—W. M. Stevens, Slayton; E. 
D.. Clough, Crookston; Mary A. Starr, 
Tracy. 

Citizens—C. Vv. Alldrin, Warroad. 
Delaware, Pa.—L. G. Becker, Gaylord. 
Farmers & Merc.—J. W. Crossfield, Lit- 
tle Falls. 

Fidelity—C. L. Miles, Pipestone. 

Fire Ass’n—Laurence Paulson, Glenville. 


Globe Mut., S. D.—E. T. Lisle, Fergus 
Falls. 
Hartford—A. J. Johnson, Hawley; J. F. 


Saits, Mispah; J. A. Norby, Clarissa; F. 


G. Reichert, Browerville; C. H. Smith, 
Pipestone; J. Matthews, Cottonwood; 
Cc. S. Swiers, Clara City; Wm. Moening, 
Torah; J. Kray, Cold Spring; Nils 


H. 
Muus, Little Fork. 
State of Ill.—First Nat’l Bank Agency, 
Wadena. 
Mich. Com’l—J. A. Johnson, Atwater. 





Of Liverpool, England 


CHARLES E. DOX, Manager 


Western Department 


$73 La Salle St., Chicago, Iil. 








FIRE -— E 


TORNADO 


§. &. LENEHAN, General Agent 


COMPANY 


N | x INSURANCE 





OF BROOKLYN, N. Y. 


Western and Southern Department, 205 La Salle Street, CHICAGO 





CHAS. R, STREET, Ass’t General Agent 





The Eagle Fire Company 


Of New York 


ESTABLISHED 1806 





10ist ANNUAL STATEMENT 
Capital - . = $300,000.00 
Net Surplus - - 477,620.07 
Assets ~ ~ -  1,366,517.'79 


SURPLUS TO POLICYHOLDERS $777,620.07 


STRICTLY FIREPROOF 


horexBRE VOORT 


Chicago, Mlinois 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


On Madison Street, near La Salle 
One minute from the Insurance District 


The Patronage of Insurance Men Is 
Solicited. 








Por Local ats, only p20 Sy0,000 
Sate ee oy ca 
covering against fire fire and theft 


MARSH & 
60 LA SALLE STREET 


New York Office: 
54 WILLIAM STREET 


SURPLUS LINES 


channels ha been gatquand. furnish a 
“is. ve 0 gen Seni vans policy 


and New York. We algo write write aaa ees = 


theft anywhere ou mae fhe United States, Europe or 
WE INVITE YOUR ey PROMISE CAREFUL oe ceeetaaas gg 
INTERESTS. 


McLENNAN | 


ndon Office: 
123 BISHOPSGATE STREET 





INCORPORATED 1849 


WESTERN 


INSURANCE COMPANY 
OF PITTSBURGH 


FIRE AND TORNADO 


VIRGINIA STATE 


INSURANCE COMPANY 
OF RICHMOND 


Geo. L. Christian, President 
Robert Lecky, Jr., V. Pres. and Sec’y 


- - - - $821,402.42 
anne wl to Policyholders $59,122.21 


Agents Wanted in Illinois 
SHIPMAN & WAYNE 


Capital - = = $300,000.00 

Surplus to > Policy Holders, pee 9 10 General Agents 

Assets - - 786,134.77 GEO. L. PLATT, Special Agent 
Losses Paid to date,  § 3,982,143.00| 199 Le Salle St. CHICAGO 





FIRE AND TORNADO 
INDEMNITY 


mana it since 1872 


A 


Henry P. Magill & Co. 


General Agents 





Swain, Elysian. 





Security, Ct.—H. P. Reed, Hibbing. 


| 184 La Salle Street 





LOUISVILLE 


Insurance Company 


In business continuously under the same 
ications from "Teading agencies 


Chicage 


GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 


ORGANIZED 1859 


Cash Capital, $1,000,000 00 

Assets, $5,178,071 22 

Net Surplus, - $1,094,932 62 
HEAD OFFICE: 

Cor. William and Cedar Streets 
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Milw. Mech.—H. L. Hollister, Hopkins. 
N. W. Nat’l—W. G. Weldon, Wabasso. 
Norwich Union—H. F. Weis, Le Sueur; 
G. L. Brozich, Ely. 

old Colony—T. J. Miller Co., Bemidji. 
Palatine—C. L, Hansen, St. Hilaire. 





News From South Dakota 

Commissioner Basford of South Da- 
kota claims that “underground insur- 
ance” is being written in the state and 
he estimates that the state is losing 
from $5,000 to $10,000 each year in taxes 
on account of such companies. He de- 
clares that a round-up is about due, and 
cites, as an example of this class, a 
recent fire at Mitchell, where a_ mill 
was destroyed, and where $25,000 in- 
surance was carried, not a dollar of 
which was in a company with a state 
license. 

Fire Marshal Craft of South Dakota 
has been on a three weeks’ tour of 
the Black Hills district in which he 
arranged with the fire chiefs in the dif- 
ferent towns for cooperation with the 
department in regard to the control of 
the storage of inflammable and explosive 
materials where they might endanger 
property. He believes his trip accom- 
plished much in the improvement of fire 
protection for the state. 





Condition of Western Millers 

The Missouri department has recently 
made an examination of the Western 
Millers Mutual Fire of Kansas City. 
This company is now reincorporating 
under the regular mutual law of Mis- 
souri. The following figures show the 
transactions of the company for the year 
1907 up to the close of business Aug. 
16: Income $67,523, disbursements $50,- 
217, of which $34,858 was for losses 
and $5,863 premiums returned; cash bal- 
ance, $100,447; premium notes, $704,844; 
accrued interest, $688.28; one month’s 
premiums in course of collection, $6,- 
810.77; total admitted assets, $815,790. 
The company has liabilities of $15,825, 
which consists of three losses adjusted 
but not yet due. 





Looney Becomes Special Agent 
The Hartford has appointed J. H. 
Looney of Sedalia, Mo., as special agent 
of the survey department for that state. 
Mr. Looney is a brother of Special 
Agent M. D. Looney of the recording 
department of the company for Missouri 
and has heretofore represented the farm 
department of the Continental locally in 

several counties adjacent to Sedalia. 





McClain Takes Hamburg-Bremen 

William H. McClain of Purcell, I. T., 
has been appointed special agent for 
the Hamburg-Bremen for Oklahoma and 
Indian Territory. Mr. McClain is well 
known to the agents in that field. 





Missouri Agency Appointments 
British America—J. §S. Chick & Son, 
ansas City. 

p Connecticut—H. N. Grubbs, Moundville; 

M. Dearing, Potosi; T. E. Whitfield, 

Astinnde E. M. Cushman, Jameson. 
Fidelity—J. B. Dixon & Son, Springfield. 
Germania—J. H. Scott, Glasgow. 
Hanover—Turner & Minor, Mexico; F. 

R. Lawrenceson, Canton; H. R. Ellison, 

St. Louis. 

State of Ill.—A. D. Piersall, Carthage. 
Iowa State—J. H. Somerville, Mercer. 
L& L & GWwW. C. Long. Webster 

[al L. Tatum, Granby; J. C. Keenan, 

in. 
Milw. Mech.—E, W. Méyer, Pilot Grove. 
New Hampshire—Frank R. Lawrenceson, 

Canton. 

Royal Exch.—Erastus Pfost, Clinton. 
W’msburg City—Milan & Petty, Macon. 





Water Companies’ Troubles 

Waterloo, Iowa, is in the throes of a 
municipal ownership fight over the 
waterworks. The present corporation, 
which is asking a new franchise, prom- 
ises better water supply and better fire 
Protection through the medium of ar- 
tesian wells, but the public ownership 
advocates are fighting the company on 
its past record. 

Council Bluffs also still has its water- 
works troubles unsettled, and the next 
move there will be for a municipal plant. 





INCORPORATED 184I. 


SECURITY INSURANCE COMPANY 


OF NEW HAVEN, CONN. 


Cash Capital, - - $500,000.00 
Surplus to Policyholders, - - - 874,884.36 
Assets, - ee 1,987,945-65 


Losses paid since organization over $10,000,000.00 





WESTERN DEPARTMENT : 





ILLINOIS INDIANA WISCONSIN = MICHIGAN’ MISSOURI MINNESOTA 
10WA ANSAS NEBRASKA COLORADO NORTH DAKOTA SOUTH DAKOTA 
‘. A. DAGGETT, MANAGER, ROCKFORD, ILL. 

OHIO WEST VIRGINIA KENTUCKY 


WM. E. JONES, STATE AGENT, 708 Columbus Savings & Trust Co. Bidg., Columbus, Ohio 





The Des Moines Water Company is 
also facing the prospects of a similar 
fight, and, to meet the issue before it 
is brought home, has had an engineer 
looking over the plant and announces 
the expenditure soon of half a million 
dollars in improvements and extensions. 
The water supply, both for fire and 
household purposes, will be doubled if 
the company’s promises are carried out. 





MISSOURI NOTES 


Harry Niedorp gets the Walla Walla at 
St. Joseph, Mo. 

The American Druggists Fire of Cin- 
cinnati has applied for admission to Mis- 
souri. 

The Austin Fire has appointed McCal- 
lum, McClintock & Spicer as agents in 
Kansas City. 

Howard A. Blossom, treasurer of the 
Insurance Agency Company of St. Louis, 
died suddenly last Saturday. 

John N. Trout & Co. of Kansas City, 
who unionized some time ago, have taken 
back their nonunion companies and have 
just added the Walla Walla Fire. 

J. W. Daugherty, secretary of the Mer- 
cantile Town Mutual of St. Louis, has 
brought suit against Superintendent Van- 
diver of Missouri and the Post Dispatch of 
St. Louis. 





IOWA NOTES 


A gas explosion at Cedar Falls, Iowa, 
caused a fire with a loss of $108,000, and 
estimated insurance of $85,000. The fire 
department saved the business section of 
the town from total destruction. 


The State of Des Moines has been sued 
for $2,000 by H. H. Buck of Spirit Lake, 
Iowa, who alleges that a policy for that 
amount on the Harris Mercantile Company 
was assigned to him and that the building 
so insured was destroyed by fire last Feb- 
ruary. 





GENERAL WESTERN NOTES 


L. C. Holloway of Topeka becomes Kan- 
sas special of the Walla Walla. 


It is claimed some of the companies have 
allowed in excess of the permissible 15 
percent commission for lines on the Acacia 
hotel at Colorado Springs, Colo. 

The past few weeks have been prolific in 
tornado and hail storm losses throughout 
the northwest, and while none of them 
have been large, they have kept the ad- 
justers on the jump settling claims. 

At Chickasha, I. T., the dry goods stock 
of the Eagle Mercantile Company, 306-308 
West Chickasha avenue, rated at $1.78, 
has been accepted by union companies at 
1 percent on account of nonunion com- 
petition. This action is sanctioned by C. 
L. Greer, secretary of the rating commit- 
tee selected to investigate the matter. 





Gets Guarantees from Companies 

Gustav Gutsch, who was sent to Ger- 
many ten months ago as representative 
of the Transatlantic Policyholders As- 
sociation of San Francisco for the pur- 
pose of settling, if possible, claims 
against German companies, has returned 
to San Francisco. He reports that he 
succeeded while in Germany in receiving 
guarantees from all the companies, with 
one exception, to pay on all policies 
represented by him from 40 to 74 per- 
cent of the value of the claims. The 
only company which declined to draw 
up an agreement was the Rhine & Mo- 
selle. The Transatlantic agreeed to pay 
40 percent and will probably pay before 
final settlement is made at least 43 per- 
cent. The North German agreed to pay 
57 percent, the Helvetia 50 percent and 
the Austrian Phoenix 74 percent. 








SUN INSURANCE OFFICE 


Of London 


(97th YEAR OF 
ACTIVE BUSINESS EXISTENCE 


UNITED STATES BRANCH, 64 Pine GTRectT,New YORK 
J.J. GUILE, Manacer 


Pacific COAST DEPARTMENT, OAKLAND, CAL. 
FOUNDED {710 * " NERA N 
OLOEST IN THE WORLD Cc. A. HENRY & CO., General Acents 


WESTERN DEPARTMENT, 171 La Salle St., Chicago 


H. N. KELSEY, MANAGER P. T. KELSEY, ASSISTANT MANAGER 
Agents Wanted in cities and towns where not represented 


GASOLINE 


MOTOR BOAT 
INSURANCE 


















Commercial 
Union 














a wate Against fire and marine haz- 
ards. First-class companies. 
UNITED STATES BRANCH: 
Cor. Pine and William Sts., New York AGENTS WANTED 
WESTERN DEPARTMENT: 


315 Dearborn Street, Chicago E. 8. KELLEY, General Agent 


ST. JOSEPH, MICH. 

























INSURA RANCE i 


OF AIX-LA-CHAPELLE ,GERMANY. 





Shaunee Hire 


Insurance Co. 
Copeka, Kansas 


Cash Capital, - - - = $ 200,000.00 
Assets, January first, 1907, - = 1,092,468.4 1 


Losses Paid to January first, 1907, 2,017,225.18 
FIRE AND TORNADO INSURANCE AGENTS EVERYWHERE. 
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AGENTS OF CHARACTER 


Berore the NATIONAL ASSOCIATION OF 
Lire UNpERwriTerS, Commissioner Rir- 
TENHOUSE of Colorado, among other 
strong points, called attention to the 
need of laws protecting the public 
against incompetent and dishonest agents. 
He feels that any agent who will de- 
fraud, beat or deceive his company, can- 
not be trusted to be square with ihe 
public. Much of the distrust as to in- 
surance companies is due, he stated, to 
those agents who have not been fair. 

Are not the companics themselves 
largely to blame for continuing rascals 
and deadbeats in the ranks? An agent 
who has been notorious for bad prac- 
tices, can always find a company to 
license him if he has the business cr 
the company thinks he can get it. 

Companies in their greed are too lax 
in making agency contracts. They per- 
mit rascals to prey on the public, to 
misrepresent and to practice dishon- 
esty. A company stultifies itself, allows 
its reputation to wane just for a few 
paltry dollars. 

For our part, we trust Commissioner 
RitTeNHOusE will use the sharp ax in 
Colorado and revoke the licenses of all 
known dishonest agents in his state and 
make public the names of companies em- 
ploying them. 





LIFE COMPANY ADVERTISING 


REPRESENTATIVES of some of the 
strictly straight and clean old legal re- 
serve life companies are inclined to criti- 
cise certain of the insurance papers, in- 
cluding THe Western UNpeRwrirter, for 
accepting the advertisements of life in- 
surance companies conducted upon lines 
they do not approve. They say these 
papers are helping to bolster up companies 
that ought to be throttled. 

Even if the truth of their contentions 
were admitted—and it is not—this paper 
would be in exactly the same attitude 
toward the life insurance companies as 
many of the best of: them have assumed 
toward the insurance papers. 

There are all kinds of insurance 
papers, some valuable for news, some for 
instruction, some for entertainment and 
some for nothing but to make an income 
for their publishers. Some give value 
received to both advertisers and  sub- 
scribers, and some to neither. Yet there 
are life companies among the best which 
have thrown away their policyholders’ 
money in advertising in papers that could 
bring them no returns because they had 
scarcely any circulation nor even pros- 
pects of circulation. Had all the old life 
companies—as a few have—shown dis- 
crimination and common business judg- 
ment in placing their advertising they 
would have killed off the useless papers 





or compelled them to become useful in 
order to survive. Some of the companies 
have placed no premium upon energy and 
honest endeavor to give good service to 
subscribers and advertisers, but have 
treated all papers alike. Others have 
done even worse, for they have turned 
down good papers but kept advertising 
running in poor ones simply because it 
had been placed there years ago. Some 
have allowed themselves to be held up 
by fear of attack. 

The legitimate, valuable papers have 
not been fairly treated by most of the 
old life companies. If they depended 
upon their patronage alone they would 
simply have to drop down to the class 
whose advertising income is almost pure 
profit because they have but little expense 
either for news, editorial service, paper, 
printing or postage, but have printed a 
few copies of a paper one man could 
write in one day and send those few 
copies to some home offices, exchanges 
and insurance departments. 








SERVICE TO SUBSCRIBERS 

One of the most satisfactory missions 
of the trade paper is the service it can 
render subscribers in securing informa- 
tion to assist them in their business. So 
far as THe WeEsTERN UNDERWRITER is 
concerned it cordially welcomes all 
queries from its readers. Very often the 
staff of a paper can readily get informa- 
tion that might be embarrassing for the 
seeker to obtain. We have at hand 
facilities for helping our friends in this 
way. If we cannot answer questions off- 
band we will search the proper avenues. 

Some of our ,readers feel it is an 
imposition to request us to secure in- 
formation for them. We assure all such 
that it is not. Our doors are always 
open wide. It is our business to help 
you in your business. 

We hope our friends will feel at liberty 
at all times to ask our assistance if in 
any way we can lend our hand. 








HOW COMPETITION WORKS 


THE organization of fire mutuals writ- 
ing a special class of business shows 
that stock companies cannot charge ex- 
cessive rates and expect to secure any 
large volume as against the lower rates 
of the mutuals. Recently a number of 
mutuals to write various classes have 
been organized or are in the formative 
process, and yet stock rates are not un- 
duly high. 

The stiffest competition stock compa- 
nies have today is the mutuals. It goes 
to show the impossibility of any set 
of companies forming a monopoly and 
charging excessive rates. Competition 
will regulate rates in fire insurance with- 
out the aid of restrictive laws. 

When the profits of the business get 
above the normal, new companies enter 
the field and become active bidders for 
premiums. 

To anyone conversant with the con- 
ditions in fire insurance circles today, 
where competition is red hot, the charge 
of monopoly seems little less than ri- 
diculous. 





Tue life insurance agents of the coun- 
try could make no better move than to 
get Henry H. Putnam to help them 
organize a real, live soliciting agents’ 
association. 





Personal Side of the 
Insurance Business 


B. M. Culver, special agent of the 
Scottish Union in the northwest, is to 
be tendered a farewell dinner at the 
Hotel Ryan, St. Paul, on Sept. 7 by 
his friends, the field men of Minnesota 
and the Dakotas. The affair will be in 
honor of his promotion from the ranks 
of special agent and bachelor to those 
of superintendent of agents and bene- 
dict. George C. Main, F. H. Barney and 
George C. Mott constitute the commit- 
tee on arrangements, and they will leave 
nothing undone to make the dinner a 
great success. Mr. Culver will be mar- 
ried Sept. 14. 





John H. Packard, formerly president of 
the American of Philadelphia, has been 
appointed agency secretary of the United 
States department of the London Assur- 
ance. He will go to New York on the 
first of the month to take his new posi- 
tion. Mr. Packard was formerly with the 
London in New York as surveyor and 
special agent in the suburban field. He is 
one of the high-class men in the business 
~ has a thorough knowledge of the 

eld. 


Mrs. Grace Duffie Boylan Kempson 
becomes editor of the New York ~/nsur- 
ance Journal, succeeding her late hus- 
band, St. George Kempson. She is a 
well-known writer in the general literary 
field. 


Up in that rapidly developing state 
of North Dakota there have been many 
new towns started as the railroads have 
extended their mileage, and, as is quite 
natural, considerable jealousy exists as 
to which town has the fastest sprinter 
on its fire department or shows up the 
largest pumpkin at the county fair, be 
gosh! 

On the “Soo,” up in McLean county, 
there are the two thriving towns, Bal- 
four and Drake. 

As “Billie” Zingg of the Connecticut 
sat basking in the sunshine just outside 
the Balfour Inn the other day, one of 
the prominent townsmen who happened 
to be whittling a stick alongside reached 
over, grasped the lapel of Billie’s coat 
and gazing long and earnestly at the 
Blue Goose pin thereon bespoke as fol- 
lows: “I’ve seen a lot of you fellers 
around here lately, and while you’ve got 
an allfired smart bunch in that air com- 
mercial club of yourn, when it comes 
to booming your place I want to tell ye 
there are a lot of towns on the map be- 
sides Drake, and don’t ye forget it, young 
feller.” 


H. W. Freeman, special agent of the 
American in Minnesota, had a bad fall 
while investigating a tornado loss last 
week. He stepped on a hay chute in a 
barn which was concealed by some loose 
hay and fell through to the floor below. 


Gerard Van Schaick, one of the Con- 
necticut Mutual Life’s agents in Chi- 
cago, has gotten out a series of most 
artistic and pleasing advertising gems. 
One is an “Essay on Silence.” It is 
done by the Roycrofters of East Aurora, 

Y., in green crushed leather. The 
title page is handsomely illuminated and 
states the book is specially translated 
by Mr. Van Schaick. With so imposing 
an exterior, one expects a literary mas- 
terpiece, but the pages are all blank, 
and that is where the silent part comes 
in. It can be used for a memorandum 


Other advertising matter is sent out 
as pamphlets and leaflets on high grzde 
paper and printed in Roycroft style, 
handsomely illuminated and paragraphed. 
This style of advertising is expensive, 
but it should be correspondingly im- 
pressive. 





John M,. Parker has resigned as secre- 
ay of the Queen of Arkansas, of Little 
ock. 





Strain in the Money 
Market Severely Felt 


New York, Aug. 26.—(Special Corre- 
spondence)—The stock market depres- 
sion is being felt in insurance circles, 
although there has been but little said 
in a public way. Those companies which 
own stocks to any extent have suffered 
greatly by the depreciation. If state- 
ments had to be made as of this date 
there would be a sharp reduction in sur- 
pluses. 





End Is Not Yet 


Financial men seem to think the end 
has not been reached in the downward 
tendency. Underwriters of prophetic eye 
say the limit of prosperity has been 
reached and the current has set in the 
other direction. Money is tight and the 
banks are much more conservative. 

A number of promoters have been 
operating with the idea that prosperity 
was to continue and now find themselves 
squeezed. 

It is stated on Wall street that the 
Standard Oil crowd has dumped large 
blocks of securities on the market. 

Blame the Administration 


Financial interests here lay much blame 
at the door of the President and Sec- 
retary Taft. They also claim that At- 
torney-General Bonaparte is too profuse 
and drastic in his public utterances. The 
tendency to attack trusts and corporate 
wealth, these financiers say, has under- 
mined confidence and there will be no 
return of normal conditions until this 
confidence is restored. 

The doubt as_ to who will be struck 
next causes uneasiness. These men say 
that in the effort of the administration 
to get at illegal trusts it is causing too 
great a sacrifice to legitimate institu- 
tions. 

This is the professional side of the 
financial situation. The administration 
has ardent champions, who say that in 
its efforts to force illegal trusts in line 
the President’s well-known friendly atti- 
tude to corporations not violating the 
law should serve to cause them no con- 
cern. 

Some Companies May Sell 

Without discussing the merits of the 
controversy, it is a fact that the money 
market is very sensitive and stocks are 
off. 

Recently there has been an attempt 
to purchase some of the life companies 
of this city and to merge some. The 
present financial conditions and the fact 
that some of these companies find new 
business very hard to get may .cause 
them to be more receptive to proposi- 
tions to sell out or merge. 

If this stringency continues until Jan. 
I, some fire insurance companies will 
hardly be able to make a statement. 





To Instruct Electrical Workers 

The Hartford (Conn.) Board of Fire 
Underwriters has arranged for a series 
of illustrated talks by Thomas Henry 
Day, the electrical inspector of the board. 
The first one will be given early in 
October, and it is expected there will 
be at least six talks. They will be open 
to all in the nearby towns who.are en- 
gaged as wiremen, electricians in fac- 
tories, or to anyone engaged in the in- 
stallation of electrical appliances for light 
and heat. Changes in the National Elec- 
trical Code which have been effected 
this year will be explained, and it was 
thought by the local underwriters that 
a series of illustrated talks would best 
bring these changes and additions to 
the attention of those interested in the 
matter. In addition to persons from 
nearby towns, the electrical students in 
the Hillyer Institute will be invited. 
The General Electric Company and sev- 
eral electrical experts have also expressed 
a willingness to cooperate. 





The surplus line writing agents of New 
York are preparing to contest the ruling of 
Attorney-General Jackson of New York 
forbidding their writing outside business 
and using New York as headquarters. 
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Casualty and Surety Supplement 


To Aid Agents in Their Work and Help Them Make Money 








OME agents sign up with a com- 

pany and then begin to find fault 

with its methods. The agent who 
spends his time criticising his company 
and showing up its weak points is not 
an agent who secures very much busi- 
ness. In the first place no agent should 
become connected with a company until 
he is satisfied that it is the best com- 
pany for him and his policyholders. Af- 
ter he has become an agent he should 
be with the company and for it every 
hour in the day and every day in the 
year. He should feel that there is no 
other company that can quite come up 
to it in point of advantage to him and 
his clients. 

If he finds what he thinks are features 
that may be improved he should take 
them up in a busiaess-like way with his 
company. When an agent finds that he 
is not in sympathy with the management 
or methods of his company he should re- 
sign at once. It does not pay to dally 
with conscience. 

Some agents are inclined to find fault 
continually with the home office and their 
superiors. Every office that is well regu- 
lated is glad to receive intelligent sug- 
gestions from the field and will give them 
full consideration. When a man begins 
to find fault chronically he cripples him- 
self and his opportunities. Some agents 
do not possess the faculty of feeling that 
there is a home office view on every ques- 
tion as well as a field view. 





The service of a casualty agent is an 
important factor in his business. While 
an agent represents the company and 
should guard its interests carefully, yet 
that should not deter him from lending 
every possible service to the assured. If 
the business is handled with precision 
and dispatch, if the claims are promptly 
adjusted and the assured feels he is get- 
ting what is justly due him, the agent 
will ever have a friend at court. 

The assured should feel that aside from 
the indemnity he is paying for, he is 
entitled to the service of the agent. 
Many large premium payers appreciate 
this service and reward an agent with 
the renewals even at a higher cost, be- 
cause he has always proved his worth 
at all times and under every emergency. 





A casualty general agent made a sig- 
nificant remark the other day when he 
stated that he got the best results from 
his work during the summer season while 
other agents were letting up on their ef- 
forts, taking life easy and going on vaca- 
tions. He said that competition during 
the summer lessens considerably. His 
plan is to keep as cool as possible and 
do a hard day’s work regardless of the 
weather. During the winter season some 
agents feel that they cannot get out and 
work because of the extreme cold. The 
most strenuous competition is perhaps in 
the spring and fall when the weather con- 
ditions are more normal. The casualty 
agent quoted, however, takes the ground 
that he can achieve more and get larger 
returns during the heated term or the 
very cold weather when his compétitors 
are not working so hard. There is much 
in this statement that deserves thought 
and the agent who is not going to let the 
weather effect him is the man who will 
get the best returns. 





One of the companies says to its 
agents : 

“Our agents and policyholders will no 
doubt be interested in knowing that the 
courts, in different parts of the country, 








have recently held that where an agent 
gives credit for premiums in exchange 
for merchandise or any other considera- 
tion, and does not make payment of the 
cash premiums when due to the com- 
pany he represents, he is held personally 
responsible for any claims which may 
arise covering the period for which such 
premium payments are credited. 

“That is to say, if agent Jones pur- 
chases from merchant Smith a dollar’s 
worth of sugar and agrees with mer- 
chant Smith to pay his premium of $1 
on account of policy carried in the com- 
pany represented by agent Jones, and 
agent Jones fails to pay this premium, 
and merchant Smith suffers illness or ac- 
cident during the period for which the 
dollar’s worth of sugar was supposed to 
pay, agent Jones is responsible, and not 
the company, under the policy contract. 

“A verdict was recently given on a 
claim ‘amounting to considerably over 
$100 against an up-state agent represent- 
ing a Philadelphia company, where such 
credit had been extended as cited above 
and the premium had not been remitted 
to the company by this agent. 

“Under all ordinary circumstances, a 
word to the wise is sufficient; but to 
emphasize the matter, our policyholders 
should see to it that their premiums are 
paid to the agent in cash and not paid 
through a commercial transaction involv- 
ing the giving of any credit to the 
agent, etc.” 





In nearly every town of 10,000 or 15,- 
ooo people there are several insurance 
agencies of good proportions. As a rule 
they started as fire agencies and fire in- 
surance is still their principal business. 
That is the line in which the proprietors 
were trained, and it is sufficient to take 
up practically all their time. Yet these 
offices usually represent a number of 
casualty companies of various kinds, 
whose business is handied as a side line 
in a rather haphazard manner. In nearly 
all such offices is to be found at least 
one bright young man, who is a kind 
of all-around fellow. He acts as cashier, 
places outside business and attends to 
other duties and puts in the rest of 
his time soliciting. These young men 
could use their time to no better ad- 
vantage either to their employers or 
themselves than by taking up and de- 
veloping the neglected casualty business 
of the office. There is a momentum and 
prestige about a big fire office which 
is of vast assistance to men connected 
with it. A representative of such an 
office can get access and a hearing where 
he could not so readily as an individual. 
In every town of the size mentioned 
there is a large amount of casualty busi- 
ness undeveloped. The older fire agents 
have neither the time nor the inclination 
to master the various lines of casualty 
underwriting and work this business up. 
A younger man often could do this with 
great profit to himself and to the agency. 





Bankers’ associations, in attempting to 
organize companies to carry their burg- 
lary insurance and fidelity bonds, are 
entering a field foreign to their domain. 
It is a very grave question how long 
such institutions will last, because it has 
been demonstrated time and again that 
successful men in other lines are likely 
to make a sorry mess out of underwrit- 
ing. 

Bankers are very exacting in charging 
ample compensation for the use of their 
money and for their service, which is 
right, but there is no class of men so 
determined to beat down prices on what 
they have to buy as bankers. 

Recent deals of bankers’ associations 





with insurance companies to carry burg- 
lary or fidelity in certain states and their 
public approval of such companies is 
ample proof of the pitfalls into which 
banks may be led. In endorsing these 
companies they have selected those that 
give “cheap” insurance so far as cost is 
concerned, but whose efficiency and serv- 
ice is reduced materially. At least three 
companies that have been endorsed be- 
cause of cut rates have gained anything 
but an enviable reputation by revelations 
of internal conditions at the home office. 
If bankers are given to selecting such 
companies for protection, their judgment 
is most defective. 





The management of the National Life 
Annuity and the Mutual Health & 
Accident of Jacksonville, Ill., is appoint- 
ing agents to represent both companies. 
Fred H. Rowe is president of each com- 
pany, so they are under one manage- 
ment. The premiums in each are based 
on the dollar a month plan. One gives 
disability insurance, the other pays life 
insurance to the beneficiary on the 
monthly instalment plan. 

President Rowe first started the life 
company and found its agents could just 
as well handle a disability company. 
As both companies operate on the one- 
dollar-a-month premium basis, an agent 
finds he can often land the same man 
for both kinds of policies. 





ARGUMENTS OFTEN USED 
AGAINST DISABILITY POLICY 


(From the Maryland Casualty Budget.) 

Eliminating the very wealthy, those few 
who can persuade themselves that they 
do not need an income during disability, 
and the very worthless, the rather many 
who are not insurable because they have 
no occupation, it seems evident that every 
man is a prospect for disability insurance. 

The arguments given by prospects as 
good reasons for not buying disability 
insurance are these: (1) Life insurance 
now in force makes the death indemnity 
of the disability policy unnecessary, and 
the disability feature does not appeal be- 
cause the prospect cannot remember when 
he has been so ill or so badly injured 
that he could not attend to his affairs. 
(2) The prospect admits that he might 
be disabled by illness or injury, but con- 
tends that his salary would be paid and 
his position held for him during disa- 
bility, because of his long service, and 
therefore disability insurance is unneces- 
sary. (3) Granting that he will probably 
be disabled at some time, and that an in- 
come during his disability would be very 
desirable, the prospect does not believe 
that the wisest way in which to prepare 
for his possibly disability is by buying 
insurance covering it. He prefers to save 
his money, to insure himself. (4) The 
Prospect is suspicious of all insurance, 
and while admitting that. disability in- 
surance could be made a good thing if 
claims were paid quickly following death 
or disability, he does not feel sure that 
the companies always do the fair thing. 

* * * 


The men who see nothing in disability 
insurance but the death feature are gen- 
erally energetic fellows, full of vitality 
and physically sound. It is true that a 
quick, sure-footed man is less liable to 
the more obvious injuries, and that a 
man in good health, of good habits, has 
no reason to fear any particular illness or 
disease, but second thought shows that 
the more serious injuries and illnesses 
select their victims blindly, coldly, im- 
personally, with no regard to the phy- 
sique or the circumstances of the dis- 
abled man. Trains and ships are 
wrecked, buildings burn, elevators fall, 








boilers explode, carriages are overturned, 
and hundreds of unthinkable happenings 
result in disabling injuries. Typhoid 
fever attacks strong men more actively 
than their weaker fellows, la gfippe 
visits weak and strong alike, pneumdnia 
and rheumatism confine men to their 
beds regardless of their former physical 
fitness, acute indigestion and unsuspected 
heart trouble suddenly disable men who 
seemed in the best of health. These 
things can be proven by any issue of any 
paper in the country, and if the agent 
will cut a few clippings of accidents and 
sudden illnesses from the daily papers, 
he will have convincing proof of the fal- 
lacy of this first argument against dis- 
ability insurance. 
a * 

The prospect who agrees that he will 
probably be disabled during his years of 
earning, and yet will not buy disability 
insurance because he is confident that he 
will retain his position should he be dis- 
abled, and will also receive his salary, is 
examining the problem superficially. The 
income which may keep his family and 
himself in comfort during quiet, unevent- 
ful days, will be strained, and possibly 
will fail, when to the usual demands 
are added the charges of the physician 
or surgeon, the bills of the druggist, and 
the increased expense for delicate foods. 
Enlightenment on this point will make 
the prospect understand that the large ex- 
penses of disability should be provided 
for by buying a disability policy. 

. . 


The men who reject disability insur- 
ance because they do not believe that, in 
the course of their lives, they will be dis- 
abled by illness or injury sufficiently long 
to warrant the purchase of such insur- 
ince, or who think it economical to meet 
this expense themselves, overlook a very 
valuable feature of disability insurance. 
The freedom from worry which a disa- 
bility policy brings is worth something in 
dollars. The knowledge that, come acci- 
dental death or injury or illness, there will 
be a sure and helpful increase in the 
family assets, is valuable. A man should 
work better, knowing that his family is 
provided for. Then, too, men may be 
making bad mistakes in judgment to 
undertake the insurance of themselves. 
The future is so absolutely unknowable 
that too many safeguards cannot be 
erected around a man’s earning capacity. 

The suspicious prospect is generally the 
easiest to convince. Such men force you 
to declare that they are no country bump- 
kins, no gold-brick suckers, not by any 
means asleep to the wiles of the wicked, 
and then, if there be no screaming defect 
in the man seeking to convince them, and 
lf he has a straightforward proposition, he 
can generally win the suspicious ones to 
an appreciation of his wares. 





“Ifs” in the road are nothing more 
than so many toll gates on a turnpike. 
Each calls for the expenditure of a little 
energy and ingenuity—and you must 
expect to pay in such coin for the right 
to advance. 





Many otherwise honest men fail to see 
their duty use they are suffering 
from “selfish-matism”’ or “indiffer-men- 
tia,” prevalent and often incurable dis- 
eases of the sight and mind. 





While we cannot always judge the 
future by the past, it is only the fool 
who ignores the lessons of experience. 





There are only one hundred cents in a 
dollar, and the persistent ignoring of this 
fact has produced many bankrupts. 





Sincerity is the foundation of all hon- 
est work. 
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Liability Insurance 








An agent writes to us to learn some- 
thing about automobile liability insur- 
ance. As the number of automobiles is 
greatly increasing, and in consequence 
accidents are becoming more frequent, 
it seems almost necessary for the owner 
of a machine to carry liability insurance 
unless he wants to run the risk of de- 
fending damage suits against himself. 
Automobile liability insurance is insur- 
ance against liability which the law im- 
poses upon the owner for injuries to 
persons caused by the machine. 

There is always danger of people be- 
coming injured in endeavoring to cross 
in front of the machine. Many acci- 
dents are caused by automobiles run- 
ning into vehicles, especially when the 
horses become scared and unmanagable. 
Collisions are not infrequent, and in 
fact, there are numerous ways in which 
the public may be injured by a ma- 
chine. 

Damage claims are pretty sure to re- 
sult in good sized verdicts, which are 
generally given in automobile cases. A 
jury seems to go on the theory that if 
a man can purchase an automobile he 
must have plenty of money to pay for 
claims in personal injury cases. 

Under the old form of automobile 
policies the contract was void if the 
speed limit was exceeded. The speed 
limit laws of+*most states and towns 
are being constantly changed, and this 
exception in the policy became very un- 
popular. The companies are now writ- 
ing this insurance without the speed 
limit. 


The liability companies as a general 
rule will not take a policy on pleasure 
resorts where all sorts of novel fea- 
tures are in operation. Properties of 
this kind are very apt to cause injury 
by mechanism getting out of order or 
persons not taking proper care. In a 
city like Chicago, for example, there 
are only two of the prominent pleasure 
resorts that are covered by liability in- 
surance, they being White City and Luna 
Park. Almost every company that has 
written this class of business has met 
with losses and the class is not consid- 
ered profitable. 


One of the companies gives the fol- 
lowing as a few of the principal doc- 
trines of law, showing the manner in 
which employers are held accountable 
for injuries to employes: 

Safe Place to Work—It is the duty 
of the employer to exercise reasonable 
care and skill, so that the place where 
he requires the employe to perform labor 
shall be as reasonably safe as is com- 
patible with its nature and surroundings. 

Employment of Minors.—Although an 
employer may not have been guilty of 
negligence in employing a minor in his 
general service, yet if while the minor 
is engaged in such service the employer, 
by himself or his foreman or vice prin- 
cipal, orders the minor into dangerous 
service without giving him proper warn- 
ing or instruction (and sometimes when 
it has been given) and the minor is in- 
jured, the employer will be answerable 
in damages. 

Defective Premises.—It is the duty of 
the employer from time to time to make 
certain reasonable repairs in his ma- 
chinery, premises, etc., so as to enable 
his employes to continue to use them 
safely by the exercise of reasonable care 
on their part, regard being had to the 
inherent danger attending the service. 
The employer is also required to make 
inspections of the machinery, premises, 
etc., at reasonably frequent periods. 

Incompetent Fellow Employes.—It is 
the duty of the employer to exercise 
reasonable care in the selection of com- 
petent, careful, sober and fit employes, 
to the end that the other employes shall 
not be exposed to unnecessary peril by 
reason of their incompetency, careless- 
ness, drunkenness, etc. If an employer 
fails- to perform this duty he becomes 





liable in damages to the employe in- 
jured through no fault on his own part. 

Negligence of Superior Employes.—In 
some jurisdictions it has been held that 
a foreman, superintendent or other su- 
perior employe stands in the place of the 
employer, and that negligence on their 
part is sufficient to hold the employer 
liable in damages. 

Duty to the Public—An employer 
owes a duty to all who come upon his 
premises by expressed or implied invi- 
tation to see that all appliances, etc., are 
in such condition that they will not be 
injured thereby, and any failure on his 
part to comply with this duty renders 
him. liable in damages. 


Some of the liability companies which 
specialize on mining risks seem to make 
a profit out of the business, while others 
which have written more or less of 
this class always come out on the wrong 
side. It shows extraordinary manage- 
ment when a company can take what 
is considered an unprofitable class and 
turn it into one that yields a_ profit. 
While careful underwriting is necessary, 
yet the companies that have made any- 
thing out of mining risks can give their 
claim departments particular credit for 
throwing the balance on the right side 
of the books. - 

Such claim departments usually have 
local attorneys near at hand who are 
in touch with conditions and investigate 
an accident soon after it happens and 
settle the claim for the least possible 
amount. One company that formerly 
wrote considerable mine business sent 
one of its attorneys to the mining head- 
quarters once every few months to set- 
tle up the claims. It always found that 
it required a considerable sum to meet 
them. The company that has local at- 
torneys who can watch every claim 
and get it out of the way before com- 
plications arise, is the company that is 
making the profit. 


Employers find that the law _ places 
an economic value on life and limb. In 
this country, a member of a household 
contributing to its support, has a value. 
When he is injured or killed, his work- 
ing powers are lessened or stopped. 

Bench and Bar has compiled the fol- 
lowing statistics after examining legal 
decisions in various states: 

At 10 years of age a male of the 
laboring class is worth $2,061.42, at 15 
years $4,263.46, at 25 years $5,488.03. 

The decisions examined show that 
juries do not value as highly the lives 
of those killed after this age has been 
reached, the decline being steady until 
the life of a man of 70 is rated at 
only $17.13. 

Decisions involving serious personal 
injuries have also been tabulated by 
this same publication. The average val- 
uation for certain injuries, by the same 
method of computation is as follows: 

Loss of one eye, $5,000; loss of one 
leg, $15,000; loss of two legs, $25,000; 
loss of one arm, $10,000; loss of one 
hand, $6,000; loss of one finger, $1,500; 
permanent disability, $25,000. 

The increase in the amount allowed 
for injuries not resulting in death, over 
that allowed in cases which resulted 
fatally, is notable. 

Why is this? Principally because the 
courts realize that one who has been 
seriously maimed is not only hampered 
in or prevented from supporting his 
family, but even becomes in turn depend- 
ent upon them. He is an added bur- 
den to their already great load. Hence, 
the courts assess the employer heavily 
in order to compensate, as far as pos- 


‘sible, for the injury done others as well. 


In considering cases of this sort; re- 
gard is had only to the material side 
of the question, not to a man’s value to 
society at large. 

Any reasonable employer should see 
at once the value of liability insurance 
which provides indemnity in cases where 
the assured is legally liable. A judg- 
ment of $5,000 upward against a con- 
cern, added to the cost of defense, will 
wipe out much profit, and in some cases 
bankrupt the establishment. 





Surety and Fidelity 


While some of the surety companies 
claim they fight shy of large contract- 
ors’ bonds, and yet as nearly all of 
them have been stung by losses on this 
class, there is always a desire to get 
even and take on new business. The 
general agent who takes the statement 
of a_ contractor on its face is 
quite likely to meet with disappointment 
later. Large contract bonds require 
the shrewdest kind of underwriting. 
The financial credit of the contractor 
should be carefully inquired into, as 
well as his past record with other con- 
tracts. Aside from the financial respon- 
sibility, the capacity of the contractor 
to deal with the work at hand should 
be investigated. Another thing to be 
looked into is how long the work will 
take. If the bid is low and the probable 
cost of completing the work is greater 
than the contractor anticipates, a com- 
pany will not want to write his bonds. 
Then, again, comes the natural con- 
ditions confronting the contractor, as 
well as. the unseen contingencies that 
may arise. The general agent should 
estimate carefully all these elements that 
enter into a contract bond. 





A surety company issued a bond con- 
taining a provision that “upon the issu- 
ance of any bond subsequent hereto upon 
said employe in favor of said employer, 
all responsibility hereunder shall cease.” 
Nevertheless, in this particular case, a 
second bond was issued. The supreme 
court of the state of New York held 
that the surety company was liable un- 
der the form of its bond on the ground 
that the provision concerning the ter- 
mination of all responsibihty did not 
amount to a provision that all liability 
should cease. This view was afterward 
affirmed by the highest court of the 
state of New York (90 New York Sup- 
plement, 893, and 184 New York, 549; 
Hawley v. surety company). 

In the same case the court was able, 
by another ingenious construction of a 
clause, to turn against the surety com- 
pany a provision that was intended to 
operate in its favor. 

It sometimes seems as if courts, and 
especially juries, decide bond cases in 
accordance with this simple formula: 
(1) Did the man steal the money? (2) 
Was a bond of any kind issued? (3) 
If these two questions are answered in 
the affirmative, then hold the surety 
liable—F. & C. BuWetin. 


Agents of bonding companies would 
do well to caution obligees to have the 
obligors sign the bonds. This is some- 
times overlooked and causes much 
trouble. Not long ago a Chicago con- 
cern had a number of its employes 
bonded and failed to get the signatures 
of all of them on the bonds. Later a 
loss occurred under one of these un- 
signed bonds. The surety company 
would rather have paid it, as it was 
small, than have any misunderstanding 
about it, but it could not do so without 
setting a bad precedent, which might 
make it trouble in future. An agent 
cannot afford to lose a line through a 
dispute over a case like this. 


Some surety men do not think much 
of local fire insurance agents as bond. 
ing agents. They say that these men 
cannot afford to give the necessary time 
to the business for ihe returns they 
receive from a small volume. For ex- 
ample, an agent writes a $1,000 admin- 
istrator’s bond for $10, of which his 
commission is $2 or $2.50. It takes a 
couple of hours to get up the bond. 
Then he may have joint control and 
have to sign all checks with the ad- 
ministrator and investigate each case to 
see whether the court has authorized 
the payment for which the check is 
drawn. Then he has to see that the 
administrator makes the necessary re- 
ports to the court. All this takes too 





much time for the money received and 
many agents neglect the work subse- 
quently to receiving their commissions. 
A local attorney, on the other hand, 
who has a clerk capable of doing much 
of the work and whose professional 
business requires him to keep in touch 
with what is being done in court any- 
way, can do this work with much less 
expenditure of time, especially as he 
can delegate considerable of it to others. 


Fidelity bonds for officers of labor 
unions are regarded by some surety 
underwriters as very undesirable busi- 
ness. The executive committees of some 
of the unions are composed of men of 
little business experience, and they do 
not throw the proper safeguards around 
the funds of the organizations. Again, 
in some cases, there is an unjustifiable 
tendency to hang together and protect 
wrongdoers. Some time ago a company 
in Chicgao” was presented with a claim 
for $1,600, which an officer of a union 
had embezzled. Investigation showed 
that he had previously, during the life 
of the bond, taken $200 of union funds, 
and the union, instead of reporting the 
loss, had kept it quiet and charged the 
amount to profit and loss. The company 
accordingly denied liability. 

Within a few days Treasurer Camp 
of the Milk Drivers Union at Chicago 
has been expelled from office and from 
the union because of an alleged shortage 
of $20,000. He was bonded by the Em- 
pire State Surety for $25,000. 





PRACTICAL SUGGESTIONS 
TO NEW CASUALTY AGENTS 


(By C. J. PORTER, Manager New Ams- 
terdam Casualty, Chicago.) 
Supposing the fact that if a man lo- 
cated in a town of any size wishes to in- 
crease his business and therefore his 
income by the writing of casualty insur- 
ance in any of its branches, the first 
juestion which will be asked by him is 

how shall he go about it. 

It is a well recognized fact, of course, 
that no satisfactory results can be ob- 
tained in any line of business or any effort 
of life unless through intelligent and 
concentrated effort. The first thing a 
man should do after having made up his 
mind he wishes to engage in this line of 
business is to feel out the situation. If 
he knows nothing of ‘the lines whatever it 
would be well for him to go to someone 
who could post him at least to an extent 
where he could obtain such information 
from his prospective clients as would be 
necessary for a start in his negotiations. 

© 

It is very necessary at first to fully 
canvass territory to be covered, calling 
upon every man who has or ought to 
have liability insurance, plate glass in- 
surance, burglarly insurance or personal 
accident insurance, and find out from him 
whether he is carrying any of these lines. 
If so, obtain the date of expirations of 
his policies and make note of them so 
that they are easily accessible. The best 
way is to place the information on cards 
and file away in the months in which the 
policies expire, a card being made out for 
each policy, and also obtaining such other 
information as it would be advisable to 
have at the time. This will make his 
information certain, as it would be a very 
hard matter to carry all this in one’s 
mind for any length of time. 

* * * 


After the field has been thoroughly 
covered, so that the information obtained 
is exact and has been classified, it will 
be a very easy matter to develop the 
business if attention is paid to it. The 
same system is just as valuable in a 
large city as in the smaller ones, but the 
purpose of this article is to benefit the 
prospective agent in the. smaller cities. 
Some tact must be used in: soliciting 
business. It is a very much easier mat- 
ter in a smaller city for the reason that 
the conditions surrounding each risk are 
better known and the chances of becom- 
ing well acquainted with men who place 
these lines of business very much greater. 
The risk should be solicited a month or so 
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before the date of expiration, so that full 
information may be obtained and neces- 
sary correspondence consummated in 
ample time for the issuance of the policy 
some time prior to the expiration of the 
old one. It would be impossible in a 
short space to elaborate upon the differ- 
ent items which are of interest in the 
soliciting of these lines of insurance, but 
the following will at least start an agent 
upon the right sone 3 


Liability insurance covers employers’ 
liability, public liability, elevator, teams, 
contractors’ and general liability, the data 
to be obtained depending upon the char- 
acter of insurance to be written. Em- 
ployers’ and pubjic liability are based 
upon the amount of payroll expended ; ele- 
vator liability, upon the number of ele- 
vators; teams liability, upon the num- 
ber of teams operated; contractors’ lia- 
bility covering the construction of build- 
ings, upon the payroll expended. 

Always bear in mind, however, in so- 
liciting a liability risk that you are not 
insuring the employes but the employer, 
that is, for a stated consideration you are 
protecting him against claims which may 
be made or suits instituted by employes 
who have received injuries while per- 
forming their work for the assured. This 
should be stated plainly to a prospective 
client, so that he may not be misled into 
the belief that the insurance company 
will pay out without question doctor’s bills 
incurred and wages lost by such injured 
employe. 

x * * 

Almost all liability policies are written 
providing for the reimbursing of the as- 
sured for the amount paid a doctor for 
first-aid dressing, but a client should not 
be left under the impression that the in- 
surance company will pay doctor’s bills, 
unless provision is made for such, because 
if he is left with that impression he will 
be very likely to obligate himself for 
the payment of all doctor’s bills: This is 
the cause of considerable friction between 
the insurance company and the assured 
where this point is not fully explained. 
The assured should also be thoroughly 
posted as to the audit of his payroll at 
the end of a policy year, the initial pre- 
mium named in the policy simply being 
an estimate based upon an estimated ex- 
penditure of palroll to be adjusted by 
an additional charge or a refund if the 
payroll should be more or less than esti- 
mated in the policy. The rates to apply 
depend altogether upon the kind of busi- 
ness in which the assured is engaged, and 
should be made according to the inspec- 
tion of each particular risk. 

* * & 


There is one thing, however, which an 
agent should always remember, and that 
is, do not depend upon low rates to se- 
cure business. Insurance should be so- 
licited upon a business basis, which in a 
case of liability insurance is service and 
protection. Remember, also, that the risk 
obtained entirely upon a low rate cannot 
be held on renewal by any other argu- 
ment, and a broker placing the risk on 
this basis must expect to lose it to the 
next man cutting the rate. The business 
should be obtained upon the proper basis, 
and it can then be held as against lower 
rates by the use of the same argument. 

* * * 


A card system should also be installed 
covering the other lines of casualty in- 
surance, and if this is done you will not 
be subject to the feeling which an agent 
experiences when he is informed that a 
friend’s policy has just been renewed by 
a total stranger, when he could have had 
it for the asking. A list of this kind 
will enable you to keep in close touch 
with people who place these lines of in- 
surance, and you will know at what time 
they will be interested in a visit from you. 

he best way to learn the business is to 
get into the harness and work. If there 
is anything you do not understand, ask 
questions of THe WESTERN UNDERWRITER. 








If you would move mountains— 
WORK. 
Sometimes a customer says “No!” 


most emphatically because he is morally 
certain that he will presently say “Yes.” 





Miscellaneous Lines 


—_—_—_ 





A number of cases have recently come 
to light where postoffices have been 
robbed. The safe has been blown open 
and looted. In 1893 there were 1643 
postoffices robbed. In 1004 there were 
1593, and in 1905 there were 1795 robbed. 
Even in the large cities, with the finest 
police protection, the cracksman plies his 
trade and the postoffice is an attractive 
target for him. Postoffices therefore ap- 
pear to be a good field for agents rep- 
resenting burglary companies. It would 
pay an agent to make a list of the post- 
offices in his county and, fortified with 
some figures and arguments, make a 
campaign for postoffice business. 





Burglary underwriters are pretty well 
convinced by this time that there is no 
such thing as a burglarproof safe or 
vault. Burglarproof seems to be a 
catchword used by manufacturers to dis- 
tinguish safes of a certain construction 
frou. those only intended to give pro- 
tection against fire. One of the experts 
in testifying before the Capitol Invest- 
ing Committee of Pennsylvania said that 
he had bored into the burglarproof vault 
in the state treasury in four hours with 
an eight inch drill. Yet this vault was a 
new one and cost a large amount of 
money. Some of the safe burglars are 
now using chemicals. With the increase 
of burglars and the proof that none of 
the safes or vaults are burglarproof, 
agents should find some fine prospects 
for burglary insurance in this direction. 





Pennsylvania, Ohio, Indiana and IIli- 
nois are the states where the most corro- 
sive feed waters occur and where the ut- 
most care should be exercised in the 
supervision of the boiler water and in the 
closest and most thorough inspection of 
the boilers at periodic times. This is a 
strong argument in these states for 
boiler insurance. Boiler inspections are 
worth much where water possesses prop- 
erties of the character mentioned. In- 
spections now and then do not fill the 
bill. They should be made periodically. 
This can only be brought about by the 
boiler inspection and insurance com- 
panies. 





In writing burglary insurance, agents 
should see that the cost of safes are 
given correctly in applications. Recently 
a merchant in Illinois insured against 
burglary and gave the price of his safe 
at $100, the amount he paid the safe 
company for it. It was blown by bur- 
glars and ruined, and he filed proof of 
loss, giving the cost of the safe at $130, 
which included freight, cartage and in- 
stallation, and really represented the 
cost of the safe as it stood in his store. 
The company could not allow $130 on 
a hundred dollar safe, as it would 
simply open the way for stuffing claims 
in future. Had the assured named $130 
as the cost in his application, he would 
have received that amount as the loss 
on the safe without dispute. 





There has been some little discussion 
as to whether flywheel insurance is nec- 
essary when certain of the numerous 
stop systems for engines are used. 
There have been a number of opinions 
from experts. Safety valves go with 
every boiler, but boilers explode even 
with safety valves. Governors are a 
very good thing, but they do not elimi- 
nate all danger. An automatic engine 
stop is equivalent to an extra safety 
valve. Even with all the devices fly- 
wheels will burst. The stop may be 
out of order, and in different ways its 
work may be hampered. The companies 
that write flywheel insurance have ex- 
perts look over the wheels at stated 
times and if there are any defects they 
are pointed out and the owner is made 
to correct them. 





The Maryland Casualty says as to fly- 
wheel insurance: 

“As valuable as fly-wheel insurance is 
to the owner. of a plant, it. has heretofore 





been lacking in one very important par- 
ticular. It has never covered loss of 
profits resulting from the destruction of 
the plant by a fly-wheel explosion. ‘This 
is a very pronounced and serious hazard, 
and one which is always present. 

“No matter how much care may be 
used; no matter how thoroughly the 
equipment may be inspected, or what 
safety appliances may be provided, acci- 
dents constantly happen. Belts break, 
governors get out of order, bolts work 
loose, etc., and the result is the explosion 
of the fly-wheel. The damage from a 
fly-wheel explosion is always great, and 
business is at a standstill until the plant 
can be placed in running order again. 

“Machinery cannot be replaced quickly. 
It usually takes months to replace the 
mechanical equipment of a plant. Where 
the machinery is of a special type, or de- 
signed for a special purpose, the delay is 
of course much greater. All of this takes 
time—a long time, in fact—and mean- 
while what is happening to your busi- 
ness? Your plant is idle; no goods can 
be made. Just think what an appalling 
loss will result if the output of the plant 
is worth even as low as $150 per day! 
Heretofore there has been no way in 
which you could secure indemnity for 
such loss. This is no longer the case. 
It is now covered by special endorse- 
ment attached to fly-wheel policies. The 
indemnity payable under this endorsement 
is not deducted from the face value of 
the policy, but it is a separate insurance, 
which the company pays in addition to 
the face value of the policy.” 





The Employers Liability, in comment- 
ing on burglary losses, suggests that 
great care be taken in scrutinizing all 
claims. Too much confidence should not 
be placed in the statements first given. 

The Employers Liability divides losses 
into four classes. The first comprises 
the straight claim in which there is no 
doubt as to the burglary. The second 
class includes doubtful claims. There is 
no doubt as to the moral hazard, but 
clear evidence of theft is not at hand. 
The assured is certain that articles have 
been stolen, but the claim is based on 
“mysterious disappearance.” This is a 
troublesome class to adjust, and in many 
cases the property is found to have been 
misplaced. In such cases it is best to 
delay settlement until time is given for 
investigation to see whether the prop- 
erty will not be found. - 

The third class includes the suspicious 
or fictitious claims. This class has to 
be handled with diplomacy. The ad- 
juster cannot act until he is thoroughly 
satisfied that the claim is fraudulent. 
The fourth class includes losses not 
covered under the policy. The assured 
in this case does not intend to make a 
fraudulent claim, perhaps, but believes 
that the burglary policy covers the prop- 
erty missing. Such policies, for instance, 
include statuary on the lawn and ve- 
randa. Burglary policies, as a matter of 
course, do not include such losses. 





No doubt “mysterious disappearance” 
under a burglary policy causes com- 
panies many losses. Almost every gen- 
eral agency can recite claims for jewelry 
that has disappeared that later on was 
discovered. The trouble is that the 
companies seldom get the money back 
when the articles are found. The wait- 
ing policy is a good one to follow in 
the settlement of such claims to see if 
the lost will not be found. 

The other day, in Chicago a man put 
in a claim for $125 on a diamond scarf- 
pin that disappeared. Later on it was 
found in the receptacle where clothes 
were placed for the laundry. 





Some of the plate glass companies 
have shut down writing panes in new 
buildings. Losses due to settlings are 
very heavy and a company that has in- 
sured the plates of new buildings usu- 
ally is confrgnted with a loss. Some 
companies that will not write this busi- 
ness feel it necessary at times to do 
so to help a broker who gives it a 
large select business. 





Accident and Health 

The beneficiary clause in an accident 
policy is not. merely a talking point as 
many have been led to believe. The Fi- 
delity & Casualty gives some instances 
where it has been called to pay a loss 
under its beneficiary and children’s clause. 

It paid to Newman Erb, vice-president 
of the Pere Marquette, $15,000 because 
his wife was fatally hurt in a wreck 
on the New York Central. One woman 
was mentioned as beneficiary under its 
policies issued to her brother and sister 
and was injured in the Salisbury wreck 
in England and the company paid $7,500. 

Another woman was beneficiary under 
a policy issued to her husband and was 
killed in a street car accident and her 
husband received $2,500. Still another 
woman was killed in the Iroquois thea- 
ter fire in Chicago and was a beneficiary 
under a policy issued to her husband, 
the company paying $2,500. Still an- 
other was a beneficiary and died as a 
result of fire which destroyed her home, 
her husband being paid $2,500. 

Under the children’s insurance section 
of F. & C. policies one man was paid 
$520 owing to the death of his son, who 
was killed accidentally while shooting 
with a rifle. Another father was paid 
$520 whose son was drowned. Another 
was paid $300 whose son was drowned. 


oe 





To show how some accident men take 
advantage of every opportunity to in- 
crease their business, a recent experi- 
ence in Chicago is interesting. One of 
the office buildings sank a few inches on 
one side where excavation was being 
made for a skyscraper. It caused one 
wall to crack slightly and part of a 
cornice fell to the street. Although 
there was considerable excitement on the 
street, the occupants of the building were 
not aware anything had happened. Most 
of them were informed of the occur- 
rence by an accident agent who made an 
office to office canvass and explained in 
what imminent peril they were. He 
was truly “Johnnie on the spot.” 





I. Reinhardt of Dallas, Tex., general 
agent of the Fidelity & Casualty for 
that state, in writing about disability in- 
surance says: 

“The fact that several years after its 
introduction by our company disability 
insurance is still the subject about which 
so much is spoken and written, points to 
the opportunities of the business. It has 
come to stay. Designing agents and 
agents without industry and ability can- 
not kill it. The idea is fixed. If it 
were not sound or if it were funda- 
mentally wrong, it would have been over- 
thrown long ago, and by this time would 
have been but a memory. 

“My agency is exclusively in the state 
of Texas, an agricultural territory where 
thrift and economy prevail, and where 
large figures and extravagant incomes 
are almost unknown. The Fidelity & 
Casualty leads in accident and health 
business in the Lone Star state (exclud- 
ing railway employes’ instaliment busi- 
ness), and we can attach a few inches 
of blue ribbon to our claim experience. 

“A complete treatment of the subject 
of disability insurance would naturally 
include points that have already been 
presented, except, of course, the differ- 
ent methods of soliciting. New  busi- 
ness is secured rarely without persistent 
effort. Work, combined with enthusi- 
asm, shortens the time it takes to land 
your prospect. Knowledge of human 1.a- 
ture is an important factor of success; 
but a determination to stick to the busi- 
ness and a fixed rule to solicit every 
man with whom you come in contact 
are likewise important factors. 

“If you get new business—good busi- 
ness, the result of hard work—it will re- 
new itself. Don’t waste your time 
insuring a man who regards his policy 
as an investment instead of a protection. 
Either he will not renew, or, if he has 
made the company the object of specula- 
tion, then the latter will not renew. 
Renewal business is what brings pros- 
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perity to an agent. Get, first of all, a 
reliable class of business. 

“I think another qualification might be 
emphasized. New agents should have a 
few hundred dollars capital. I do not 
mean an advance from the general agent 
or manager—on the contrary, an agent 
who gets such advances is usually lost. 
He should have enough capital to pay 
grocery bills and rent until he can get 
a business start. If he is not compelled 
to use every dollar of his first earned 
commissions for necessaries of life ‘ie 
is less likely to become discouraged. 
Many a man with good ability has failed 
to secure success by reason of early dis- 
couragements caused by pinching needs.” 


Wm. H. Mooney, assistant agency man- 
ager of the Philadelphia Casualty, in an 
article on selling accident insurance, in 
speaking of the excuse very frequently 
made that the premium is too high and 
the prospect will carry his own insurance, 
states that he always asks the prospect if 
he is willing to carry the insurance of the 
agent for the same premium and if he 
will agree to put up a bond to protect the 
agent and his beneficiary in case of death 
or accident. 

Another excuse often made is that the 
prospect does not believe in accident in- 
surance. Yet if asked, this same man is 
found to carry fire insurance to cover 
property which he has acquired. This 
property has been built up by the energy 
and time of the individual devoted to 
business. Accident insurance is merely 
the insuring of the continuity of his time 
and energy. If a man meets with an ac- 
cident and is laid up he should have a 
return for loss of time and _ business 
energy and this the accident company 
does. 

Another argument offered is that the 
prospect is very careful and his occupation 
is not hazardous. Yet at the same time 
this same man is never free from the 
perils of accidents. He may use all sorts 
of safeguards and yet statistics show 
that one-half of the accidents result from 
the conduct of other persons, rather than 
the victim that suffered the accident. A 
man is never free from the hazard of 
danger that is beyond his control. 

Another argument put up by some men 
is that they are carrying enough life in- 
surance and they have sufficient means to 
provide for their families if they get hurt. 
Mr. Mooney points out the fact that in 
case of fatal accident his family receives 
the death benefits which enable them to 
meet the demands without sacrificing all 
their investments. In case of a long 
period of disability, life insurance would 
be of no avail. The premiums would 
have to be met and the expenses of the 
individual would be increased. Here is 
where the weekly benefits come in play. 

No man can afford to carry his own 
risk, and the companies engaged in the 
business can only do it because the 
volume of business done is as large as it 
is. 
Mr. Mooney calls attention to the pub- 
licity given to the disasters and believes 
that men are more given to taking acci- 
dent insurance than ever before. He 
states that the policies offered are now 
liberal and are given at a fair cost. He 
holds that the field of accident insurance 
is an excellent one for any man to enter. 
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Advertisements under this head are run 
FREE. They will appear but once unless 
new copy is furnished, but persons ma 
send copy as often as they desire. Ad. 
vertisements should not exceed forty 
words. We cannot accept advertisements 
In this department from companies or gen- 
eral agents for agents or solicitors but 
only for managers or salaried men. Ad- 
dress answers to the proper key number, 
care THE WESTER UNDERWRITER, 
145 La Salle St., Chicago. 





WANTED—Contract with seme good 
Health and Accident company in western 
state. Mave had seven years’ experience 
as district manager, and am now em- 
ployed. Desire territory or position as 
traveling executive. Age 42. Have made 
g004 as fleld man. E B 8. 





WANTED—Experienced surety man for 
Chicago office. Fid. 2. 





Industrial Disability 


One of the companies gives the fol- 
lowing arguments as to insurance: 

“Business men can ill afford to ‘be 
laid up in an illness that may be ex- 
tended over a period of several weeks, 
or confined to their beds by reason of a 
serious accident. Their incomes are se- 
riously jeopardized and sometimes cease 
altogether during such confinement. 

“Professional men are especially de- 
pendent upon good health and freedom 
from accident in order to give personal 
attention to their professional duties 
and thus continue the ‘daily grind’ to 
‘make the wheels go round.’ A month 
lost from office work means a loss of 
income. The dollar of our daddies is 
like unto the slippery eel—it must be 
got hold of firmly before it is ours; 
it must first be earned; and but few 
men are so fortunate as to earn money 
while confined at home with a broken 
leg or sick of a fever. 

“Every man, indeed, is interested in 
his daily, weekly, monthly or annual 
income. Most men suffer great incon- 
venience when their incomes cease for 
any cause. If all men should find means 
to continue their incomes under any and 
all circumstances, the problem of ‘pro- 
viding for a rainy day’ would be solved. 
The most frequent causes for the dis- 
continuance of incomes is sickness or 
accident, which prevents the afflicted 
from following his usual vocation. And 
these misfortunes come when least ex- 
pected and are wholly unavoidable. But 
—and here is the important thing—the 
ill effects of these may be largely pre- 
vented by him who will use a little 
foresight. 

“Wise men especially are quick to 
take advantage of an opportunity to pre- 
vent losses. They insure against loss 
by carrying life insurance, fire insurance, 
tornado, lightning, boiler and plate glass 
and all other kinds of insurance, that 
serves to protect and prevent loss of 
wealth. 

“Too many men, however, fail or neg- 
lect to insure their time, and yet time 
is money, and money is property.” 





The General Accident is now issuing 
a special rider for its business and pro- 
fessional men’s policy, in Class AA and 
A only, granting double benefits for 
injuries received while in a private car- 
riage, automobile, or burning building, 
or while riding on a bicycle. The fol- 
lowing is a copy of the rider used, and 
is attached to the business and profes- 
sional men’s policy for an additional 
premium of $5 annually: 

“If injuries covered by the policy to 
which this indorsement is attached are 
sustained by the insured while riding 
or driving in private automobile or 
carriage or on a bicycle, for business 
or pleasure, not racing, or, are caused 
by the burning of a building while the 
insured is therein, then and in that case 
he or his beneficiary, as the case may be, 
shall be entitled in the event of a loss 
as named in paragraph ‘C’ to double 
the amount provided by said paragraph, 
or, in the event of loss of time from 
temporary disability, to indemnity at 
double the rate per month provided by 
paragraphs ‘A’ and ‘B’ for the period 
disabled, not exceeding twenty-four con- 
secutive months.” 

Commissions are paid on the premium 
for rider the same as on the regular 
premium. 

The company is also attaching a spe- 
cial rider to its regular policies, pro- 
viding special benefits to physicians and 
undertakers on account of blood poison- 
ing and septicemia, without any addi- 
tional premium. The following form is 
used and attached to the regular policy, 
which is made a part thereof: 

“The policy to which this indorsement 
is attached is hereby extended, subject 
to all its provisions, conditions and lim- 
its—except as herein provided—to cover 
fatal or nonfatal injuries received 
solely by accidental septic poisoning 
caused by cuts or wounds sustained by 


a physician or surgeon while performing 
a surgical operation; by a dentist while 
performing a dental operation; or by an 
undertaker while embalming; inoculation 
or infection in either case being simul- 
taneous herewith.” 


One of the agency men in commenting 
on what state or particular part of the 
state was the best field for disability 
insurance said that the territory amounts 
to but little. Success, in his estimation, 
depends entirely on the agent. In some 
fields one company may control almost 
all of the business in the locality be- 
cause of its strong district manager. 
In another locality its business may be 
very light because it has not a strong 
man in charge. Where a successful dis- 
trict manager has built up a fine busi- 
ness it is almost impossible for another 
company to do anything in that terri- 
tory. Certain companies are given to 
condemning certain states, as they claim 
they are not able to get business, and 
yet some other companies will come in 
and make a profit out of these states 
simply because they have energetic, hard- 
working and successful men as agents. 

This goes to show that the district 
manager or the subagent needs to be- 
come a strong factor in his community 
and be able to attract business to his 
office. A good man is able to get busi- 
ness out of what might be termed a 
comparatively poor field. If he has the 
proper training and is resourceful in 
his ideas in getting business he is bound 
to succeed. 


The industrial disability companies that 
have tried the plan of promoting agents 
from the ranks to district managership 
or to take charge of city offices find they 
can secure better results if the men know 
that there is promotion ahead of them 
if they do their part. Agents then begin 
to qualify themselves for these higher 
positions, and to know that the company 
is keeping its eye on them serves as an 
inspiration for greater endeavor. These 
companies find that it is better to pro- 
mote men who are acquainted with their 
ways and methods rather than attempt 
to educate an outside agent in a district 
managership. If an agent feels there is 
something ahead of him in the way of 
promotion a company will find that it can 
get better material that will be content to 
begin on the ground floor. If a solicitor 
feels that he is always to remain a sub- 
agent a company will not be able to get 
the results out of him that it would if he 
knew there was promotion ahead of him 
if he does his part. 


Agents who collect the premium when 
the application is signed, or at least get 
a payment on the premium, find that by 
so doing they save a number of cases. 
Some men will sign an application and 
then get to thinking afterward that they 
do not need the insurance and throw 
back the policy when it is delivered. 

The applicant signs because the agent 
has convinced him that he not only needs 
the insurance applied for, but that he 
ought to have the particular policy issued 
by the company which the agent is repre- 
senting. When the applicant signs his 
name he has calculated in his own mind 
that he will have enough money to meet 
his premiums. Before that time he prob- 
ably thought that he was not able to pay 
the cost of a policy. Because the appli- 
cant has reached that state of mind where 
he is not only ready but willing to pay, 
the premium should be collected at that 
time. A few days later the applicant may 
have become luke-warm and decided to 
reconsider his decision. Perhaps some 
other agent has sought him out and is 
attempting to disturb the business. If 
any other agents have gotten to work 
on the applicant it means that the origi- 
nal agent will have to do his work over 
again. 

Some of the agency managers of life 
insurance companies say that agents who 
collect premiums at the time the applica- 
tions are written during a given period 





get from 50 to 100 percent more in the 
amount paid for than these who do a 





C. O. D. business. If the agent gets in 
the habit of securing a settlement when 
the application is written he will find 
that he saves time and money. If on 
delivering the policy he finds that he has 
to do all his work over again he loses in 
this way much valuable time that could 
have been given to securing new business. 

The diplomatic agent should have no 
trouble in securing some sort of settle- 
ment if the prospect is advised that there 
is considerable expense getting the appli- 
cation and it is the custom of the com- 
pany to require cash payments. If the 
applicant is well known to you he no 
doubt will have faith in your honesty and 
at least you can satisfy him as to his 
running no risk in making a settlement 
or part settlement in advance. 


Here are a few thoughts from the 
American Assurance Quarterly. 

“There is only a difference of one 
letter between insured and injured. 

“Are you carrying accident insurance 
for the same amount that you would sue 
for if you were crippled by a railroad 
catastrophe? 

“Since there can be no sure prevention 
against accident, precaution in the form 
of accident insurance, is the next best 
thing. 

“If a man finds it hard to keep his 
footing, his family is likely to find it 
harder to foot the bills when he is in- 
jured unless he has an accident policy. 

“An insurance policy is the same as 
money deposited in a bank—a reserve 
laid aside to use at the time when you 
need it most. Nice thing, isn’t it? Well, 
do you think of any way a poor man can 
lay a bank account so speedily as by 
taking an accident and health policy? 
Think this over. 

“The most important thing to the wage 
earner is the source of his income. On 
that hangs all the rest. The man who 
does not protect it is not wise. An ac- 
cident or a period of illness stops his 
income at the very moment he needs it 
most. 

“Unfortunately accident insurance will 
not reimburse a man who-has wrecked 
his life, but it covers most all other 
wrecks. 

“During the fever it is pleasant to 
have a fiver or more from a health in- 
surance company coming in each week. 

“The value of money is relative; ten 
dollars a week to one man means more 
than ten dollars a minute to others. To 
the one it involves the very vital ques- 
tion of exsitence and a place to live; to 
the other it may involve no more than 
the foolish pleasure of piling up money 
that he does not need. 

“Every train bearing a hundred pas- 
sengers ought to be carrying at least a 
million dollars of accident insurance.” 


Don’t ever follow that method of so- 
liciting where a man gives you business to 
get rid of you. That sort of business 
will not stick. As soon as you can be 
put off, the policy will lapse. Always 
make your prospects your friends. The 
business that you get from them should 
be that which will be of mutual benefit. 
They should feel that the advantage is 
mutual. It is not as a contribution to 
you. Let the applicant appreciate the 
fact that you are rendering him a service 
and not a small one. 


Is there a man living who has em- 
ployment who cannot pay 25 cents a 
week to insure his wages against loss 
caused by accident and sickness? 

If you can pay 25 cents a week from 
now until doomsday and never be sick 
or injured, you are a very fortunate 
policyholder. 

It is cheaper and safer to have it 
always and never need it than to need 
it once and not have it. 

You might as well put a tack in the 
sole of your shoe and. try to run away 
from it as to be exempt from accident 
or sickness.—General’s Monthly Review. 





Two-thirds of your sympathy isn’t ap- 
preciated and the other third is wasted. 
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GLIFP GIVES STRONG ADDRESS 


KOCH ON THE AGENCY QUESTION 
President of Detroit Conference Pre- 
sents Able Arguments on Ques- 
tions of Interest 





(From a Staff Correspondent) 

Grand Pointe Hotel, Grand Pointe, 
Mich., Aug. 29.—The president’s address 
delivered at the opening of the annual 
meeting of the Detroit Conference was 
an able review of some of the leading 
questions about which disability under- 
writers are most interested. V. D. Cliff, 
president of the Federal Casualty and 
president of the conference, is one of 
the veterans in the industrial disability 
field and his opinions always bear weight. 

President Cliff congratulated the mem- 
bers that they do not all agree. If they 
did there would be no need of the con- 
ference. Difference brings discussion, 
the discovery of errors and the acquisi- 
tion of knowledge. 

Lapse Ratio Remains High 

Neither experience, discussion nor ex- 
periment have yet produced any material 
improvement in the lapse ratio. Presi- 
dent Cliff believes it will remain high 
so long as the business is confined to 
the industrial classes and premiums are 
payable monthly (which accounts for its 
popularity), varying somewhat with the 
standard of the agent and of the risks 
and the nature of employment. He be- 
lieves the only hope of material reduc- 
tion of lapses lies in elevating the stand- 
ard of agents, greater care in selecting 
agents and accepting new business, and 
greater liberality and less technicality in 
adjustments. Extravagant promises fol- 
lowed by exacting adjustments will have 
the opposite effect. 

Favors Uniformity in Language 

All companies in the conference have 
been benefited by the suggestions for 
uniform phraseology in policies, but there 
is still much to be desired in this line, 
as evidenced by the conflicting deci- 
sions of courts on provisions similar in 
general sense but differing materially 
when interpreted judicially. The presi- 
dent earnestly recommended that a com- 
mittee of three attorneys be appointed 
and requested to draft provisions in 
what they regard as the best phrase- 
ology from a legal standpoint and sub- 
mit their report to each member thirty 
days before the next meeting. This 
recommendation is not along the line of 
standard policies at all, but is merely a 
move intended to bring greater uniform- 
ity in court decisions. 

Considers Policy Provisions 

President Cliff gave his hearty en- 
dorsement to the recommendation made 
at the last meeting that the partial in- 
demnity clause provide for 50 percent 
full indemnity instead of one-fifth, as 
the old clause does. He says the old 
clause has been the cause of more dis- 
satisfaction in claim adjustments than all 
other policy provisions combined. 

The recommendations regarding rheu- 
matism, tuberculosis, paralysis, etc., he 
regards as impractical and lacking in 
sound underwriting principles. There 
is no consistency in giving six months’ 
indemnity for pneumonia or typhoid fever 
and only one month’s for rheumatism. 

Full Protection or Exclusion 

In the opinion of Mr. Cliffe the as- 
sured should be given the same protec- 
tion in case of one disease as another, 
or if there is any restriction on a given 
disease, indemnity therefor should be ex- 
cepted entirely. 

ntil it was recommended that one 
month’s indemnity be given for rheu- 
matism and tuberculosis these diseases 
were generally regarded as such as 
should be excluded entirely, because 
they are frequently hereditary. The pub- 
lic has been so educated. If existing 
policies were carried out in good faith 
and without recourse to technicalities, 
companies are paying all they can for 
the premium. Rheumatism and_tuber- 





culosis are more common than other 
diseases and cause longer disability. Is 
it just to policyholders not afflicted with 
these diseases, or likely to be, to tax 
them for carrying risks so afflicted? To 
reject claims where these diseases ex- 
isted prior to taking insurance means 
loss of confidence in the company and 
dissatisfaction, as agents will not teil 
the assured their claims will be rejected 
under such circumstances. If one month’s 
indemnity is given for these diseases it 
will be a bid for the patronage of those 
afflicted with them. 
Another Alternative Suggested 

If there is demand for a policy at a 
dollar a month covering rheumatism and 
tuberculosis, the practical course is to 
reduce indemnities for other diseases 
slightly and cut out frills and technical 
restrictions, giving a clear policy with 
equal indemnities for all diseases. Some 
companies have already extended the 
period of indemnity for these diseases 
to two or three months, and it is likely 
to go farther. Then to meet the in- 
creased losses companies will have to 
be more technical in adjustments, thereby 
causing dissatisfaction and lapses. 

President Cliff believes the time has 
arrived when the people are ready to 
pay more than a dollar a month for a 
broader, better, more liberal and less 
technical policy than the present ones. 

Expense and Competition 

Companies are governed entirely too 
much in preparation of policies, classi- 
fication of risks, premium rates and com- 
pensation to agents by what their com- 
petitors are offering instead of their 
own knowledge, experience and ability 
to pay. In their race for volume some 
companies are said, on apparently reli- 
able authority, to be paying such ex- 
travagant commissions as to endanger 
their permanency. Mr. Cliff thinks there 
is greater danger of legislation to cor- 
rect this extravagance than there is in 
the direction of standard policies. On 
this point he said: 

It is not only wisdom to call a halt, but 
to take an account of ourselves and if we 
are capable of doing so, analyze the situ- 
ation and ascertain where the mad race 
will lead to if perpetuated. It will be 
argued by some that competition is re- 
sponsible for the condition of affairs, but 
such is not the case. The real fault lies 
in lack of courage on the part of managers 
and their over-zealousness for volume, re- 
gardless of cost. The average honest agent 
is content with a fair compensation for his 
services, and, as a rule, it is the floater or 
rounder, so-called, who demands the ex- 
travagant commissions, and who, combined 
with the reckless, volume-crazed under- 
writer, is responsible for the pace that is 


being set in that respect. Is it not time 
to stop and reflect? 


Standard Policies 

The standard policy has had brilliant 
advocates, but it is evident that senti- 
ment is changing. The more the ques- 
tion is studied the less desirable appears 
the standard policy, not only in the in- 
terest of companies but of the public, as 
such policies would tend to stifle com- 
petition, destroy ingenuity and eliminate 
individual initiative. 

After reviewing what had been done 
in the way of securing statistics and 
recommendations which had been made 
for taking this work up on a large scale, 
President Cliff expressed his belief that 
each company should begin this year to 
tabulate its statistics by single occupa- 
tions and groups of less important oc- 
cupations. This could be done at no 
great expense and without upsetting home 
offices, and he thinks the results would 
be sufficiently full and accurate to give 
a basis on which to work. 





PRESIDENT KOCH’S ADDRESS 





The Agent: His Dut 


Toward Policy- 
holders and ’ 


ompany. 
President Reinhold R. Koch of the 
American Assurance Company in his ad- 
dress on “The Agent: His Duty Toward 
Policyholders and Company” said that the 
relation of the agent to his company and 
its policyholders should be that of a co- 
partnership where interests of all parties 
are recognized to be practically identical. 
Unfortunately many agents look only to 





their own profit. The agent owes it to 
himself as well as the company and pol- 
icyholders to see that all get a square 
deal. 

One besetting sin among agents is mak- 
ing insurance a makeshift till something 
better turns up. The agent who has a 
fixed purpose and determination to ac- 
complish the best results and will work 
as hard as other professional men who 
rise above the common herd do, has his 
future in his own keeping. 

Responsibility of the Agent 

A successful agency means more than 
mere writing of applications. The agent 
is largely responsible for his company’s 
reputation, entirely for his own conduct, 
for his acts which may discredit the com- 
pany, and to the policyholders for the 
kind of policy he sells them, for their 
ignorance of its provisions and for most 
of the dissatisfaction among policyholders. 

The agent stands between the company 
and policyholders, especially in the settle- 
ment of claims. He should assume a posi- 
tion of absolute justice. It should be his 
duty to help the company arrive at a 
perfectly just conclusion He should give 
the policyholder to understand that if 
he has a claim it will be adjusted in strict 
accordance with the terms of the policy, 
and the policyholder should be given a 
clear understanding of those terms and 
conditions. 

How to Have Satisfied Clients 

The agent who impresses upon the pol- 
icyholder all the facts pertinent to his 
contract is doing him a kindness, while 
at the same time rendering a service to 
the company. The agent’s reward will 
come to him in the satisfaction of having 
the esteem and friendly cooperation of a 


satisfied and persistent clientage. To per- 
mit the policyholder to continue to carry 
his insurance under a misapprehension 
concerning its terms, provisions and con 
ditions invariably leads to trouble, in 
which both the company and the agent 
suffer evil consequences that could and 
should have been avoided. 
Must Have Training Schools 

Continuing, President Koch said in 
part: 

Let the agent keep uppermost in his mind 
the fact that his relation to the company 
he represents is of such a character as to 
demand the best that is in him; the best 
efforts he is capable of putting forth; the 
best energy, the most painstaking, truth- 
ful, methodical, careful, upright conduct 
at all times and under all circumstances. 
Such an agent is an ideal, and all compa- 
nies are looking for him. 

It is a question in my mind, however, 
whether this ideal will ever become plen- 
tiful under the present system of employ- 
ing agents. I incline to the opinion that 
the time is rapidly approaching, if indeed 
it has not already arrived, when the ideal 
agent will be created out of the raw ma- 
terial and equipped for field work by a 
careful training at the hands of employing 
companies. Schools of instruction have 
already been established by a few of the 
larger life companies, but these appear to 
be rather theoretical than practical. I 
venture to say that in the near future 
each company will have its own training 
school, wherein young men will be equipped 
for the field just as large commercial 
houses train and equip their traveling 
salesmen. 

Opposed to Fixed Salaries 

I doubt, however, if the time will ever 
come when insurance can be safely written 
upon any other than a commission basis. 
A fixed percentage of the gross premium 
income to cover the cost of production 
must always regulate the earning capacity 
of the agent. I believe, therefore, that all 
agency contracts should be founded upon 
a commission basis. I believe, also, that 
it is unsound and altogether mischievous 
to pay fixed salaries to agents in the fleld 
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for writing what we call “‘personal busi- 
ness,” because my experience has proved 
to my mind that a greater number of 
promising producers are unfitted for this 
work by paying them fixed salaries than 
from any other or all other causes, for the 
very excellent reason that they quickly 
learn to depend upon the company rather 
than upon their own efforts. I am confi- 
dent, however, that it is the part of wis- 
dom to advance a certain sum, weekly or 
otherwise, to a worthy raw recruit who 
is willing to abandon his regular vocation 
in order to take up insurance work with 
a view to bettering his condition in life, 
especially with respect to his future. 
Duty of Company to Agent 

It is but fair that some expression should 
be given with special relation of the com- 
pany’s attitude to its agents. I hold this 
truth to be self-evident—that that which 
is the concern of one is the concern of 
both; that upon the praiseworthy efforts 
of the agent rests the very foundation for 
the success of the company; and that, 
therefore, the deserving agent should be 
rewarded according to his worth. In ad- 
dition to making it possible for the ambi- 
tious and energetic agent to build for him- 
self a profitable business, and to provide 
for the future an ample competency, I 
believe some system of awards should be 
adopted. 

Should Be Given Chance to Buy Stock 

First—The agent should be given an op- 
portunity to purchase, upon the easiest 
and best terms possible, a portion of the 
capital stock of the company with which 
he has cast his lot; and he should be en- 
couraged in so doing, for by this means 
he becomes part owner in fact of the in- 
stitution with which he is associated, and 
a sharer in the profits of the business to 
which he contributes. He is thus the more 
securely bound to the company he repre- 
sents. Any proposition that tends to bind 
him to his company as a fixture is a bless- 
ing to him as it is to the company. 

Second—The agent should be rewarded 
when possible, and as often as possible 
through substantial and and agreeable pro- 
motions. Advancement should always be 
made, if possible, from the rank and file. 

Services Should Be Recognized 


Third—The agent or district manager 
whose field shows a _ reasonable profit 
should be taught to look forward to a 
substantial recognition in the form of a 
check or some token of merit at Christmas 
times or at some anniversary in his ca- 
reer that will fittingly testify the com- 
pany’s appreciation of his efforts. This 
award is not, of course, to be taken as a 
division of the profits of a district, but 
should be treated as a part of the regular 
expenses of the company, just as banks 
and corporations reward their faithful em- 
ployes, not by way of added salaries, but 
as a special recognition of their worthiness 
in assisting in the accomplishment of a 
year's prosperity. 

There is no business in this country, so 
far as my knowledge extends, that offers 
to the young man,.or to the man of mid- 
dle age, like opportunities to acquire a 
competence as does the business of so- 
liciting in the insurance field, if we take 
into consideration the important fact that 
no capital is required to “set up shop,” 
except a large amount of stored-up energy 
and a full determination to accomplish 
results, supported by a reasonable degree 
of intelligence. Energy, application, de- 
termination, tact—these constitute the 
only necessary capital stock of the suc- 
cessful agent, and such stock is always 
above par in’ the open market. 





Springer Sues Maryland Casualty 

H. W. Springer, formerly general agent 
of the Maryland Casualty at Des Moines, 
has brought suit against that corporation 
for $25,000 for alleged breach of con- 
tract. Mr. Springer, who has been the 
company’s agent at Des Moines since 
last January, alleges that he was dis- 
charged without notice and that he is 
entitled to the amount stated because 
his contract was broken. The contract 
gives the company a right to terminate 
it on thirty days’ notice. Reson Jones, 
an attorney, was on the contract with 
Springer, and he is reported to have 
notified the casualty company that he 
wished to be relieved of his liability on 
the guarantee. A special agent was sent 
to Des Moines to close up the matter 
and Springer was given notice. The 
only difficulty was as to two policies 
on the King-Lambert Construction Com- 
pany for which Springer had not re- 
ceived the premiums, and for which 
consequently no settlement could be 
made. This led to a dispute and the 
suit followed. Springer was agent for 
thirty-one counties in central Iowa. 





The receiver of the City Trust of Phila- 
delphia has a second dividend of 19% per- 
cent ready to pay, making 60 percent so 
oe. He expects to pay 80 percent eventu- 
ally. 





AMONG CASUALTY AGENTS 


RAILWAY AND OTHER ACCIDENTS 











Large Number of Disasters and Per- 
sonal Injuries Due to Many Causes 
Are Pointed Out 





(From the Travelers Bulletin.) 

The railroad disasters in diffeernt 
parts of the country lead up to the 
question as to their causes. The rail- 
road baiters lay the blame on the man- 
agement of railroads. The management 
of the railroads are, however, very 
largely the victims of a multitude of 
conditions and environment, some reme- 
dial, others beyond their control, con- 
ditions also for which the general public 
are very largely responsible. Here are 
some of them: 

For the last decade the nervous in- 
tensity of the American public has been 
constantly on the increase, and the in- 
crease in accidents resulting in death 
or disability is not confined to railroads, 
but is widespread throughout the coun- 
try, in every line of occupation, and 
even in popular recreations, bearing out 
M. LeGoyt’s assertion of forty years 
ago that accidents increase faster than 
the population. They are on the av- 
erage nearly four times greater now 
than at the time he made the assertion. 

‘ * = 


The railroads have been undoubtedly 
swamped by the tremendous congestion 
of traffic and been forced to take care 
of an ever-increasing traffic, freight and 
passenger, while at the same time re- 
building bridges, laying additional tracks, 
rebuilding terminals, etc. 

Another contributing cause is the fact 
that, on account of the scarcity of skilled 
labor, it has become impossible to keep 
the general average of the employes up 
to the highest standard of efficiency, and 
the requirements of the service have 
placed a strain on the employes of rail- 
roads as well as upon men in other 
employments. 

Railroad accidents on American roads 
as compared with those on foreign roads 
where the increase in traffic. has been 
less sudden and immense mean little. 
No comparison is of value unless con- 
ditions are approximate. 

* * * 


Numerous as have been the fatalities 
and injuries due to the railroads, they 
have but kept up this proportion to the 
whole. Their sensational character, the 
fact that a railroad disaster generally 
costs a large number of lives at one 
time, gives them a widespread promi- 
nence over accidents generally. 

The industrial death roll is something 
tremendous, but we hear little of it be- 
cause the cases are isolated—a few at 
a time of these, but continuous and 
scattered throughout the country. 

The automobile is a recreation. A 
fatality occurs here and there, but how 
many people realize how great a con- 
tribution such a recreation as this makes 
to the total number of accidents. In 
Massachusetts alone, fifty people have 
been killed this season through auto- 
mobile accidents. 

Take the number of people drowned 
while in swimming or boating. How 
few people realize that drowning acci- 
dents of this kind number over 10 percent 
of both passengers and employes killed 
by railroad accidents. 

* * * 


Undoubtedly the strain and the nerv- 
ous rush in the last few years has af- 
fected the carefulness of men in every 
class of life. “In every business man 
one notes a more or less general brain 
fag,” says one observer. To see and 
act quickly rather than do things ac- 
curately and carefully has been the rule. 
Do the most and do it quickly has been 
the order of the day. It is prevalent 
in sports and recreations, in every oc- 
cupation, professional as well as in- 
dustrial. Striving to do the utmost and 
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do it quickly has resulted in a familiarity 
with recklessness and a contempt of 
the elementary rules of safety that is 
widespread, an attitude on the part of 
the public which contributes greatly to 
the immense number of accidents which 
now figure so prominently in the records 
of vital statistics. 





Will Hold No Meeting 

President H. M. Coudrey of the Na- 
tional Association of Casualty & Surety 
Agents, announces that it has been 
decided not to hold a meeting of the 
association this year. The officers think 
that the best plan will be to consolidate 
with the National association of fire 
agents, and will work toward that end. 





Cooper Goes with the Federal 


Wilbur P. Cooper, formerly with the 
Illinois Surety, is now with the Federal 
Union Surety as an assistant to District 
Manager C. B. Gould. This addition to 
the Federal Union’s Chicago staff will 
enable Mr. Gould personally to complete 
its field organization in this territory, 
covering Illinois, Iowa, Minnesota and 
North Dakota. 





New Health Company Starts 

Auditor B. F. Carroll of Iowa has ap- 
proved the charter of the National Trav- 
elers Benefit Association, a mutual health 
insurance organization, and the company 
has already commenced business. The 
headquarters of the new concern will be 
in Des Moines and the offices in the 
Crocker building. At the first meeting the 
following officers were elected: 

President—Elmer Loucks. 

Vice-President—T. B. Cookerly. 

Secretary and Treasurer—C. F. Johnson. 

Counsel—Sullivan & Sullivan. 

Directors—E. J. Concannon, chairman; 
Walter St. John, J. C. Downs, James M. 
Bowie, Walter C. Warner, Harry E. Rex, 
T. B. Cookerly and Elmer Loucks. 

The organization will be purely mutual, 
the members being assessed only suffi- 
cient to cover the operating expenses and 
pay the benefits, which will be $25 weekly 
for sickness and $35 for total disability 
caused by paralysis. The membership is 
limited to commercial travelers. 





Movement Has Collapsed 

For some time the liability managers on 
the Pacific coast have been holding meet- 
ings hoping to get an agreement to regu- 
late rates and practices. The movement 
has now fallen through, as it did not get 
the support of some of the companies. 
The liability situation on the coast 1s 
about as unsatisfactory as it is in other 
parts of the country. ' 

Some of the liability companies have 
increased rates in Pennsylvania about 
66 2-3 per cent on account of the opera- 
tion of the new employers’ liability law 
in that state. The increase will apply in 
the state outside of Pittsburg. There has 
been a number of meetings held in Phila- 
delphia by managers to discuss the situa- 
tion. 





Gives Automobile Riders 

The Travelers is now attaching an 
automobile rider to its combination death 
and dismemberment accumulative acci- 
dent policy, giving double benefits for 
injuries sustained while riding as a 
passenger in a public automobile, or 
while riding in, operating or caring for 
a private automobile, by the payment 
of $1.25 per $1,000 extra as premium. 
The regular form of accident policy, giv- 
ing $25 a week indemnity, can have the 
automobile policy attached, giving double 
benefits, either while injured in a pri- 
vate or public automobile, by the pay- 
ment of $2 extra. : 

The Travelers will attach beneficiary 
supplements to the death and dismem- 
berment policy for 15 cents .a $1,000 
extra, with the elective and surgical 
indemnities excluded, or, if desired, the 
company will attach a beneficiary sup- 
plement combined with an automobile 
supplement for an extra premium of 





$2 per $1,000. It will do the same 
thing in connection with the regular 
policy at the same rate of premium. 





Peculiar Liability Alleged 


Here is an example of alleged legal 
liability which is out of the ordinary. 
On Aug. 1 W. H. Powell, his wife and 
child and Mrs. Fred Stevens and child, 
all of Ottumwa, Iowa, were drowned as 
a result of a launch accident. Now Fred 
Stevens has brought suit for the loss of 
his wife and child against the estate of 
the Powells, claiming $20,000 for ‘the 
death of Mrs. Stevens and her daughter. 
Stevens alleges that the Powells were 
guilty of criminal negligence in inviting 
his wife and daughter for the trip when 
they had failed to equip their launch with 
an anchor or taken other precautionary 
measures. 





CASUALTY NOTES 


There is current in Detroit rumor of the 
organization of a local casualty company 
to handle liability business principally, 


The National Fidelity & Casualty of 
Omaha held its first meeting last week 
and elected officers as follows: President, 
C. F. Manderson; treasurer, John B. Ruth; 
secretary and manager, Edwin T. Swobe. 


H. H. Lovell of Indianapolis, general 
agent of the Casualty Company of America 
and the Title Guaranty & Surety, has 
been elected manager of the surety depart- 
ment of the Title Guaranty at the home 
office, succeeding Edwin Gott. 


E. O. Burgen of South Bend, Ind., for- 
merly adjuster and superintendent of 
agencies of the Home Accident & Health, 
has gone to Indianapolis to take charge of 
the accident and health department of the 
Security Casualty. 


The increase in the capital stock of the 
Frankfort Marine, Accident & Plate Glass 
has been completed, new shares to the par 
value of $250,000 being paid in at 600 per- 
cent, giving $1,500,000 and increasing the 
net surplus of the company to $2,515,667. 


Wynne & Kinsella get the Empire State 
Surety for bonding lines. Miss Kinsella, 
who was for a long time connected with 
the local office of the Fidelity & Deposit at 
Detroit, is regarded as one of the best 
surety underwriters in the city. 

Ed C. Harding & Son of Cincinnati get 
the Hamilton county general agency of 
the United Surety for personal accident 
and plate glass in addition to the other 
lines, for which they already had the gen- 
eral agency. 


The American Surety has sued the in- 
surance commissioner of Tennessee for the 
return of $157.84 in taxes, which it paid 
under protest, It claims it is not an 
insurance company within the meaning of 
the laws of Tennessee. 


The U. 8S. Fidelity & Guaranty has is- 
sued a contractor’s bond for $250,000 to 
the Foster & Creighton Company, which 
is building two bridges over the Cumber- 
land river at Nashville, Tenn. This is 
the largest contract bond ever issued at 
Nashville. 


The annual meeting of the Imperial Ac- 
cident Insurance Company will be held in 
the home office in Chicago, Sept. 7. The 
Imperial is making good progress and is 
now operating in the state outside of Chi- 
cago, having already appointed a number 
of agents. 

Edward L. Hearn has been elected a di- 
rector of the Casualty Company of Amer- 
ica, and second vice-president for the un- 
expired term of George R. Reed, resigned. 
Mr. Hearn has just been reelected supreme 
grand knight of the Knights of Columbus 
for the fifth time. 

Mrs. Louise Schwab of Cincinnati has 
sued the United States Casualty for $10,- 
000 under the travel accident clause of 
the $5,000 accident of her husband, the 
late Squire Vincent Schwab. She claims 
he was killed by accident while a passen- 
ger on a Coney Island steamer. His body 
was found in the Ohio river and the ques- 
tion of suicide has been raised. 


B. B. Paddock, who has made a fine 
record as manager for the central division 
of the Continental Casualty, has been ap- 
pointed manager of the industrial depart- 
ment. He will supervise the entire indus- 
trial business of the company, but will 
continue to pay special attention to the 
central division, which will be under the 
direct charge of George 8S. Galloway as 
acting manager. 

The following constitute the St. Louis 
and Southwestern delegation to the an- 
nual convention of the Travelers this 
week: B. Ambler, R. M. Hammon, W. 
H. Jenkins, John " y, F. C. Shoe- 
maker, F, J. Burleigh, E. D. Rae, John 8. 
Turn, manager liability department; E. O. 
Bacon, cashier, and L. P. Bonfoey, special 
agent of St. Louis and Sam J. Bucking- 
ham, St. Joseph, Mo.; L. W. Kelly, Mo- 
berly, Mo.; George E. Lynott, Louisiana, 
Mo., and J. F. eCoy, Tulsa, I, T. 
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EDWARDS ELECTED PRESIDENT 


LIFE MEN HOLD GOOD 





MEETING 





Toronto Convention of National Asso- 
ciation of Life Underwriters Proves 
a Splendid Success 





The National Association of Life Un- 
derwriters, which concluded its eighteenth 
annual convention in Toronto last Fri- 
day, closed its sessions with the election 
of Charles Jerome Edwards of New 
York, Brooklyn manager of the Equit- 
able Life, as president, and selecting Los 
Angeles as the place of next meeting 
over Chicago, its nearest competitor. At- 
lantic City, Seattle and Buffalo “also 
ran.” The time of the meeting is to 
be left to the executive committee. 

The convention passed resolutions pro- 
posed by the Minneapolis delegation con- 
fining the delegates to certain prescribed 
classes of companies and also declared 
against restrictive legislation. The full 
list of new officers elected and the reso- 
lutions adopted are as follows: 

The New Officers 


President — Charles Jerome Edwards, 
Equitable Life, New York. 
First Vice-President—Herbert C. Cox, 


Canada Life, Toronto. 

Second Vice-President—William H. Her- 
rick, Massachusetts Mutual, St. Louis. 

Third Vice-President—John W. Whit- 
tington, Aetna Life, Los Angeles. 

Secretary—Will A. Waite, Phoenix Mu- 
tual, Detroit. 

Treasurer—Eli D. Weeks, Phenix Mu- 
tual, Litchfield, Conn. 

Members of Executive Committee (for 
three years)—E. J. Clark, John Hancock, 
Baltimore; Lester V. Bailey, Provident L. 
& T., Worcester, Mass.; Edmund E. Bice, 


State Mutual, Newark, N. J.; Wm. P. 
Draper, Northwestern Mutual, Springfield, 
Mass. ; Myers, Aitna, Minneapolis; 


F. A. G. Merrill, State Mutual, Buffalo; 
J. Putnam Stevens, Massachusetts Mutual, 
Portland, Me.; John H. Quinlan, North- 
western Mutual, Newburg, N. Y.; Wm. 
Tolman, Berkshire, Bridgeport, Conn.; W. 
O. Cord, Michigan Mutual, Dayton, Ohio; 
John C. Drewry, Mutual Benefit, Raleigh, 
N. -+> E. R. Putnam, Phenix Mutual, 
Rochester, N. Y.; George N. Cooper, Con- 
necticut Mutual, Syracuse; J. 8. Starr, 
Springfield, Ill.; Walter B. Freeman, Rich- 
mond, Va.; H, A. Craycroft, Mutual Bene- 
fit, Dallas, Tex.; H. L. Remmel, Mutual, 
Little Rock; E. H. L. Gregory, Actna, San 
Francisco; George H. Allen, Mutual of 
Canada, Montreal; A. Homer Vipond, Mon- 
treal; Mrs. Florence E, Schaal, Equitable 
Life, Boston. 


Resolutions Adopted at Toronto 


Resolved, that the constitution be 
amended by substituting the following 
Article 9. 

Article IX.—Membership—Any life un- 


derwriters’ or agents’ association now pos- 
sessing membership in the National asso- 
ciation may continue to hold such mem- 
bership subject to conditions heretofore 
existing. New memberships after the 
adoption of this amendment shall be gov- 
erned by the following: 

Any life underwriters’ or agents’ asso- 
ciation consisting of the representatives 
of “regular old line life insurance compa- 
nies” shall be eligible to membership herein 
on approval of its constitution and bylaws 
by the executive committee, and the pay- 
ment of annual dues and subscribing to 
the constitution and bylaws of this asso- 
ciation, 

Membership Limited 


Provided, that the constitution or by- 
laws of the association seeking member- 
ship herein, exclude from their member- 
ship the representatives of companies which 
practice company management or control 
through separate promoting or managing 
companies not responsible to or controlled 
by policyholders and insurance depart- 
ments and the representatives of compa- 
nies which use the “advisory board’ or 
“agency company” or “stock with policy’ 
schemes, or any plan or combination by 
which anything not a legitimate feature 
of a life insurance policy is offered as an 
inducement to take insurance; and the 
representatives of companies which depart 
in any way from the true old-line principle 
of a scientifically adequate reserve con- 
sisting of genuine assets. 

Condemns Various Schemes 

Resolved that the National Association 
of Life Underwriters, in view of the no- 
table increase in the number of life insur- 
ance companies recently organized, deems 
it timely to place itself on record as ex- 
tending the right hand of fellowship, now 
as heretofore, to the agents of all properly 
conducted, genuine legal-reserve compa- 
nies, new and old, doing business any- 
where in the United States or Canada; 
and at the same time recommend that all 
local associations should exercise special 
care not to admit to their membership 
agents of those companies that by devices 





—- - 


of corporate form seek to evade responsi- 
bility and accountability; or that inflate 
their assets by the device of ante-dating 
policies of new insurance or otherwise; or 
that practice extravagance under the cloak 
of valuation decrees, or that indulge in 
board or stock schemes or other deceptive 
and irregular field practices; or that are 
promoted or managed by men of question- 
able integrity and good faith. 
Again Condemns Restrictive Laws 

Whereas this association has, since its 
organization in 1890, repeatedly placed it- 
self on record as opposed to all field prac- 
tices, injurious to the public and the busi- 
ness, whether, or not, the same were profi- 
table to the individual agent using them; 
and also as opposed to the extravagant 
first year commissions and bonuses and 
other “high-pressure” methods whereby 
such field practices had been encouraged 
in some quarters; and 

Whereas, this association, at its conven- 
tion at St. Loyis in 1906, again emphasiz- 
ing the fact that the interests of policy- 
holders and agents are identical and that 
any hindrance to the sound growth and ex- 
pansion of life insurance would adversely 
affect the public interest, placed on record 
its approval of all legislation so soundly 
devised as to be a real benefit to the poll- 
cyholders, and its condemnation, as con- 
trary to sound principles and practice and 
the best good of the public, of all legisla- 
tion unduly restricting the discretion of dl- 
rectors and officers and setting up inflexi- 
ble operative rules to apply alike to all the 
differing companies: Now therefore, in 
the light of actual experience to date un- 
der the restrictive laws which took effect 
at the beginning of the year, be it 

Resolved, that the National Association 
of Life Underwriters, sincerely favoring 
whatever may advance the interests of 
the policyholders, reiterates and empha- 
sizes its condemnation of the extreme to 
which said restrictive laws have gone, and 
repeats its belief that the one great safe- 
guard of correct life insurance practice 
lies in the fundamental requirement of full 
and complete publicity and accountability, 
rather than in statutory dictation to com- 
pany executives as to how the details of 
this intricate business shall be conducted. 

Thanks to President DeBoer 

Whereas, the life insurunce agents of 
this country have read with the deepest 
interest the presentation of the life in- 
surance situation by President Joseph A. 
DeBoer of the National Life Insurance 
Company of Vermont, as exemplified by 
the company, the policyholder and the 
agent, in which he so ably, intelligently 
and honestly places before the people a 
truthful analysis of the conditions as they 
exist and are applicable at the present 
time to their great business: and 

Whereas, he shows such a full and cor- 
rect knowledge of the duties and respon- 
sibilities imposed upon the life insurance 
agents in their relations to the company 
and the policyholder, therefore, be it 

Resolved, that the life insurance agents 
of this country in convention assembled, 
hereby express their sincere thanks and 
gratitude to Joseph A. DeBoer for his ex- 
ceedingly able and timely address. We 
recognize in him an able, conscientious, 
many and fearless defender of the life in- 
surance interests: one who, out of his 
comprehensive knowledge, has especially 
placed before the people of this country 
the life agent’s true attitude and worth, 
and whose words will excite for them the 
sympathy, respect and rightful apprecia- 
tion of the great service, which they render 
both to the company and the policyholder, 
where they will continue to be recognized 
as a permanent factor in the development 
and perpetuity of the life insurance busi- 
ness. 

Resolved, that a copy of the foregoing 
preamble and resolution be sent to Presi- 
dent Joseph A. DeBoer by the secretary 
of the association accompanied by a suit- 
able letter of thanks for the timely advice 
which he has rendered the life insurance 
agents of this country. 

Wants More Discussion 

Resolved, that this convention recom- 
mend to future conventions and their offi- 
ces that more time be given to general 
conditions and to the discussion of five- 
minute topics than has been so devoted 
in the past, and in order to accomplish 
this we suggest that the whole of the 
morning of the second day, as well as the 
third full day, be designed for that pur- 
pose and that an opportunity for the in- 
troduction of new business be given on the 
morning of the second day, 


McMillen Is Applauded 

President McMullen’s address, in which 
he declared that new recruits are neces- 
sary to the health of the business, was 
applauded to the echo, and at its con- 
clusion he was given three rousing cheers. 
Cheers also greeted Secretary Clark when 
his report was presented. 

Chairman Woodman of the executive 
committee read the report of that body 
on the Life Association News and pro- 
posed a committee composed of the presi- 
dent, secretary, chairman of the execu- 
tive committee and two other members 
who shall have discretion over all mat- 
ter which appears in its columns. It is 
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understood that this means the opening 
of its advertising pages to company ad- 
vertising, although this matter will be 
subject to the coriclusion of the new 
committee. Mr. Van Tuyl of Minne- 
apolis attempted to introduce a resolu- 
tion amending the report, but was de- 
clared out of order by the chair, who 
was sustained in the convention. 
Papers and Discussions 
Commissioner E. E. Rittenhouse of 
Colorado was given a rousing vote of 
thanks at the conclusion of his address, 
“Fooling the Public, the Penalty,” which 
was the opening paper Wednesday after- 
noon. Immediately following, Charles 
W. Scovel, ex-president of the National 
association, started the five-minute dis- 
cussion of topics. E. C. Fowler of Buf- 
falo followed with the opening discus- 
sion on the topic, “The Future of Life 
Insurance if Existing Conditions Con- 
tinue,” and H. H. Putnam of Boston, 
secretary of the National Association of 
Local Fire Insurance Agents, concluded 
the day with a paper, “Agents’ Organi- 
zations in Insurance,” which was warmly 
received. 
Major Kendall on Low Commissions 
There was only one session on Thurs- 
day, the afternoon having been given 
up to entertainment, and this was the 
liveliest of the whole meeting. The 
day opened with a continuation of the 
topic, “The Future of Life Insurance if 
Existing Conditions Continue,” and was 
brought to a climax by Major Kendall 
of Cleveland and Mr. Dickey of Erie. 
Mr. Kendall took the ground that those 
who built up their business on low com- 
missions were having but little difficulty 
in retaining agents and writing a large 
volume of business. He said that his 
contract was only 40 percent graded 
down, and that he was able to pay for 
everything he got and spend five months 
in his cottage every summer. He seemed 
to take the view that high commissions 
were responsible for all the trouble. 
Dickey Raises a Storm 
James M. Dickey, manager of the Mu- 
tual Life at Erie, precipitated matters by 
charging that President McMullen in his 
Chicago address did not indicate the true 
spirit of the replies received from the 
various local associations. Mr. Dickey's 
viewpoint was that there was too much 
talk about life insurance going to the 
bow-wows and what they needed was 
inspiration and encouragement. When 
he charged President McMullen of with- 
holding information there were cries 
from the delegates to “Take it back,” 
but Mr. Dickey proceeded by asking for 
the letter sent in by the Erie association. 
Pours Oil on the Waters 
It remained for Charles Jerome Ed- 
wards of Brooklyn, president of the New 
York association, to smooth over the 
difficulty. He also had been successful 
in business, so he stated, and had in- 
creased his writings during the year, 
“but,” said he, “I am not here pleading 
for myself but for the men who are 
not making good. My heart goes out 
to the fellow, not the one with the kick, 
but the one who is discouraged and 
needs a helping hand, and I don’t want 
to flaunt in his face my success as the 
reason why he should be satisfied.” In 
commenting upon Major Kendall's re- 
marks Mr. Edwards said that the 50 
or 40 percent graded commissions were 
not the things the convention was talk- 
ing about; that many companies paying 
low commissions were enabled to allow 
a collection fee of 4 percent and that to 
his certain knowledge a number of em- 
ployes of the so-called wicked com- 
panies had gone into the employ of the 
so-called conservative companies paying 
low commissions and had contracts which 
netted them from $8,000 to $15,000 a 
year in collection fees. 
Canadian Officials Speak 
Senator George A. Cox, president of 
the Canada Life anda director in twenty- 
eight Canadian companies, was called 
upon for a brief talk. : 
I. B. Macaulay of Montreal, secre- 
tary and actuary of the Sun Life, fol- 
lowed Mr. Cox with a paper entitled 





“Insurance Legislation and Its Results, 
British American and Canadian,” declar- 
ing that “life insurance is philanthropy 
reduced to a business basis.’ He im- 
pressed his hearers with the power of 
his logic. 

Discuss Section 97 

When the convention convened Fri- 
day morning the discussion of the topic, 
“Reflections and Observations on Section 
97 of the New York Laws,” was opened 
by William M. Scott of Philadelphia, 
followed by Thomas J. Parkes of Mon- 
treal and F. A. Hilton of Detroit. W.O. 
Johnson of New York in closing the 
discussion said in part: 

“It seems to me that no body of life 
insurance men should adopt any definite 
plan with reference to procuring a mod- 
ification to that section until that section 
has been well tried; in other words, 
until the year has expired and until we 
have had one year’s experience under 
that law, until we can point out at the 
end of that year upon the official rec- 
ords and show them the decrease in 
the business and the wrong done com- 
panies operating in the state. When 
we have official records and when the 
results are not what we believe they 
ought to be, but point to our records 
and show what has happened, then will 
be the time to take it in hand and see 
what we are going to do about it.” 

Charles W. Pickell of Detroit, man- 
ager of the Massachusetts Mutual Life, 
said so many good things in his paper, 
“The Magic Key,” told before the Cana- 
dian association, that he was especially 
requested by resolution of the convention 
to return to Toronto and favor the Na- 
tional association. This he did. He 
introduced his paper with a number of 
stories and at its conclusion was given 
a rising vote of thanks. 

Cup and Vase Winners 

Following the announcement was made 
of the prize essay contest, the winners 
being as follows: 

First prize essay, Calef loving cup. 
M. P. Porter of the National Life, Buf- 
falo association. 

Second prize essay, Ben Williams’ 
vase, Charles M. March of the Penn 
Mutua], Maine association. 

H. H. McKinney of Des Moines en- 
tered a protest from Iowa on_ behalf 
of that delegation at the amendment re- 
stricting the delegates to field agents 
only. He stated that a large percentage 
of the membership in the Iowa associa- 
tion was composed of company officials, 
and to exclude them after years of 
labor was not fitting. It was referred 
to a committee that had been appointed 
for the revision of the constitution and 
bylaws. ; 

Under a resolution adopted the New 
England Womens Life Underwriters As- 
sociation became entitled to full mem- 
bership and was admitted by formal 
vote. Mrs. Florence E. Shaal, president 
of the organization, was warmly wel- 
comed. 

Edwards Takes the Gavel 

All of the newly elected officers were 
escorted to the platform by specially 
appointed delegations and were wel- 
comed by Mr. McMullen. He was very 
happy in his remarks in turning over 
the president’s gavel to Mr. Edwards, 
and Mr. Edwards equally so in his 
thanks to the association for the honor 
conferred upon him. 

Mr. Edwards believes in action, and 
the indications are that he will make 
things move during this coming year. 
He is a man of great nervous force 
and energy. 

The convention closed with the ban- 
quet Friday night. 





The Ohio department has recently com- 
pleted an examination of the National 
Union of Toledo. The report states that 
the bylaws have been amended so as to 
give it a representative form of govern- 
ment, as contemplated by the Ohio frater- 
nal law. The financial statement for the 
first half of 1907 shows: Income $1,166,480, 
of which $1,138,028 was from assessments; 
disbursements $1,155,229, of which $1,085,- 
775 was for death claims; ledger assets 
$1,066,354; gross assets $1,251,256; liabili- 
ties $219,000; net assets $1,032,356. 
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IF you want to connect with a company whose 

management is alive, whose policies are up- 
to-date, whose agents are appreciated, whose 
policies are sellers, with everything and every- 
body right, address 


UNITED STATES ANNUITY & LIFE INSURANCE CO. 
Heyworth Building, - - CHICAGO 


LINCOLN NATIONAL LIFE POLICIES are 
Issued on up-to-date plans. 





Now and exclusive features make our 
Contracts of insurance unusually attractive. 
Only real PREMIUM REDUCING policy. 
Local and general agents WRITE. 

Now is the time for YOU to ACT. 


Che Lincoln National Life Insurance Company 


Of FORT WAYNE, INDIANA 
FOR AN AGENCY IN INDIANA, MICHIGAN OR OHIO, ADDRESS 
THEO EUMLAND, SUPT. OF AGENTS. 


'e . 


A Good Man Wants a Posi- 
tion With a Good Company 


A Company that can meet the requirements of the various Insur- 
ance Departments, prospective insurants and policyholders alike, and 
at the same time so arrange a schedule of commissions that a position 
in the field will be profitable; one whose general agents are all making 
money. Such is the 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 


For General Agency Contracts, address 


ROY M. MARSH, Superintendent of Agencies 
THE ROOKERY, CHICAGO, ILL. 

















The Penn [| ms 
Mutual Life | ssc 
OF PHILADELPHIA CITIZENS OF 
Perfect Protection at Proper Rates pasate 
FOR 59 YEARS 

















Old Colony Life Insurance Company 
Old Colony Building, Chicago 


WE WANT MANAGERS AND AGENTS 


Throughout the states of Illinois, Indiana, Ohio, Pennsylvania, Maryland, Virginia, 


W. Virginia, Kentucky, Tennessee, Missouri, Kansas, Lowa, Minnesota, Wisconsin 
and Texas. 


WE ARE NOW READY to make the most liberal renewal contracts ever devised. 
THIS COMPANY sells only non-participating insuratice, and has the most attractive 


forms of policies ever put on the market. EN who can produce business 
can get an UNUSUAL CONTRACT. Address 


H. G. AUSTIN, Secretary and Geseral Manager 
Old Colony Building, CHICAGO 

















August 29, 1907. 


THE WESTERN 


UNDERWRITER. 
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IN LIFE INSURANCE CIRCLES 


MEETING OF THE BIG WRITERS 








Members of Hundred Thousand Dollar 
Club of Illinois Life in Chicago 
this Week 





The $100,000 Club of the Illinois Life 
will hold its annual meeting in Chicago 
at the company’s city agency headquar- 
ters in the Majestic building Thursday 
and Friday of this week. The evening of 
Thursday and the following afternoon 
and evening will be given to sightseeing 
and recreation. The program is: 

Thursday Afternoon. 

Address—Guy M. Withers, retiring presi- 


ent. 

“The President’s Inaugural Address’’— 
Mark B. Lockyer, Manager Eastern Penn- 
sylvania. 

“Getting at the Busy City Man’’—Albert 
S. Rennie, Manager Majestic Agency. 

“Enthusiasm and Energy Live Wires in 
the Sale’—William O. Andrews, Manager 
St. Louis Agency. 

“Recent Insurance Legislation’’—Oswald 
J. Arnold, Secretary Illinois Life. 

“Country Soliciting and the Use of Help- 
ers’’—Norval Kirkpatrick, of Kirkpatrick 
& Watson, Managers South Central Kan- 


sas. 

“Policy Features that Most Appeal to 
Me’’—Robert C. Bagby, Manager South- 
western Missouri. 

“Bankers as Life Insurance Agents’’— 
Eugene C. Wharf, Manager Eastern Illi- 
ois. 
“The Business of Life Insurance’’—C. M. 
Cartwright, Editor THe WrsTERN UNDER- 
WRITER. 

“The Young Man’s Opportunity—Life In- 
surance Soliciting’’-—Oliver H. Wilder, Dis- 
trict Manager Eastern Illinois. 

“The Life Insurance Agent and His So- 
cial Standing’—James C. Tumlin, State 
Manager Georgia. 

“The Responsibilities of an Insurance 
Agent’”—Otto H. Augustine, Manager Cen- 
tral Illinois. 

“The Insurance Salesman and His In- 
come”’—Alfred T, Hagerman, District Man- 
ager Michigan. 

“Why Life Insurance Is a Good Invest- 
ment’—Henry Sterchi, District Manager 
Southern Illinois. ; 

“Field Experiences’”—Joseph J. Trickey, 
District Manager Michigan. 

Friday Morning. 

“Inherited Tendencies’—Dr. E. R. Haw- 
ley, Medical Director, Illinois Life. 

“Making a Straight Canvass’’—Roland 
B. Fliteraft, Manager Savings Bank Clock 
Department. 

“Concentration of Effort in Soliciting’’— 
T. J. Henderson, Agency Manager Michi- 
an. 
ee Factors That Determine the Insurance 
Salesman’s Success’—Robert I. Temple, 
of Dunean & Temple, Managers Oklahoma. 

“Some Observations on the Insurance 
Business’’—E, J. Hutchinson, District Man- 
ager Eastern Illinois. 

“The One Hundred: Thousand Dollar 
Club”—Karl B. Korrady, Assistant Mana- 
ger of Agencies Illinois Life. 

“The Conservation of the Agent’s Re- 
newals’’—W. Davis, General Agent 
Southwestern Department. 

“Dividends—Annual Distribution or De- 
ferred?” B. H. Prather, Special Repre- 
sentative. 

General Discussion of Mr. Prather’s Sub- 
ject, led by Edward H. Watson, of Kirk- 
patrick & Watson, Managers South Cen- 
tral Kansas. 

“Protection or Investment—Which Is 
the Mest Successful Argument?’’—Joseph 
L. Duncan, of Duncan & Temple, Mana- 
gers Oklahoma. 

General Discussion of Mr. Duncan’s Sub- 
ject, led by Roger Davis, Special Agent 
Southwestern Department. 

“Plans for the Future’’—R. W. Stevens, 
Vice-President Illinois Life. 





Bolling to Locate in Chicago 

S. C. Bolling, who resigned as super- 
intendent of agents of the Equitable of 
New York last spring, has been ap- 
pointed manager of the ordinary depart- 
ment of the Prudential for Northern 
Illinois, with headquarters in Chicago. 
He succeeds J. L. Ferguson, who be- 
comes an officer of the First Savings 
Bank Life of Rock Island, Ill, which 
is being organized. 

Mr. Bolling started in the life busi- 
ness as general agent of the Fidelity 
Mutual in California in 1892. His suc- 
cess there caused him to be promoted 
to the home office as agency manager, 
a position which he filled for five years. 
In 1898 he was chosen director of agents 
of the Franklin Life of Springfield and 
attracted the attention of the Equitable, 





to which company he went in Igor. 
Mr. Bolling has always preferred field 
and general agency work. He will be 
a strong addition to the ranks of Chi- 
cago’s general agents. 





Chicago Concern Is Closed 

The Alliance Life of Chicago, an assess- 
ment company, was recently examined by 
the Illinois department and was ‘found to 
have practically no assets and in fact no 
business. It is not doing business at the 
present time. It is now in the hands of 
C. H. Hamill, attorney for the insur- 
ance department, and he will either close 
the concern up or compel it to give up its 
charter. It was formerly the Peerless 
Life. 





To Get Kansas City Manager 
The Minnesota Mutual Life is seeking 
a manager for its Kansas City agency, 
which is an important one. The coim- 
pany is canvassing the available material 
for the right man, and to such it prom- 
ises an A-1 contract. 





DOES BIG CATHOLIC BUSINESS 





Fidelity Funding Company’ Lends 
Money and Writes Endowment In- 
Surance to Protect Its Loans 





The Fidelity Funding Company, lo- 
cated in the Rookery, Chicago, is now 
doing an extensive business among the 
Catholic churches and institutions. It 
combines the loan and endowment fea- 
tures. For instance, a Catholic church 
or institution desires to raise money. 
The Fidelity Funding Company secures 
the loan at 5 percent interest and re- 
quires an endowment policy to be taken 
out on the life of a priest or someone 
and assigned to the funding company 
as part collateral on the loan. The in- 
terest and life insurance premiums are 
combined and paid annually. The en- 
dowment insurance is placed with the 
Security Life of Chicago. The Fidelity 
Funding Company was formerly the Fi- 
delity Insurance Agency, and placed its 
business with the Reliance Life. 

Boyce and P. J. Kiernen were formerly 
connected with the Reliance. 

The officers of the Fidelity Funding 
Company are: - 

President—Jos. E. Otis, president West- 
ern Trust and Savings Bank, Chicago. 

Vice-president—E. E. Duff, vice-presi- 
dent Safe Deposit & Trust Co., vice-presi- 
dent Peoples National Bank, vice-president 
Peoples Savings Bank, all of Pittsburg. 

Secretary—P. J. Kiernen. 

Treasurer—H. H. McPherson. 

Assistant Secretary—J. E. Woodworth. 

All the above named officers are di- 
rectors, and, in addition, on the board 
are J. R. Paul, president Guaranty Title 
& Trust Company of Pittsburg, Rt. 
Rev. Mgr. Lanigan and Rev. William 
McMahon. 





No More Annuity Certificates 
The Great Western Life of Kansas City 
must stop issuing its annuity certificates. 
Superintendent Vandiver of Missouri has 
made the following statement: 


The insurance superintendent some time 
ago called on the attorney-general for an 
official opinion as to the legality of the 
so-called annuity certificate being issued 
by the Great Western Life Insurance Com- 
pany of Kansas City. Owing to the ab- 
sence of the attorney-general the ruling 
has been delayed. But the company ex- 
pressing its willingness to be governed by 
the opinion of the department, without 
standing strictly on the legality of the cer- 
tificate, the ruling was made today, and 
all persons concerned are notified that 
these certificates are not approved by the 
insurance department and must no longer 
be issued. The company is given until 
the first day of September to close up 
any pending business of this kind and after 
that date no more of them can be issued 
in this state. ; 

The special annuity plan was an agree- 
ment whereby, for the payment of a stip- 
ulated sum, the purchasers of the certifi- 
cates were to receive a prorata share of 
25 cents upon each $1,000 of business 
done by the company. They were sold 
in series of 500, which meant that the 
holder’s share of the 25-cent bonus 


IMPORTANT CHANGE IN LIFE INSURANCE! 


HEREAFTER 


‘ The 
Ge) vnENTI 


Will be on a Non-Par- 
ticipating Basis 
xclusively. 

The NEW 
NON-PARTICIPATING 
POLICY 
Unparalleled in its attractive features. Lowest 
Premium Rates. Contract Clear and Defi- 
nite. Liberal Cash Loans. 
Amounts $1.000 to $100,000 
Send for Particulars of Ageney. 

THE PRUDENTIAL 
INSURANCE COMPANY OF AMERICA 
Incorporated as a Stock Company by the State of 
New Jersey. 


JOHN F. DRYDEN, 
President 





Home Office: 
NEWARK, N.4J. 





OUR 46 YEARS’ REPRESENTA- 
TION OF THE HOME LIFE IN- 
SURANCE CO. OF N.Y. 1S PROOF 
POSITIVE OF AN ALL-AROUND 
SQUARE DEAL AND THE BEST 
GUARANTEE OF PERMANENT 
CONTRACTS TO OUR AGENTS. 


W. A. R. BRUEHL & CO. 


General Managers, CINCINNATI 
Fourth National Bank Bullding 


THE CAPITOL LIFE 


Insurance Company 
of Colorado 


Home Office: Denver, Colorado 
Thos. F. Daly, President 





Capital and Surplus, $312,000.00 
Productive and successful wanted a 
Western and Southwestern to sell the 
attractive policy issue! today. 


INDIANA NATIONAL 
LIFE INSURANCE CO. 


INDIANAPOLIS, INDIANA 





Our New Standard Policies Contain 
Guaranteed Annual Dividends 
Individual Policyholders’ Account 
Limited Expense and Surplus Account 
Surplus can be withdrawn any time 





Exceptional Inducements are offered 
Reliable and Energetic Men to Develop 
our Life and Annuity Contract. Company 
Officials will assist new men. 


ADDRESS THE COMPANY 
Massachusetts Mutual 
Life Insurance Company 

SPRINGFIELD, MASS. 

Incorporated 1851 
General Agency Opportunities 
for a few Al Personal Writers. 
New policies, splendid annual divi- 
dend record, low expense ratio. 


Isaac B. Snow, Superintendent of Agencies 
316 Merchants Loan and Trust, Chicage 


Chicago Agency. L. Brackett Bishop, Manager, 
316 Merchants Loan and Trust 


Columbus Agency, 1003 Outlook Building 


The Indianapolis Life 


Insurance Company 
WANTS FIELD MEN IN INDIANA 
THIS COMPANY 

Never Issued Special Contracts. 
Never Issued “Dated-Back” Policies. 
Never Had an Agency Stock Scheme. 
Lowest Premiums and Largest Annual Div- 
idends of any Company Operating in Indiana. 
Policyholders Well Satisfied. 
Agents Making Money. 




















FRANK P. MANLY, Vice-Pres. & Gen. Mgr. 
Indianapolis 





PHILADELPHIA LIFE 


Insurance Company 


ANDREW J. MALONBY, President 
North American Building, - Philadelphia 


POLICIES CONTAIN: 
Limited Expense Account 
Individual Policyholders’ Accouat 
Pelicies Automatically Non-Ferfeitable 
Surples can be withdrawn any time 





Very Liberal Contracts Offered te Agente able 
te Handle Special Proposition 


CHICAGO OFFICE, 1003 Manhattan Bldg. 








Commercial Life 
Insurance Company 


LOUIS M. WISE, President 


Incorporated under the laws of the 
State of Illinois 


NOW MAKING VERY 
ADVANTAGEOUS CON- 
TRACTS TO AGENTS 


950 First National Bank Bidg. 








CHICAGO 





Chicago Manager 
Wanted 


By a prominent, up-to-date, liberal, 
eastern life company whose policies, 
dividends, agency methods and 
compensation give the agency man 
the “right of way” in competition. 


Address CONFIDENTIAL, care of 
this paper. State ability and 
experience. 


TEXAS 
AGENTS WANTED 


Liberal Commissions, Non- 
forfeitable Renewals 


W. B. MUSSELMAN 
Supt. Agency Dept. 
WESTERN LIFE 
INDEMNITY Co. 


GEO. M. MOULTON, Pres. 


Masonic Temple, Chicago 
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would be proportionate to the percent- 
age of the 500 he held. These annuities 
had in themselves no life insurance fea- 
tures and it was upon that point the con- 
tracts were deemed invalid. 





Report on the Pacific Mutual 

The report of Actuary S. H. Wolfe of 
New York on the Pacific Mutual Life, 
who examined the company for the Cali- 
fornia department, shows that the com- 
pany has $306,349 surplus. Mr. Wolfe 
calls attention to the effect of the earth- 
quake in San Francisco and the radical 
reorganization which took place in the 
company’s management. He says the 
company has been put to a severe test, 
but that it has emerged with great credit. 
That the company has passed through 
these trials as well as the depreciation in 
values recently shows that it has an 
abundance of vitality. Mr. Wolfe gave 
bed-rock values to its assets, which 
amount now to $12,500,000. The valua- 
tion only differs by 1% per cent from the 
company’s appraisal made Dec. 1, 1906, 





Surles’ Territory Divided 

Following on the death of W. H. 
Surles, general agent of the Northwest- 
ern Mutual Life for Wisconsin and 
northern Michigan, that territory has 
been divided into six agencies, as fol- 
lows: Southern divison, with headquar- 
ters at Racine, W. F. McCaughey, gen- 
eral agent; central division, with head- 
quarters at Madison, L. W. Shakshesky, 
general agent; eastern division, with 
headquarters at Sheboygan, with Gus 
Schrage, general agent; northern central 
division, with headquarters at Oshkosh, 
D. N. Cameron, general agent; north- 
ern peninsular division, with headquar- 
ters at Marquette, Mich., with P. G. 
Teeple, general agent; western division, 
with headquarters at Laurium, Mich., 
with M. E. O’Brien, general agent. 

A seventh division will be established, 
with headquarters in Milwaukee, for 
which an agent will be appointed later. 





Statement of Securities Company 

The American Investment Securities 
Company, a corporation organized under 
the laws of Maine, the holding company 
of the Columbian National Life, reports 
the following statement of its condition 
on July 16, 1907, to the secretary of the 
commonwealth: Assets, 1907—Assign- 
ment of portions of life insurance pre- 
miums, $2,776,402, increase $484,476; .cash 
and debts receivable, $58,792, decrease 
$124.626; investments and securities, $821,- 
023, increase $102,991; total, $3,656,217, 
increase $462,841. Liabilities, 1907—Cap- 
ital stock, $2,823,220, increase $123,140; 
accounts payable, $22,396, increase $22,- 
396; instalment payments for capital 
stock, $170,250, increase $170,250, balance 
profit and loss, $186,688, increase $63,485 ; 
suspense, $134, increase $134; surplus, 
$241,520, increase $11,036; total, $3,656,- 
217, increase $462,841. 





Makes Claim as Assignee 

Lilian E. Whitney has brought suit at 
Keokuk, Iowa, against the Mutual Life 
of New York for $1,600 and _ interest, 
which she claims is due her as assignee 
of the policies of George B. Felt, who 
died there in 1905. She alleges that they 
were assigned to her in 1808, but that 
previous to that they had been assigned to 
Morris Levy as collateral for a loan of 
$1,500 and were in Levy’s possession at 
the time of Felt’s death. She claims that 
Levy settled with the company for the 
amount of his loan, while he knew she 
had an interest in the policies after his 
claim was satisfied. The company claims 
the policies have been settled. 





Loses Insurance by Mistake 
A nice question arose a short time ago 
in a case where a sister in the Royal 
Neighbors of America died. She had 
been a member in good standing for a 
number of years. At her death it was 
discovered that her age was sixty-one 





years at the time of her application. The 
officers wanted to pay the death claim, 
but the decision in Steele vs. Fraternal 
Tribunes (215 Illinois, page 190) stared 
them in the face. They wrote to the 
Illinois department asking if they might 
with propriety pay this claim, as there 
was no misrepresentation as to the age 
in the application. The attorney for the 
department held that a fraternal society 
organized under the law of 1893 is neither 
bound to pay nor may its officers law- 
fully pay a death benefit upon a certificate 
issued to one over sixty years of age, 
whether the age was correctly stated in 
the application or was there misrepre- 
sented. 





MUST RAISE ITS RATES AGAIN 


Knights Templars and Masonic Mutua! 
Aid Calls for a Readjustment 
to Save It 





The Knights Templars & Masonic Mu- 
tual Aid Association of Cincinnati agait 
has found its rates inadequate and will 
vote next month on a change in bylaws 
giving them a boost which hits old 
members hard. In breaking the news 
of the proposed change, the officers make 
use of the following language: 

When the association was started the 
business of assessment insurance was in 
its infancy, and but little was known of 
the real principles and requirements of life 
insurance as a science. Started in 1877, 
the association, like all new insurance 
companies based upon newly inspected and 
carefully selected risks, had small mor- 
tality losses and enjoyed a remarkable 
growth in members and assets. In 1891, 
it became evident that the rates that 
were thought to be adequate for full pro- 
tection for many years to come required 
revision. This was accomplished under 
the advice of actuaries of high standing 
and by nearly an unanimous vote of the 
members. The new rates have since 1891 
produced enough to pay the losses and 
expenses of the association, and accumu- 
late a members’ permanent fund, but this 
has only been accomplished by the most 
rigid economy of management. During the 
last three years, with a membership grow- 
ing older and with consequent increased 
death losses, there has been a yearly de- 
ficiency, which has been met by drawing 
upon the permanent fund of the associa- 
tion. It is now evident that our members 
must take steps to insure the stability and 
perpetuity of our association, and thus 
keep each policy worth 100 cents on the 
dollar for all time to come. Your trustees 
have had this matter under consideration 
for a year. They have had our member- 
ship statistics computed from the start of 
the association to the present time. They 
have consulted with insurance authorities, 
with superintendents of insurance of sev- 
eral states, and with one of the leading 
expert actuaries of the country, Mr. Abb 
Landis of Nashville, Tenn., a gentleman 
who has made a special exhaustive study 
of assessment and fraternal insurance so- 
cieties and associations. The result of 
these investigations is that our associa- 
tion must conform to the requirements of 
the insurance science of the present day, 
and change its rates and its plans so as to 
insure absolute security to its members 
and their beneficiaries. 


* * &* 


Like other concerns 
about the same time, this association 
proposed to furnish insurance cheap. 

In 1891, the members had the good 
sense to readjust the rates and put 
them nearer to adequacy. It was pro- 
posed then, under the new rates to ac- 
cumulate a permanent fund of $500,000 
to meet possible deficiencies. The fund 
has never reached that figure, but has 
approached it. Of late, however, it has 
been cut into. Unlike many assessment 
associations, this one was economically 
managed. Up to Dec. 31 of last year 
it had collected from members $7,795,- 
999.26, had paid losses and claims of 
$7,109,415.70 and expenses of $303,261.93 
and had assets on hand of $383,321.63. 
On July 1, it had total assets of $455,- 
703.38, 8,086 members, $22,245,000 insur- 
ance in force. The new business for 
the first half of this year was $917,000, 
an increase of over 75 percent over the 
new business for the same period last 
year. 

When the rates were revised in 1891 
a five-year step rate plan was adopted, 
which is now found to be entirely in- 
adequate. The new rates on the scale 
increasing to age 70 and then level are 


which _ started 








| WE WANT AT ONCE 


first-class, experienced men as general agents for special territory in Illinois, 
Indiana, Iowa, Nebraska, Minnesota, Michigan and Pennsylvania. 

We will not send you into a desert and expect you to pick pond lilies, 
but we'll give you the active influence of the Home Office and the kind of 
a vanes but it is not selling stock t nses—the - 

company is young but it is no’ ock to pay ex 
fact is it pempaage he ar a but plenty of surplus. dipdidn coined 
and the reserve deposited with the State of lilinois, 

We will give you a renewal contract which has no strings attached to 
it and which gives you WHAT YOU THINK YOU GET. If you 
want to connect yourself with a young, sturdy and aggressive company, 
where the hustler is at a premium, address 


SCANDIA LIFE INSURANCE COMPANY 


159 LA SALLE STREET CHICAGO, ILLINOIS 


Central Life Tnsurance Company 


OF ILLINOIS 


H. W. JOHNSON, President. 

















Three Million Dollars in Three Months 


THAT IS OUR RECORD 





y eg produce $100,000 a year in Illinois, you can get an ideal contract with the “CEN- 


You will have the most favorable policies to sell, and the influence of a strong and rapidly 
growing company to aid you. 


Any som who is in earnest, and whose references are sati 
to the Home Office for a conference, and his actual expenses will be 
Illinois. Address 
The Central Life Insurance Company of Illinois 
OTTAWA. ILLINOIS 


‘Only One Company Has 


1. The most liberal policy contract. 

2. The greatest amount of security 
behind it. 

3. The best commission and con- 
tract for the agent. 


to this Company, may come 
efrayed from _ pa er in 





INCORPORATED 1851 


Berkshire Life 


INSURANCE COMPANY 
PITTSFIELD, MASS. 
JAMES W. HULL, President 
THEO. L. ALLE 


N, 
J. M. LEE, ovgeey, 
ROBERT H. DAVENPORT, Ass't Beo'y 


sq fl relic saw tamed } the BERKSHIRE give to the 
of Massachusetts 


We want a district manager in every center 
where we have no branch office. Attractive terms 
and non-forfeitable renewals to good men. 

Write at once, 


FRANKLIN W. GANSE, 
Vice-Pres, and Director of Agencies 


Columbian National Life 
Insurance Company 
176 Federal Street, Boston, Mass. 


perfected Non-Forteiture Law 
Before insurtng your life or taking an examine the 
A. K. HANNEN, Gen’) mt Northern Ohio 
319-320 Wiiliamson Bidg., Cleveland 
JOHN A. RINGOLD, Gen'l t Southern Ohio 
lag., Cincinnati 


w B 
WILLIAM D. WEMAR, Cont Agent for Illinois 


(00 Washington 8t., Chicago 


NATIONAL LIFE INSURANCE COMPANY 
of the United States of America 
CHICAGO 


ESTABLISHED 1868 


The 











ALBERT M. JOHNSON, President 
ROBERT E. SACKETT, Vice-President 
CHARLES B. SHEDD, Treasurer 
ROBERT D. LAY, Secretary 

















Insurance in Force December 31st. - $47,656.411.21 
RECORD Gain in Surplus for Year, - - - 80,790.75 
OF 1906 Gainin Assets - - = = = 1,014,011.66 
Excess of Income over Disbursements, 1,028,172.62 


INSURANCE IN FORCE APRIL Ist, 1907, $50,000,000.00 


i MINNESOTA MUTUAL 
LIFE INSURANCE COMPANY 


ST. PAUL, MINN. 





If you are honest, and employ successful business methods in 
writing life insurance, investigate The Minnesota Mutual. 
Any of the Agency Managers will tell you what the Company 
is doing and how it treats its field forces. If your antecedents 
will not bear investigation, do not waste time or postage. 


T.R. PALMER, Fresident FRANK E. HITOHOOX, Field 
DOUGLAS PUTNAM, Secretary WM. D. 2ad V. Pres. and Gen’! Counsel 
H.W. Actuary and DR. CHARLES D. PIPER, 
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about twice as high as the present rates 
for some of the older ages. One of 
the proposed changes in the bylaws does 
away with the $500,000 limit on the per- 
manent fund and provides as follows: 
Whenever the fund shall exceed, at the 
end of any year, the sum necessary to 
supplement future contributions in the 
provision for outstanding certificates of 
insurance as determined by a valuation 
of the insurance liabilities on the mor- 
tality assumptions of the American ex- 
perience table, or on the mortality ex- 
perience of the association with not above 
4 percent interest assumption, such excess 
or a portion of it may be apportioned as 
rebates, pro rata, on the future assess- 
ments of all certificates in force in such 
amounts and subject to such conditions 
as the board of trustees may determine. 
The proposed new bylaws provide for 
several different tables of rates. One 
is an annually increasing rate to age 
70, and thereafter the rate for age 70, 
another is a level rate. Old members 
may select either of these tables. If 
they select the level rate they will pay 
at the rate for attained age. New mem- 
bers admitted after Oct. 1 may also se- 
lect any one of the tables giving term 
rates to ages 50, 55, 60 or 65. Members 
may transfer from any of these term 
classes to the level premium class any 
time before five years before their term 
insurance would expire by limitation, 
paying the level rate for attained age 
at the time of transfer. Seventy-five 
cents of each assessment is for expenses. 
* * * 


The new level premium rates are a 
very little higher than the American 4 
percent net rates, loaded $3 a year 
for expenses. For the younger ages 
the assessments are higher than the 
quarterly premiums of the Prudential 
(nonparticipating) for corresponding 
ages; for higher ages they are a little 
lower than the Prudential’s. The new 
bylaws of this association do not provide 
for a legal reserve on these level pre- 
mium policies, aside from the provision 
concerning the permanent fund, quoted 
before. What inducement there can be 
for any young man to insure in an as- 
sociation of this kind when he can get 
insurance at practically the same rate 
in a solid company is very hard to 
see. Whether provision has been made 
in the rates for the excess mortality 
that is almost sure to come is a ques- 
tion. Undoubtedly many of the old 
members will be frozen out and ex- 
cessive mortality will result. 

The following are the new tables of 
quarterly assessments which the mem- 
bers are to vote upon Sept. 12: 








‘Whole Life 


Mutual Benefit’s Record 

The Mutual Benefit’s new business for 
the first seven months of the year 
amounts to $31,621,132, an increase of 
$2,678,193 over 1906. Giving further par- 
iculars, the company says: 

Notwithstanding that our insurance in 
force on Aug. 1, 1907, was $440,305,271, an 
increase of $31,747,227 over Aug. 1, 1906 
our death losses for the first seven months 
of 1907 were only $211,109 greater than in 
the first seven months of 1906. 

Our canceled business for the first seven 
months of 1907 was $345,480 less than for 
the corresponding period of last year, and 
our lapsed business $347,492 less. This is 
especially creditable in view of our largely 
increased new business. 

The number of ceased policies from all 
causes, notwithstanding the very large in- 
crease in our outstanding insurance. was 
289 less the first seven months of this 
year than during the corresponding period 
of last year. 


Commercial Life’s Progress 

The Commercial Life, by its plan of 
concentrating its efforts to only two 
states, Illinois and Minnesota, for the 
present is writing more business than 
many companies that have taken on a 
large number of states and scattered 
their fire. The company is doing ex- 
ceptionally well in Chicago and Illinois. 
Its officers say there is no truth in the 
statement that the Minnesota department 
has warned the company against selling 
stock in connection with insurance in 
that state and that they have not offered 
any in that way since May last, pending 
the ruling of the commissioner on this 
point. 





Long Hunt to Pay Claim 

Mrs. Elizabeth Allen, a widow of Web- 
ster City, Iowa, has just received word 
from a Connecticut life company that it 
will pay her $5,000 due her on a life in- 
surance policy carried by her husband, 
who died seventeen years ago. The pol- 
icy was taken out some time prior to the 
marriage of Mr. and Mrs. Allen and 
while they lived in Perth, Ontario. The 
wife knew at one time that her husband 
carried such a policy, but had supposed 
that it had been allowed to lapse. 

‘Yen years ago she moved to Webster 
City with her family, her husband having 
died in Canada in 1890. When Mr. AIl- 
len died and premiums on the policy 
ceased to reach the home office the com- 
pany began an investigation to find out 
whether or not the assured intended to 
drop from the company. The agent at 








Incr. to Age 70 —_ 
$2.90 


6.42 
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Term —————_—_ 
To Age 50 To Age 55 To Age 60 To Age 65 
$2.95 $3.05 $3.19 $3.36 
2.97 3.07 3.22 3.40 
2.98 3.09 3.25 3.44 
3.00 3.12 3.28 3.48 
3.02 3.15 3.31 3.62 
3.04 3.18 3.35 3.57 
3.07 3.21 3.39 3.62 
3.09 3.24 3.43 3.67 
3.12 3.27 3.47 3.72 
3.14 3.30 3.51 3.78 
3.16 3.33 3.56 3.84 
3.19 3.37 3.61 3.90 
3.22 3.41 3.66 3.97 
3.25 3.45 3.71 4.04 
3.28 3.49 3.77 4.11 
3.31 3.53 3.83 4.19 
3.35 3.58 3.89 4.27 
3.39 3.63 3.96 4.36 
3.43 3.68 4.03 4.46 
3.47 3.74 4.10 4.56 
vie 3.80 4.18 4.66 
3.86 4.27 4.77 
3.93 4.36 4.89 
4.00 4.45 5.02 
4.08 4.56 5.15 
ate 4.67 5.30 
4.78 5.45 
4.91 5.61 
5.04 5.79 

5.19 





Perth had moved and when the company 
finally learned that the assured had died 
the widow had also disappeared. For 
seventeen years the company has been 
trying to trace her, and finally through 
an old postmaster at ‘Perth located her 


COMBINATION OFFER 


TO AGENTS 
National Life Annuity Company 
Mutual Health and Accident Association 


OF AMERICA 
FRED. H. ROWE, President, - Jacksonville, Ill. 


Endowment Life, Accident 
And Health Insurance 


On a Plan Everyone can Afford, Contracts UpTo 
Date. One Agent can represent both Companies, 
giving him a complete equipment. 


A GENERAL 


Wanted-AGENT 


For desirable field in each of the states of 


Indiana, Illinois, 
Iowa and Ohio, 
by the oldest, largest and best Life Insur- 


ance Company not regulated by the Arm- 
strong laws. 


relatives. They did not know where she 
had gone, but recently they were able to 
give a clue that led to her discovery in 
Webster City. She is a woman of small 
reans and the money comes to her very 
opportunely, 








WANTED 


Live, energetic men, to sell the 


Complete Life Proteciioa Policy 


AETNA LIFE INSURANCE CO. 
OF HARTFORD, CONN. 


For information and terms address 


COLLIN FORD & SON, Managers 
CINCINNATI, OHIO 








Address B 16 
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IN ALL THAT IS GOOD, IOWA AFFORDS THE BEST 
FRANK D. JACKSON, President. SIDNEY A. FOSTER, Secretary. 


Royal Union Mutual Life Insurance Co. 


of Des Moines, Iowa 
THE BEST POLICY IN THE SAFEST COMPANY 


Writes all forms of participating and non-participating policies and secures them a Seocets of their 
full value in approved coouaenies with the A tate of lowa. This is the law. A certificate from the 
State Auditor with every policy 

Rate of interest Prone | 1906, 6. 13%. Most absolute safety. Reliable 
representatives wanted. 
J. W. A. STAUDT, State Agent, 209-212 City National Bank Bldg., Canton, O. 


TO SELL OUR 


REGISTERED ANNUAL DIVIDEND POLICIES 


CONTRACT DIRECT WITH COMPANY 





Biggest cash settlements. 














ADDRESS 
THE FRANKLIN LIFE INSURANCE COMPANY 
SPRINGFIELD, ILLINOIS 





American Central Life Insurance Company 
INDIANAPOLIS, INDIANA 


Assets e 


° ° $1,602,743.18 
Surplus Security to Polic;, Folders 307,924.34 
Insurance in Force ° ° ° ° 19,325,570.00 


Deposits with the State of Indiana, as required law, nonspeculative securities in an amount ex- 
ceeding entire reserve liability to policyholders.” ad ; 


én au Agents desiring liberal contracts for exclusive territory should write today direct to the 





The Most Popular Up- to- Date Policies 
CONTAINING MANY TALKING POINTS 


- and General Agents Wanted in Illinois, Ohio, Pennsylvania and Georgia 

endid opportunity for men Feped to makea t connection with a well-known Compaay 

organised under the laws of O and subject to rigid enneal exoaunations, 4 

Do not —— | investigation but begin at once to profit by selling the matchless contracts of this 
progressive company. Address 


The Columbia Life Insurance Company 
President 


FELIX G. CROSS, 
Home Office: Rawson Building, Cincinnati, Ohio 
MOORE & HANSEN, General Agents, Suite 1100, Pirst National Bank Bidg., CHICAGO, ILL. 
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LIFE NOTES 


The Scranton Mutual Life of Scranton, 
Pa., has received its charter. 

Reginald Fitzgerald has been appointed 
assittant actuary of the State Mutual Life 
of Massachusetts. 

Thaddeus Scott, agent of the 
Life of Des Moines at Quincy, 
been made manager at Guthrie, 


Bankers 
Ill., has 
Okla. 


Sam P. Davis, the former head of the 
Nevada insurance department, becomes 
general agent of the Equitable Life for 
Nevada. 


The Cleveland Life has made its deposit 
with the Ohio insurance department and 
will begin business soon on the nonpartici- 
pating basis. 

Thurston M. Woodworth, formerly as- 
sistant superintendent of the Metropolitan 
Life at Eau Claire, Wis., becomes super- 
intendent at St. Paul, Minn. 


W. W. Spore has resigned as cashier of 
the United States Express Company at 
La Porte, Ill, to take a district agency of 
the Northwestern Mutual Life. 

Col. Le Gage Pratt, superintendent of 
agents of the Mutual Benefit, will sever 
his connection with the company when he 
takes his seat in Congress in December. 

Superintendent Otto Kelsey of the New 
York department today authorized the 
Eastern Life of New York to transact busi- 
ness. The company has a paid in capital 
of $100,000. 


A. F. MacFarland, organizer and vice- 
president of the Western Union Life of 
Spokane, has severed his connection with 
the company, sold his stock and gone to 
California for a rest. 


Cc. H. Bancroft, who has been conduct- 
ing a casualty business in Columbus, has 
been appointed district agent for the 
Etna Life, with headquarters in Colum- 
bus, succeeding Oscar Ameringer. 

T. F. King, vice-president and agency 
director for the Volunteer State Life of 
Chattanooga, has been in Texas, where he 
has established headquarters at Dallas, 
with A. C. Biggers as manager, for north- 
ern Texas. 

W. J. Smith and Hugh Morton, general 
agents in Tennessee for the Franklin Life 
of Springfield, have left that company and 
are now associated with C. J. Hebert, gen- 
eral agent for Tennessee of the S ite Mu- 
tual of Rome, Ga. 


The tender of $100,000 of mortgage notes 
on real estate by the Keystone Life of 
New Orleans has been rejected by State 
Treasurer Smith because the deposit does 
not consist of securites required by the 
Louisiana insurance laws. 


The fraternal associations recently ex- 
amined by the Missouri department have 
had a hearing and requested that the 
order of the department reporting them 
to the attorney-general be withdrawn. 
Superintendent Vandiver refused. 

Suit has been brought against the Avtna 
Life under the $2,000 life policy of Arthur 
F. Chappell of Kendallville, Ind., who died 
in March. He was under investigation for 
an alleged shortage and was said at the 
time to have committed suicide. 

Johnston & Clark, state agents of the 
Mutual Benefit at Detroit, ‘hired a hall,” 
or rather a cottage, at one of the interior 
lakes near Detroit this year and turned 
their men loose, singly and in pairs. Fish 
stories are eloquent at 80 Griswold street 
as a result. 


The Mutual Life’s petition to have the 


body of the late L. H. Perkins of Law- 
rence, Kan., exhumed, having been de- 
nied, executors of the estate will bring 
suit for collection of the $100,000 policy 
and the company will again seek to have 
the body exhumed. 

The Security Life of Chicago has ap- 
pointed Barnett & Barnett as_ Indiana 
managers, with headquarters at Indian- 
apolis. Morris Barnett was formerly with 


the His 


with 


Union Central in Louisiana. 
brother, Edward Barnett, has been 
the Union Central at Denver. 

W. F. Bechtel, former president of the 
Northwestern National Life of inne- 
apolis, convicted of taking the concern’s 
funds and sentenced to the penitentiary, 
may get a new trial. Jurors who sat in 
the case of Elmer H. Dearth, charged 
with connection with Bechtel’s manipula- 
tions, have made affidavit that a deputy 
sheriff tried to influence them. Bechtel 
made the same charge in connection with 
his trial, 

Demands which may involve 900 St. 
Louis industrial life agents in a strike 
shortly will be presented to the superin- 
tendents of three companies conducting in- 
dustrial insurance in that city. In two 
companies the work of organizing the men 
is nearly completed, while in the third the 
campaign aiming at the unionization of 
the agents is rapidly progressing. More 
pay and better working conditions will be 
demanded. 





Clay Bros. fs the name of a new agency 
firm at Pekin, Ili. 

The Federal of Jersey City has been 
licensed in Illinois as a marine and inland 
company. 

The Globe & Rutgers has withdrawn 
from Knoxville, Tenn., because of its 


heavy losses there 





DISABILITY UNDERWRITERS MEET 


(Continued from Page 1.) 


insurance. It is not practicable in this 
country nor will it be popular. He urges 
local organizations of general agents and 
managers under rules adopted by the con- 
ference. Companies should require gen- 
eral agents to join. The work of these 
associations should be supervised by the 
conference and the local organizations 
could do much to eliminate the undesir- 
able agent and rounder. Doctors and 
claimants who are found to have bad rec- 
ords could be reported so that all could 
have the benefit. Accredited representa- 
tives of these local associations should be 
allowed to attend conference meetings 
and should be permitted to give their 
views on questions of interest to agents. 

At the close of Mr. Whitestone’s ad- 
dress there was appointed to take up the 
subject of local associations a commit- 
tee consisting of J. B. Pitcher, L. H. 
Fibel and Simon Whitestone. 

Most of the members came here by 
boat or trolley from Detroit Tuesday 
morning. As some of the prominent 
members did not arrive until last even- 
ing, no sessions were held during the 
day Tuesday. 

The attendance is not as large as 
usual, although the main companies are 
represented. 

The meeting adjourned this evening. 


CONFERENCE ON CLASSIFICATION 


(Continued from Page 2.) 





make were fully covered by the other 
speakers. 
Could Not Fix Rates 

Secretary Perry of the St. Paul F. 
& M. said that while ostensibly the 
classification blanks were gotten out 
with a view of finding out whether the 
rates were too high or otherwise, the 
commissioner could not nor did he have 
the power to increase them if they 
were low, and it would not be fair to 
give him the power to decrease them 
if he should consider them high, owing 
to an apparent profit on some one class 
which might be wiped out in a week 
or even a day. 

Manager McDonald of the Connecticut 
showed that every ten years brought 
a complete evolution in every company’s 
classification, and while one cycle might 
show a profit on some class, the next 
might show the reverse and that no 
one could foretell what the future would 
bring. 

Action Deferred For Present 

The tenor of the remarks against the 
proposed blank showed that the com- 
panies were not in favor of it, that it 
would impose an added burden on them 
and that it was not going to bring forth 
results that would compensate for the 
trouble. The insurance men were sat- 
isfied that Commissioner Hartigan was 
perfectly honest in his intentions and 
willing to listen to reason and that he 
would do the square thing by them. 

The subject will be discussed at the 
time of the union meeting in September, 
and meanwhile Commissioner Hartigan 
will take the matter up with the attor- 
ney-general to find out if he has the 
power to call upon the companies for 
this information. 

Mr. Hartigan admitted that the in- 
surance men had presented a number 
of ideas entirely new to him, to which 
he would give due consideration. If he 
should conclude not to drop the classi- 
fication plan, he promised to give the 
underwriters another hearing in October 
before taking any steps toward making 
the use of the blanks mandatory. The 
underwriters are of the opinion that 
when he gives consideration to. the facts 
they presented to him, he will become 
convinced that the plan is not feasible 
and that it is hardly likely there will 
be another hearing. 


Chicago View of the Question 


At Chicago it seems to be the opinion 
among the companies that resistance will 








be offered to any attempt to force the 
use of the classification sheet in Min- 
nesota. They have looked up the legal 
phases and do not believe that the com- 
missioner has the power to require com- 
panies to furnish the information con- 
templated. It is stated that Commis- 
sioner Hartigan realizes that a classifi- 
cation in Minnesota alone would not 
serve the purpose, and he is anxious to 
get the classification used in all western 
states. The companies are quite sure 
that he has no authority whatever to 
force them to employ the system either 
for Minnesota alone or all other states. 
If he insists on putting into effect the 
classification scheme it is likely that 
injunction proceedings will be begun in 
order to test his authority. 





Lawlessness in Tennessee 


The situation in the dark tobacco dis- 
trict of Tennessee is not clearing, ac- 
cording to the latest reports. In the 
vicinity of Clarksville, Tenn., there are 
recent authentic reports of acts of law- 
lessness by “night riders,’ who are de- 
stroying the property of those supposed 
to be inimical to their interests and 
friendly to the tobacco trust. It is said 
there has been trouble near Clarksville 
for some time and that it is growing 
worse. Many of the acts of lawlessness 
are charged to the Association of Farm- 
ers, and rightly, it is claimed, but it is 
further claimed that some individuals 
are taking advantage of the circum- 
stances and are perpetrating such acts, 
knowing they will be laid to others, or 
not investigated. 





Issues Tornado Riders 

The Germania Fire has_ recently 
adopted a tornado rider to attach to its 
regular fire policy, to remove the neces- 
sity for the issuance of two policies. 
The rider is divided into three sections. 
The first section is to be attached to the 
policy register, while the second is to 
be forwarded to the company as the re- 
port of the issuance of the rider, which 
is the third section and attached to the 
fire policy. 





Surety Companies in South Dakota 

Reports from South Dakota indicate 
that some of the eastern surety companies 
are to be driven from that state unless 
they depart peaceably. Some of them, it 
is claimed, failed to comply with the law 
which requires all such companies to 
deposit $20,000 before doing business in 
South Dakota. In a recent trip east In- 
surance Commissioner Basford investi- 
gated several such companies and found 
that most of them were willing to cease 
writing business in the state without fur- 
ther action, and with an agreement to 
withdraw from the state permanently 
when the present contracts have been 
completed. Others would make no prom- 
ises whatever and the possibilities are 
that within a short time suits will be 
brought to test the standing of such <om- 
panies and to compel them to either quit 
writing business in South Dakota or to 
comply with the law. 





Quincy Needs Electrical Inspection 


At Quincy, Ill, the new administration 
has adopted a more up-to-date policy 
than its predecessor. Efforts towards the 
adoption of an electrical inspection ordi- 
nance were blocked by the former mayor. 
The present mayor and fire commission- 
ers are very much interested in the ques- 
tion. The local press has agitated it for 
some time, and is lending valuable aid. 

The standard for wiring is low. Com- 
petition under present conditions makes 
up-to-date wiring impossible. Outside 
wiring conditions are poor. The wires 
are only partially insulated, and have 
offered considerable interference with the 
work of firemen, frequently endangering 
their lives, during the progress of a fire. 
The chief is much exercised over the mat- 
ter, and will appreciate the assistance of a 
competent electrician under these circum- 
stances. 





MODEL MANUFACTURING PLANT 





Allis-Chalmers Company’s Works at 
West Allis Have all Possible Fire 
Prevention Features 





In modern manufacturing systems, 
where groups of buildings are often 
placed in isolated and exposed positions 
with respect to the fire protection of 
the community, owners are availing 
themselves of the proverbial “ounce of 
prevention,” and equipping their plants 
with every known facility for fighting 
fire. An excellent example of modern 
factory construction and the means 
adopted to prevent fire losses is fur- 
nished in the West Allis (Milwaukee) 
works of the Allis-Chalmers Company, 
which comprise nine principal struc- 
tures, with an aggregate floor space in 
the shops alone equivalent to 38% 
acres. Each building is built of steel- 
skeleton construction, with end and cur- 
tain walls of brick. Roofs are covered 
with asbestos fireproof roofing. The pat- 
tern storage building is built with every 
possible view to the protection of its 
valuable contents from danger of fire. 
All steel columns are encased in con- 
crete. Floors consist of concrete arches 
turned between steel beams and enclos- 
ing beams. Fire walls divide its length 
into relatively small units, and com- 
munication between them may be shut 
off at any time by means of automatic 
fire doors. The elevators and stairways 
are enclosed in brick walls; doors and 
windows have steel lintels resting on 
brick walls; windows are fitted with 
wire glass and automatic closing devices. 

The water supply for all purposes is 
obtained from artesian wells located on 
the works property and pumped auto- 
matically by motor-driven deep-well 
pumps, through eight-inch pipes, to four 
cisterns built of concrete, each of 100,- 
oco gallons’ capacity. A pressure of 100 
pounds is kept on the mains at all times, 
and it can be raised to 140 pounds if 
necessary. The automatic sprinkler sys- 
tem is installed throughout the plant in 
accordance with standard requirements. 
The source of water supply for this 
system is provided in a _ 100,000-gallon 
steel tank, elevated 164 feet in the air. 
When the works were extended recently 
two new artesian wells were sunk to 
augment the former supply. The new 
wells were driven to a depth of 1,000 
feet and the old wells deepened also. 

Insurance companies are commending 
the precautionary measures taken and 
hope other large manufacturers will imi- 
tate the watchfulness of the Allis-Chal- 
mers Company. 





lilinois Agency Appointments 


American—Wm. Schenck, Maroa; O. H. 
Lambdin, Danvers; H. C. Vise, Macedonia; 
P. W. Jones, Chicago; Samuel Bartley, 
Calhoun; A. H. McCullom, St. Elmo; R. 
E. Daily, Lewistown; F. W. Krummel, 
Donnelson; H. F. Gehant, West Brooklyn; 
G. E. Wild, Weston; F. L. Clark, New 
Milford. 

British America— Miller & Shreve, 
Bloomington; Chas. Rosenberg, Maywood. 

Calumet—Berry & Gill, Flora; J. L. Free- 
man, Rock Island. 

Citizens—Valentine Cooper, Plano; David 
Best, Kingman. 

Columbia—F. A. Wirick, Rochelle. 

Concordia—H. S. and A. J. Roberts, Mur- 
physboro; E. J. Atherton, Pleasant Plains; 
Cc. F. Stein, Shabbona; Miss Carrie M. Root, 
Waverly; G. F. Seward, Hillsboro. 

Continental—York & Jobe, Harrisburg; 
T. A. Rial, Pinckneyville; Jno. A. Carpen- 
ter, Naples; R. W. McCullough, Mattoon; 
J. K. Farquer, Mt. Vernon. 

Dixie—T. S. Davy, Lincoln; Frank Lauf, 
Wenona. 

Dubuque—M. L. Hay, Princeton. 

Eagle—E. C. Gridley, Belvidere; Du Four 
& Secker, Freeport. 

Equitable—Peironnet & Secker, Wheaton. 

Fire Assn.—G. H. Ades, Winnebago; 
Augustus Gill, Du Quoin. 

remens, N. J.—Elling Hide, Chicago. 

Ger. Amer., N. Y.—P. C. Walters, Gray- 
ville; J. W. Hancock, Newman; A. J. 
Anderson, Ohio; Wm. S. Stone, Rock Falls. 

Germania—Geo. C. Bour, Chicago; C. F. 
Hay, Huntley; Wm. H. Miller, Chester. 

Ger. Amer., Md.—F. M. Frankeberger, 
Bloomington. 

German Union—A. J. Monroe, Spring- 
field; F. M. Frankeberger, Bloomington. 

Granite State—J. J. Gummersheimer, 
Belleville. 

Western, Pa.—L. F. Stuebe, Danville. 
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#=tna—A. O. Bagan, Chapin; Frank 
Herron, Fillmore; J. H. Fitchen, Glasford; 
W. C. Weaver, ‘Wyanet; B. C, Parmelee 


and L. M. Sikes, Auburn Park; Geo. W. 
Calkins, Chicago. 

Allemannia—F. E. George, Batavia; J. 
R. Balliet, Belvidere; C. B. Zinser, Chilli- 
cothe; F. E. Harrold, Clinton; C. C. 
Strong, Earlville; E. EB. Robeson, Bureka; 
W. A. Howell, Geneva; P. E. Saunders, 
Harvard; E. 7. Renwick, Marengo; R. 
oO. Leitch, Plano; M. L. Sniff, Princeville; 
Cc. G, Faxon, Sandwich; Cc. C. Pond, Syca- 
more; Chas. Olson, St. Charles; F. M. 
Derby, Toulon; C. M. Dunnington, Wash- 
ington; Emil Arnold, Woolstock; H. A. 
Hammond, Wyoming. 

Amer. Cent.—H. E. Robinson, Table 
Grove; C. B. Ashley, Wheaton; A. F. Con- 
rad, Waukegan; F. J. Bamber, Flanagan. 

American—Hugo Olson, Rockford; Chas. 
H. Ireland Co., Washburn; G. L. Bryant, 
Nunda; H. B. Butler, Huntley. 

Calumet—Herbert C. Beach, 
pher; Dial & Gardner, Benton. 

Com’l Union, N. Y.—J. W. Renshaw’s 
Sons, East St. Louis. 

Continental—F. B. Frerichs, Sterling. 

Eagle—J. H. Wallace, Moline; A. 
Tomlinson, Galesburg. 

Equitable—Nathan Balkin, Maywood. 

Farmers & Merch.—J. W. Kagey & Co., 
Tuscola. 

Federal, N. J.—Cunningham, 
Rollo, Chicago. 

Fire Ass’n—R. A., C. M. and J. A. Lee- 
man, Hoopeston. 

Fidelity—J. T. Ogle, Litchfield; J. K. 
Farquer, Mt. Vernon; A. E. Henry, La 
Grange. 

Firemans Fund—P. C. Walters, Gray- 
ville; Balgeman & Kipley, Dolton; Nicks 
& Griggs, Marion; S. B. Rariden, Greenup; 
P. W. Jones, Brookline. 

German—Walter Willis, Chicago; Hamill 
& Pollock, Marissa. 

Germania—Wm. McKinley, Ogden; W. 
S. Spear, Rankin; R. B. Ruh, Tallula. 

Ger. Amer., N. Y.—F. S. Smith, Alden; 
P. W. Jones, Brookline; N. D. Hart, Buena 
Vista; Julian H. Heberling, Easton; J. R. 
Titus, Flagg; C. A. Bowles, Hagarstown; 
Swisher & Hitch, Paris; Gluesenkamp & 
Von Behen, St. Peter. 

Ger. Alliance—McMeachan & McKibben, 
Arcola; John A. Lindsey, Farmer; Albert 
S. Hawkins, Newman. 

Hamilton—Aaron Smick, 
Benjamin, Springfield. 

Hartford—C. B. Wright, Nunda; Wm. B. 
Myers, Wayne City; . Williams, 
Rockford; F. G. Wood, Girard; W. L. 
Wesemann, La Grange; O. R. Hillstrom, 
Kensington; Frank Bartunch, Chicago; S. 
M. Blasyk, Hawthorne; J. M. Endicott, 
Crossville; E. A. Morgan, Bone Gap; J. B. 
Huggins, Creal Springs; G. H. Campbell, 
Joy; Geo. Lucas, Pearl; G. H. Ades, Win- 
nebago; Roy Richardson, Belle River. 

Home—Francis E., Frank M. and Ralph 
M. Pray, Chicago; A. S. Bass, Armstrong; 


Christo- 


Rogers & 


Decatur; S. 


Anderson & Jacobsen, Sheffield; Henry 
Warntzen, Addieville; Chas. H. Smith, 
Flatrock; Ota Tosh, Hettick; T. H. and 


L. H. Johnson, Taylorville. 
Illinois Nat’l—W. J. Seil, Grayville; P. L. 


| Ar el Burnt Prairie; C. A. Drury, 
Springfiel 

Indisnapolis—Heiple & Kingsbury, Meta- 
mora. 

North America—McClure & Jacobs, 


Arrowsmith; J. O. Vinson, Harrisburg; E. 
S. Waite, Rockton; Robert F. Keith, Chi- 
cago; E. F. Glass, Buckingham; R. E. 
Knauer, Chicago; A. 8. Bass, Armstrong; 
O. J. Roberts, Roberts; B. C. Springer, 
Springerton; T. J. Evans, Sadorus; J. S. 
Johnson, Norris City; J. M. Ockeltree, 
Homer; Wm. Sutton, Kempton; J. J. 
Kelly, Oak Park; John R. Clancy and Geo. 
H. M. Jones, Blue Island. 

State of Ill—W. A. Fleming, 
R. M. Monroe, Rockford. 

Iowa Home—Ed. Bochtler, Aurora. 

Law Union & Crown—H. B. McKahin, 
Marseilles. 

L. & 


Milford; 


" & G.—Balgeman & Kipley, 
Dolton; P. W. Jones, Oakland; C. W. 
Smith, Cragin. 

, — F. & M.—G. F. Schafer, Mt. Pu- 
aski. 

Milw. Mech.—A. L. Alford, Ancona: F. 
H. Ernst, Bristol; A. J. Baird, Van Orin; 
J. H. Heberling, Easton. 

National, Ct.—G. D. Ward, Chicago. 
Ohio German—G. R. Young, Joliet. 
— Gertrude B. Goe, Morgan 

ark. 

Pennsylvania—Jas. W. Walker, Gridley; 
Guy Hedges, St. David. 

Phila. Und.—J. B. Flanagan, Metropolis. 

Prov. Wash.—E. E. and L. Stiles, 
Robinson; A. F. Botes, Elmhurst. 

Queen City—C. E. Bennett, Westfield. 


Royal—S. M. Blasyk, Chicago; J. A. 
Gilles, Pesotum; H. B. Butler, Huntley; 
L. E. Hartrick, Bluffs. 

St. Paul—T. F. Bliss, Jr., Chicago. 


Spring Garden—T. F. Miller, Wyoming. 





At Enid, O. 7., the competitive rating 
cmmnenee has sanctioned the writing of 
the A. E. Stephenson brick bank building 
at 2% percent for five years, as against 
the published rate of $3.24, owing to non- 
affiliating competition. 

Richard H. Kerr, general adjuster of 
the Northwestern Assurance and Inspec- 
tion Company of Oshkosh, Wis., died this 
week at his home in Chicago from heart 
trouble. He was 70 years old and came to 
Chicago twenty-five years ago from Day- 
ton, Ohio. 








POINTERS a 


FOR LOCAL AGENTS. 











QuvueEsTiIon—Will you kindly furnish me 
with a list of union and nonunion com- 
panies, also the names of companies cov- 
ering automobiles. 

ANSWER—The 
union companies : 


Aachen & Munich New 
4ftna N. 


following is a list of 


Hampshire 
Inderwriters 


Be 
Alliance, Pa. Niagara 
American _— N. B. & M., Eng 
Atlas, En N. B. & M., N. Y 
British ‘Amerten Northern, Eng. 
Caledonian N. W. Nat'l, N. D. 
Caledonian-Amer. Norwich Union 
Calumet Orient 
Citizens, Mo. Palatine 
Colonial Fire Und. Pelican 
Com’! Union, Eng. Pennsylvania 
Com’! Union, me Bs Phenix, N. Y. 
Detroit Phila. Und. 
Equitable, R. I. Phenix, Eng. 
Fire Association Pheenix, Ct. 


Firemans Fund Pioneer, Okla. 


Franklin, Pa. Prov. Washington 
Georgia Home Queen 

German Alliance Royal 

German Amer., N. Y. Royal Exchange 
Granite State St. Paul 
Hamburg-Bremen Scottish Union 
Hanover Shawnee 
Hartford Southern, Va. 
Home, N. Y. Springfield 
Imperial, Colo. Star, Ky. 
Indianapolis State, Eng. 

Ins. Co. of No. Am. State, Neb 

L. & & G., Eng Sun, Eng. 

L. & L G., N. Y Sun, La. 

London Svea 

London & Lancashire United Firemens 
Mechs. & Traders Virginia F. & J 
Mercantile, Mass. Virginia State 
Michigan F. & M. Western, Ont. 
National, Ct. Western Reserve 
Newark Westchester 


In addition to the foregoing list we 
believe that the Home of California, 
Firemens Fund Insurance Corporation, 
Union of England, and British American 
of New York are still on the union list, 
but these companies have all retired from 
active business.. Other companies; of 
course, are nonunion. 

Regarding companies that write auto- 
mobile insurance, we would say that the 
following are the principal ones: Co- 
lumbia of Jersey City and Firemans 
Fund, Orr & Wall, general agents, 2 
Sherman street, Chicago; Boston In- 
surance Company and Michigan Com- 
mercial, A. D. Baker w Co., managers, 
Lansing, Mich.; Insurance Company of 
North America, Geo. L. McCurdy, man- 
ager, 169 Jackson boulevard, Chicago; 
London Lloyds, A. F. Shaw & Co. 
managers, 159 La Salle street, Chicago. 
The foregoing write fire insurance on 
automobiles and some of them also cover 
against theft, burglary and damage to 
property through collision, but none 
cover against damage to persons by col- 
lision. The following are the liability 
companies which make a specialty of 
automobile liability: AZtna Life, Trav- 
elers, Standard Accident, Maryland Cas- 
ualtv and American Fidelity. 


Many agents attach to policies printed 
permits to keep gasoline for sale when 
there is no necessity for such. For in- 
stance an assured may keep one barrel of 
gasoline in an outhouse in rear of and 
not attached to store building. No per- 
mit is necessary in such a case, but if 
attached it should be amended to indi- 
cate where the fluid is stored. Oftentimes 
an agent will attach the privilege and 
send a duplicate to company. There be- 
ing no information to the contrary it is 
naturally assumed that the gasoline is in 
the store, hence a request is made for the 
customary additional premium of 25 cents 
per $100. Agent comes back with state- 
ment that the gasoline is not in the main 
building, whereupon the company asks for 
removal of permit or amendment as above 
indicated. If agents would refrain from 
attaching the sale permits in such cases, 
or, if attached, have the permit show dis- 
tinctly that the fluid is in an outhouse not 
attached to main store, much corre- 
spondence would be avoided. 


Charles E. Eldridge, general manager 
of the Kansas Fire Insurance Inspec- 
tion Office at Topeka, in addition to his 
inspection service issues, from time to 
time, a little pink slip headed “Point- 





” 


ers,” which is placed in the hands of 
agents, and furnishes many good sug- 
gestions for reducing the fire hazard. 
In his latest effort he says, in part: 
Just remove the source of hazard from 
fire, and while no one can tell that a 
given defect would have caused a fire, yet 
it is known that similer defects have 
started fires in a legion of cases. In the 
‘ontinual advocacy of the elimination of 
defects this inspection office has the fol- 
lowing to report, and which will, we be- 
lieve, be an incentive to insurance agents, 
assured and others interested, for greater 


effort along these lines of improvement for 
lessening the enormous fire waste, and con- 
sequent reduction of rating estimates: 


NUMBER OF DEFECTS REMOVED AND 


IMPROVEMENTS OF RISKS. 

Gasoline, in excess of 10 oes stored 

9 irate pee etin ices 150 
Electric wiring reinst alled per code and 

ee De cicducnddianecacssaksucseas 900 
Calcium carbide stor« d in build: 1Z. re- 

moved ‘ na 30 
Dynamite stored ‘in building rg removed 100 
Sawdust spittoons removed... ° 5 
Rubbish accumulations re moved. 185 


Stovepipes for flues 
Bracket chimney 

from ground we : won 
Division wall ooramee closed or pro 

tected ...<. ne 70 
Hay, excess stor: ge of. rer noved ' 4{ 
Exposures removed for improvement 

in rate ° 
Walls repaired 
Frame awnings 
Cocklofts closed 


eliminated : 60 
replaced by chimney 


removed < ° ° 1 
1 








Want Column 


One dollar per insertion. Limit, five lines, 
ditional lines, 20 cents each, per insertion. 

Except where otherwise noted, replies should be ad- 
dressed to the proper letter and number, care of THE 
WESTERN UNDERWRITER, 145 La Salle St., 
pammaadll 


WANTED—Live 
every county in Illinois to sell the best 
accident policy issued. New features that 
make sellers. Best agency contracts. Im- 
perial Accident Insurance Company, 189 
La Salle St., Chicago. 








Ad- 











district 


managers in 





WANTED—A man of 
ability to manage the 
alty company recently organized in Penn- 
sylvania. Must have a wide experience 
as an underwriter and fully capable of 
developing and directing the business. To 
such an one this is a splendid opportunity, 
and strictly confidential correspondence is 


character and 
business of a casu- 


solicited. Address “Delphos,” care The 
Western Underwriter, 145 La Salle street, 
Chicago. 








WANTED.—Agents for a plate glass in- 
surance company. The right parties can 
get a favorable arrangement. State amount 
of business controlled. All communica- 
tions from either side will be considered 
as strictly confidential. H 23. 

HIGH CLASS STOCK SALESMAN 


WANTED.—A life insurance company is 


reorganizing on stock basis. Company now 
has large income which will make stock 
valuable. One-half of the stock is taken 
by management to insure control. Good 
contract to salesman of ability and integ- 


ty. WV &. 





DISTRICT MANAGERS AND AGENTS 
in Michigan, North Dakota, Utah, Indiana 
and Pennsylvania wanted to handle the 
best accident and health policy issued. It 
pays full indemnity for every day's disa- 
bility from sickness or accident, whether 
confined or not confined to the house. Na- 
tural death indemnity—monthly premiums. 
No similar policy issued in the Unitéd 
States. P. O. Box 135, Detroit, Mich. 





WANTED—Experienced man to handle 
our insurance agency; must be good solici- 
tor, capable of getting business in terri- 
tory sup to be “worked;” salary 
$1,000, with good chance for improvement; 
state age and qualifications; man with 
some means preferred. First National 
Bank, Manistique, Mich. 








SURPLUS LINES 
SAMUEL FOSTER 
193-195 La Salle Street 
CHICAGO, ILL. 


Cook County Agent of Illinois Na- 
tional Fire Insurance Co. 





FEDERAL LLOYDS 
159 La Salle St., Chicago. 
Cash Assets December 3ist, 1906, 
$167,011.44. 
Unlimited Liability of Underwriters. 
SURPLUS LINES TARIFF RATES 





19 


Prominent Gbicé Chicago Agents 








Members of the Chicago Underwriters Association 


FRED. S. JAMES & CO. 
171 La Salle Street, Chicago 


Agents for The Connecticut, Phenix, Mechanics 
& Traders, National of Nartterd, British America, 
German Alliance, North British & Mercantile, 
Calumet, lowa Home, American Bending Cem- 
pany and Casualty Company of America. 


RITCHELL & MILLER 
WHITNEY & BARBOUR 
138 La Salle Street, Chicago 
paint ttcencags hs Unt Peete 
Sortag Garden; Security, Ct.; County, Pa.; 


Te insurance Co. 
$ Pa.; Pelican; Western Reserve. 














& J. ULLMANN o. A. NEWwTOR 


H J. ULLMANN & CO. 


159 La Salle St., Chicago 
agents for 
NEWARK FIRB + «= Newark, N. J. 
CAPITAL FIRE - - Concord, ‘con ~ 
STATE PIRE (Ltd.) - Liverpool, Eng 


—es — 


Leading | Hgents and Brokers 


ARRY M. COUDREY & co. 
General Insurance Agents and Brokers 
943.948 Century Bldg, St. Louis 


Correspondence solicited. Commissions paid non-real 
dent agente and brokers. ia ¢ ae a 


delphia Underwriters, Fidelit 


Star, Delaware, Austin, Frankfort, N. Y., Plate 
umbia, and U U. Bb. Fidelity and i Guaranty ‘of ua 


CHURCHILL WHITTEMORE CO 


. Successors to Wall & Whittemore 
208 North Fourth Street - 8ST. LOUi«¢ 


Commission allowed non-resident agente 
On insurance on St. Louls properties 


UEEN CITY FIRE INS. CO. 
Sioux Falls, S. Dak. 

Cash capital, $200,000. Cash sur- 

plus, $200,004.35. Eastern depart- 

ment, 19 Liberty St., New York. 

W.L.PETTIBONE & CO., Managers. 


Zictuartal. 














M. M. DAWSON, F. l. A. 
CONSULTING ACTUARY 


Member of the Actuarial Society of Am 
Feliow of the Institute of Actuaries, Member o 
the Deutscher Verein fuer Versicherungs- W issea- 
schaft, etc. 


No.11 Broadway, New York City 


‘JAMES w. GLOVER, Ph. D, 


(in mathematics) 


Consulting Actuary 


1312 1312 Geddes Avenue - 





J H. NITCHIE, 


ACTUARY, 


153 La Salle Street, CHICAGO 
919 Association Building 


TELEPHONES: Central 739. 


Automatic 8002 








Insurance Attorneys. 
WHEE, JOHNSON, 
McCASLIN & CANNON 
Counselors at Law 
1M6 to 1424 Williamson Bidg., Cleveland, 0. 


SPECIAL ATTENTION GIVEN TO THE 
LAW OF INSURANCE. 


Hartwell Cabel. 
CAsett & KOHL 
Attorneys at Law 


850 First Nat'l Bank Bidg., Cincinnati, O. 


Special attention given to insurance cases, 








J. Louls Kohl 





‘In Answering Advertisements Please Men- 
tion THE WESTERN UNDERWRITER, 








THE WESTERN 


UNDERWRITER. August 29, 1907. 








INSUR ANCE 
COMPANY 


ILLINOIS LIF 


CHICAGO 
JAMES W. STEVENS, President 


Offers exceptional inducements to reliable and energetic men who are experienced in, or who 
would like to enter the business of life insurance. 


AppREss THE HOME OFFICE: 
FORT DEARBORN BUILDING 134 MONROE STREET 





GHE 


Provident Life an Trust Company 


OF PHILADELPHIA 
Insurance in Force, $187,.670,839.00 Assets, $61,639,557.56 
The NEW FotsaEs of the Provident are un- © premium rates - the Provident are ex 


ceed- 
cuappened fee conciseness and simplicity of form aot low and are still further reduced by large 
for adaptability and liberality in all essentials. annual dividends. 


CORRESPONDENCE WITH AGENTS SOLICITED 
Yerozr & Ext, General Agents, Westess ons 312 Union Trust Building, 
88 Gavroiy, General Agest, Eastern Oh - 706-710 Garfield Building, 
W. J General Agent ; "396 Marquette Build 
a ANNBY, me ee. ee arque’ 
assett & Rexss, General Agents, - - . - 44 Home Bank Buil aiding, Coie Mien 
The Company OF the People, BY the People, FOR the People 


‘TROPOLITAN LIFE INSURANCE CO. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 


Assets, $176,429,015.04 


Proof of Public Cenfidence 
This company has more premium-paying busi- 
nees in force in the United States than any other 
Company, and for each of the last 13 years has 
had more New Insurance accepted and issued than 
any other Company in America. 


Cincinnati, Ohio 





The Daily Average Business'During 1906 
412 per day in Number of Claims Paid. 6,163 per 
day in Number of Policies Placed and Paid for 
eR .09 per day in New Insurance Placed and 
itiidunekoen 
Be day in Increase of Assets. 











Lhe 


of New York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President, 
290-292 Broadway, New York. 


Opportunity is at Your Door 


if you are a “‘business getter,” to connect with an up-to-the-hour life 
company, having had forty years of success. Special inducements 
to the men that can make good. Address, or call upon 


L. C. ROSE, General Agent, 706 First National Bank Building, 
Cincinnati, O. 


The State Life Insurance Company 


INDIANAPOLIS, IND. 
HENRY W. BENNETT, President 
WILBUR S. WYNN, Vice-President end Actuary 




















THE WORLD 8S RECORD. 

Admitted 
$2,432 
set aoe 
$315, 654 
$350,786 
$390,577 
$544,585 


619, 317 


Reserve and all 
other Liabilities. 
$15,868 


$88,276 
$256,246 
$699,418 
$1,176,249 
$1,815,059 
$2,615,498 
$3,521, 731 


Insurance in Force Admitted Assets. 


$11,885,500 

$22,208,470 
$33,615,656 
$39,541,688 
$49, 713, 796 
$60, 148, 904 
81,4 440, 588 


$1, O18. 072 
$1, 527, 036 


$2,205,636 
$3,160,083 
t 126, 682 


Growth of b ess eee that of an oth company ever organized at the end of its alinie 
YEAR The Gommpeny has has a sum in queens of son MILLIONS EIGHT HUNDRED and FIFTY 
THOUSAN ND Sol — ited with the State of Indiana and other governments under the Com- 
pulsory Lega! Reserve Law > to protect policyholders. 


47th Year 
Home Life Insurance Company of New York 
GEORGE BE. IDE, President 





1860 1907 





Assets, $19,009,550.82 


Dividend-Endowment Fund (Deferred Dividends) — 
Net Surplus, 


Insurance in Force, - 


“Mr. Hughes failed to wen out a single saidhsailiie transaction.” 


New York Sun, 12-12-05 


LIABILITIES, $17,925, aw 84 
$1.62 








THE YEAR !906 SHOWS LARCEST CAIN OF 
INSURANCE IN FORCE IN COMPANY’S HISTORY. 





THE 


Union Central Life 


Insurance Co. of Cincinnati 


Che John Hancock Mutual 
pp hry A 


8. H. Ruopzs, Pres. Roianp O.  —lleataiaal 
Watton L. Crocker, Sec 


Issues the most desirable forms of Life, En- 
. Annual 


ESTABLISHED 1867 
dowment, Term and ern — 
The Best Company for the Agent, Soon, Sepeans Dente 


because its policies are the most profitable’ The most liberal conditions of ony policy in 


the market. 
for the policy-holder. See our policies and terms before engaging 
ASSETS, $55,619,517.39 


elsewher 
Excellent agency contracts await good men. 
LIABILITIES, 53,794,524.89 


ROBERT K. EATON 
Superintendent of Agencies, Boston, Mass. 


J. C. CAMPBELL 


, me mgony for Ohio and West Vir, Fy Board of 
rade Building, Columbus, 


THE MUTUAL LIFE 


INSURANCE COMPANY OF NEW YORK. 
Under a New Management, 


With the standard policies and the safe-guards established by the law of New York—the most 


= geticee REE a aare 
the front soak held —f it for sixty-four years as 
The best dividend-paying company, 
The best company for policy-holders, The best company for agents. 
Apply for agency to 


GEORGE Tf. DEXTER, Second Vice-President 


THE MUTUAL LIFE INS, CO. OF NEW YORE 
34 Nassau Street, New York, N. ¥ 





JESSE R. CLARK, B. P. MARSHALL, 
President Vice-President 
ALLAN WATERS, Sup’t of Agents 








Bie 


Surplus 


VEK 
- MARSHALL & CO., 





WM. D. FAIRBANKS 


CHAS. F. MANSFIELD LORISTON M. FAIRBANKS 
President 


Counselor Secretary 


THE 


ILLINOIS NATIONAL 


Fire Insurance Company 
OF SPRINGFIELD, ILL. 





Capital fully paid $100,000 





Report of examination by Illinois department as of June 18, 1907 


Assets = - $182 836.65 
Total Liabilities, except capital, 47,675.27 
*Net surplus - ~ - 35,161.38 


*Net surplus over all liabilities 7 reinsurance reserve computed on full 
pro rata basis, $15,905.59. 





LEBO. ANDERSON @ YOUNG 


General Agents 
159 La Salle Street, Chicago 





